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Small Fruits 
DECIDUOUS TREES 
EVERGREEN TREES 
SHRUBS 

Hardy Vines = 
ROSES 

Best Field Grown 
HARDY PERENNIALS 
POT GROWN ANNUALS 
BEDDING PLANTS 
DECORATIVE PLANTS 
BULBS 


FULL LINE OF SEEDS 
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SINCE 1854 


THE STORRS & HARRISON CO. 


“Painesville Nurseries” 


PAINESVILLE, Lake County, 
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New York State Grown 


FRUIT TREES 


Specializing in Car Lots 
of 


APPLE - PEAR - PEACH 


Special prices on 
BARTLETT PEAR, BALDWIN APPLE, 
ELBERTA PEACH 


Also a Full Line of 
ORNAMENTAL TREES 


SHRUBS AND ROSES 
American Arbor Vitae 
Lombardy Poplars 


W. & T. SMITH CO. 


GENEVA, N. Y. 


Organized in 1846 1,000 Acres in 1928 


We are grolwers of 


Evergreens! 


More Evergreens! ! 


Still More Evergreens!!! 


Write for Prices 


The Sherman Nursery Co. 


CHARLES CITY, IOWA 


‘ 


























Best Tree Digger on Earth 














Write for Descriptive Circular and Prices 


Stark Brothers 


NURSERIES AND ORGHARDS COMPANY 
Louisiana, Missouri 








ORNAMENTALS 


In Carlots 


Write us for 


VARIETIES, GRADES AND PRICES 


Onarga Nursery Co. 


CULTRA BROS., Mgrs. ONARGA, ILLINOIS 





























o4 : 
TURLEY APPLE Trees—One year Buds; 4 to 6 ft. 


Vincennes Nurseries 
W. C. REED & SON VINCENNES, IND. 


Announcements 
For Fall 1928 and Spring ’29 


CHERRY—One year, in car lots or less 
Both Sweets and Sours 


i CHERRY—2 year—all grades 


Limited amount of both Sweets and Sours . 


PEAR and PLUM—XX & 11/16 leading varieties 
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BOOKING ORDERS LOOK IT OVER 


. . ADVANCE TRADE LIST for the 1928-29 season has 
Complete Price List been mailed and you will find it chuck full of good 


. hings. For instance - at Butterfly Bus 
mailed June 16th seed ead instance look at that Butterfly Bush offer 











ve) me 


ay 


Please ask for your copy if not 
already received. 


If, for any reason, you did not get your copy of this 
list, let us know because you surely ought to have it. 





GROWING CONDITIONS IDEAL. Visit us this summer—you will be welcome any time 

you can come. 

GLAD TO HAVE YOU VISIT US. Sate a ee 
And don’t forget that we specialize in WANT 

LISTS. 


The Huntsville Wholesale Nur series, luc. A. WILLIS & COMPANY 


1872 HUNTSVILLE, ALABAMA 1928 Wholesale Nurserymen OTTAWA, KANSAS 





























Wayside Gardens 


HARDY PERENNIAL PLANTS 
EXCLUSIVELY 


NURSERY 


ESTABLISHED 1847 


FRUITS AND ORNAMENTALS 


featuring especially CW rite for Trade List. 
CATALPA BUNGEI 
TEAS MULBERRY 
LOMBARDY POPLAR 


|. EILGENFRITZ sons co. || || THE WAYSIDE GARDENS COMPANY 


Monroe, Michigan MENTOR, OHIO 


Manufacturers of Ilgenfritz Planting Machines and Digging Plows 



































THANKS 


O all our good friends who have 








helped to make the past season 


so successful. G P M is the trade mark of a high quality, finely pulverized 
Peat Moss—especially adapted to YOUR REQUIREMENTS. 
" LET US HELP YOU. We maintain a special experimental 
i stock for FALL than ever before. and service department to help in solving problems in grow- 
ing and for the dissemination of impartial information re- 

Take advantage of our ex- 


PRINCETON NURSERIES | perimente ond lot the GP M trade mark guard your vecults 


We have even more and better 


For full particulars write 


WM. FLEMER’S SONS, INC. | ATKINS & DURBROW, Inc. 22; A BURLING SI. SLIP 


Princeton, New Jersey | 


THE PEERLESS DUST GUN 























STOCKS AND SEEDLINGS 


APPLE French PEAR IS A WINNER— 
CHERRY (Mahaleb and Mazzard) WATCH IT DUST 
PEACH QUINCE Angers 


Bugs Can’t Park Here 


When you want a dust gun that will produce results 
and give satisfaction get a Peerless. It will dust bushes 
and medium size trees, also underneath the leaves on 


ROSE multiflora japonica 


California grown; clean and well graded. Years of 


experience back of them. low plants. : 
If you want the best at reasonable prices write for | A we gS 
quotations. 


Write for descriptive circular and tell us where you 


saw this adv. 
W. B. CLARKE & SON PEERLESS DUST GUN CO. 


San Jose, California 1600 E. 24th St. Cleveland, Ohio 
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American Association of Nurserymen— 
Charles Sizemore, secy., Louisiana, Mo.; 
July 16, 1929, Boston, Mass. 

Alabama Nurserymen’s Association—Dr. 
F. T. Nye, Secy., Irvington. 

Arkansas Nurserymen’s Ass’n.—J. E. Britt, 
Secy., Bentonville. 

California Assn. of Nurserymen—Mrs. H. 
W. King, Sec’y., 487 Chamber Commerce 
Bidg., Los Angeles, Cal. 

Connecticut Nurserymen’s Association— 
A. E. St. John, Sec’y., Manchester. 

Eastern Canada Nurserymen’s Associa- 
tion—Chas. K. Baillie, Secy., Box 158, Wel- 
land, Ontario. 

Eastern Nurserymen’s Association—Fred 
Worsinger, Sec’y., Tacony, Pa. 

Fruit and Flower Club of Western New 
York—J. C. Hoste, Newark, N. Y. 

Itlinois Nurserymen’s Association—N. E. 
Averill, secy., Dundee, IIll., Jan. 16-18, 1929, 
Hotel Sherman, Chicago. 

lowa Nurserymen’s Association—Harold 
J. Parnham, secy., Capitol City Nurs., Deg 
Moines. Nov. 1928, Cedar Rapids. 

Kansas Nurserymen’s Association—James 
N. Farley, Sec’y., Topeka. 

Kentucky Nurserymen’s Association—Al- 
vin Kidwell, Secy., St. Matthews. 


Massachusetts Nurserymen’s Association 
—Winthrop H. Thurlow, secy., West New- 
bury. 

Michigan Association of Nurserymen—C. 
A. Krill, secy., Kalamazoo. 

Minnesota Nurserymen’s Association— 
W. T. Cowperthwaite, Secy., 20 W. Fifth St., 
St. Paul. 

Missouri Nurserymen’s Association— 
George H. Johnston, secy., Kansas City 
Nurs., Kansas City, Mo. 

Nebraska Nurserymen’s’  Association— 
Ernst Herminghaus, Secy., Lincoln. 

New England Nurserymen’s Association— 
W. N. Craig, Sec’y., Weymouth, Mass. 

New Jersey Association of Nurserymen— 
John Marseille, secy., Wyckoff, N. J. 

New York Nurserymen’s Association— 
Charles J. Maloy, secy., Rochester, N. Y. 

Northern Retail Nurserymen’s Association 
—C. H. Andrews, secy., Faribault, Minn. 

Ohio Nurserymen’s Association — Royce 
Pickett, secy., Clyde. 

Oklahoma Nurserymen’s Association—W. 
E. Rey, sec’y., Oklahoma City. 

Pacific Coast Association of Nurserymen— 
C. A. Tonneson, secy., Burton, Wash. July 
11-13, 1928, Olympic Hotel, Seattle, Wash. 

Pennsylvania Association of Nurserymen 
—Floyd S. Platt, secy., Morrisville, Pa. 


Rocky Mountain Nurserymen’s Assn.—- 
Chas. C. Wilmore, Secy., Box 382, Denver, 
Colo. 

Rhode Island Nurserymen’s Association— 
Daniel A. Clarke, Secy., Fiskeville. 

Rio Grande Valley Nurserymen’s Assn.— 
H. L. Bonnycastle, secy., Mercedes, Tex. 

South Dakota State Nurserymen’s Asso- 
ciation—J. B. Taylor, sec’y., Ipswich. 

Southeastern Nurserymen’s Ass’n.—Otto 
Buseck, Sec’y., Asheville, N. C. 

Southern Alabama Nurserymen’s Ass’n.— 
W. H. Pollock, secy., Irvington. 

Southern Nurserymen’s Association—W. 
C. Daniels, Sec’y., Pomona, N. C., Sept. 12- 
13, 1928, Memphis, Tenn. 

South Texas Nurserymen’s Ass’n.—W. R. 
McDaniel, Sec’y., Alvin, Tex. 

Southwestern Nurserymen’s Association— 
Thomas B. Foster, Sec’y., Denton, Tex., 
Sept. 12-13, 1928, Memphis, Tenn. 

Tennessee Nurserymen’s Association— 
Prof. G. M. Bentley, secy., Knoxville, Tenn. 

Twin City Nurserymen’s Association—H. 
G. Loftrs, Sec’y., St. Paul, Minn. 


Western Association of Nurserymen— 
George W. Holsinger, secy., Rosedale, Kan. 

Western Canada Nurserymen’s Associa- 
tion—T. A. Torgeson, Sec’y., Estevan, Sask. 

Wisconsin Nurserymen’s Association—W. 
G. McKay, Sec’y., Madison. 











you. 


varieties from cuttings and grafts. 


wants. 





We Have Had a Very Satisfactory Trade, 
And Know That You Have Too 


We hope to have the usual large number of friends visit us this summer 
to look over our seven hundred (700) acres with us. You are cordially 
invited to be one of them. Our prospects right now look fine towards hav- 
ing a bountiful supply of “Everything That is Good and Hardy” to show 


By the way—You know we grow Evergreen Liners in quantity too, 
and our soil seems to be ideal for producing fibrous roots. If you use 
understocks for grafting you cannot beat our Transplanted Norway 
Spruces at $70.00 per thousand, or our Colorado Spruces at $100.00 per 
thousand. Just the right heaft. We also have a beautiful lot of trans- 
planted Douglas Fir (the good, hardy, compact growing, blue variety) 
10-12” at $125.00 per thousand. Also American Arbor Vitae, Pinus Densi- 
flora, banksiana, flexilis, mughus, sylvestris, and a large list of fancy 


We welcome your inquiry for our special price quotations on your 


THE COLE NURSERY COMPANY 


Painesville, Ohio 














{LABELS FOR NURSERYMEN 


> THE BENJAMIN CHASE CO.,, 
; DERRY, N. H. 





CLOSING TIME: 


FOR TRADE 
ADVERTISEMENTS 





1st of Month Issue 
First Forms: - 23rd each month 
Last Forms: - 25th each month 








AMERICAN NURSERYMAN-—Semi-Monthly 


If proofs are wanted, copy should be in hand previous to above dates 


American Fruits Pub’g Co., P. O. Box 124, Rochester, N. Y. 


15th of Month Issue 
First Forms: - 8th each month 
Last Forms: - 10th each month 











To the Trade Only 


We offer our customary extensive 
line of Fruit, Nut and Shade Trees, 
Flowering Shrubs, Choice Conifers, 
Broad leaved Evergreens, and Su- 
perior Portland Grown Roses. 

SPECIALTIES 

Fruit Tree Seedlings 

Ulmus Pumila Seedlings 

Cutleaf Weeping Birch 

Sycamore Maple purpurescens 

Pauls Scarlet Thornes 

Norway Maple Seedlings 

Rooted Manetti Stocks 

Norway Maple Whips 

Flowering Crabs 

Azaleas 

We have grafted a few thousand 
Franquette Walnuts on Eastern Black 
purposely for our Eastern Trade. 

It’s the Soil, Climate and the Know 
How that produces our Superior Qual- 
ity Ornamentals. 


Portland Wholesale 
Nursery Company 


East Washington at Sixth Street 
PORTLAND OREGON 








Largest and Best Supply of 


GRAPE VINES 
CURRANTS 
GOOSEBERRIES 


in all old and new varieties and 
grown in the famous Chautauqua- 
Erie Grape Belt. 

Sixty years’ experience in grow- 
ing and furnishing strong, fibrous 
roots of well-known HUBBARD 
COMPANY grade. 

Prompt shipment. 

Attractive prices made on 
quantity lots. 


T. S. Hubbard Co. 


FREDONIA, N. Y. 











Say you saw it in “American Nurseryman” 



































EDITORIAL DEPARTMENT—Commuaunications on any sub- 
jeet connected with Commercial Horticulture, Nurseries or Ar- 
bericultere are cordially invited by the Editor; also articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also shall be pleased to re- 
preduce photographs relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, etc. All phetographs 
will be returned promptly. 

Advertising—Advertising forms close on the 25th of each 
month. If proofs are wanted, copy should be on hand one week 
enrlier.. Advertising rate is $2.80 per columna-width inch. 

“AMERICAN NURSERYMAN” is distinctive in that it 
reaches an exceptional list and covers the field of the business 
man engaged in Commercial Horticulture—the carlot operator. 
Here is concentrated class circulation of high character—the 
Trade Journal of Commercial Horticulture, quality rather than 
quantity. 

“AMERICAN NURSERYMAN” will net accept 
ments that do not represent reliable concerns. 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
semi-monthly, on ist and 15th, will be semt to any address 
in the United States fer $8.50 a year; te Canada or abroad fer 
$8.00 a year. Single cop tes of current volume, 20c; of previeus 
volumes, 25¢ 
RALPH T. OLCOTT 
} Editor, Manager 
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AMERICAN FRUITS PUBLISHING COMPANY INC. 


WHAT THIS MAGAZINE STANDS FOR—Clean chronicling of 
commercial news of the Piazting Field and Nursery. Am henest, 
fearless policy in harmony with the growing ethies ef moders 
business methods. 

Ce-operation rather than competition and the encouragement 
of all that makes fer the welfare of the trade and ef exch of tte 
units. 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—“AMERICAN NURSERY- 
MAN” makes mo distimetion in favor of any. It is unt 
in its absolutely independent position and is the only Nursery 
Trade publication which is not ewned by nurserymen. 

S@ This Magazine has mo connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it happens that its place of publication is in the enst- 
erm section of the country, it is thoroughly National in its char- 
acter and Intermational in its circulation. 

Its mews and advertising columns bristle with anneuncoments 
from every mews eormer of the Continent. 

It represents the results eof American industry im eme eof the 
greatest callings—Commercial Horticulture im all its phases of 
apd Steck, Orehard and Landscape Pianting and Distribu- 

on. 





3° State Street, 
or, N. Y. 




















Classified Business Announcements In this Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


Aiken, George D........... Taneus Cettimee ..,..2 scccccccccess 25 
Allen Nursery Co. ........... Norway Maples Wanted........... 19 
American Bulb Company....Dutch Bulbs, Etc............+.--. 23 
American Landscape School.Landscape Instruction ..........- 27 
Andrews Nursery Co........ Lathows Reapherry «...sc.ccceceses 23 
Atkins & Durbrow, Inc...... Pree rrr err Tr 3 
Atiantic Nursery Co......... Young Stock ......-...-ceeeeeees 25 
Bailey’s Nursery, J. V. ...... Hardy Nursery Stock..........--- 23 
Bernardin, E. P. ........2.0. General Nursery Stock............ 27 
Bobbink & Atkins........... Broad-Leaf Evergreens ........... 25 
Bolling Farms Nurseries... Shrubs, Evergreens, Etc......-.... 29 
Borling Nurseries, H. A..... ee a ee eee 28 
Be Ba. Bec cctacesecccsccnes PR GREOD goin ccescccnsesvestenes 28 
Burr & Company, C. R...... Special Announcement .......---- 6 
Champion & Son, H. J....... Shrubs, Reses, Etc...........2.2.. 29 
Chase Company, Benjamin...Nursery Labels ............-+-++> 4 
Cole Nursery Co............ Shade Trees, Shrubs..........-...- 4 
Commercial Nursery Co..... Special Announcement ........-.. 29 


Conard-Pyle Company ...... Lining Out Stock............-...- 25 


Cultra Brothers ............ Young Stock .........-.ceeceeees 25 
Cyclopedia of Horticulture...Standard Works ............+.+.+: 28 
Dayton Milling Co.......... Buckwheat Hulls Mulch........... 28 
TUE, nein ccccevesasd Growers of Young Stock.......... 25 
DuPont de Nemours Co., E. |.Plant Disinfectant ............... 25 
Eesig Nursery ......-...000. Small Fruit Plants ............... 31 
Fleu, Jr., Conyers B......... GE nck cadesesenscccduses 23 
Floricultural Illustrating Co. Color Plates ............-.++++++: 23 
See Se nue inecentdaetuaws Peony Roots ..... 2... cccccccceces 28 
FP SN 2:40000s000cessinewnil Nursery at Bargain..............- 28 
Forest Nursery Co........... General Nursery Stock............ 23 
Foster Nurseries ........... Grape Vines, Etc. ........cccccees 29 
Franklin Forestry Co....... oLtning Out Steck ........2000080. 25 
Hartland Advtg. Service..... Catalogues, Booklets ............ 25 
Werbet Bree. ......cccscccces Tree and Shrub Seeds............ 24 
Hill Nursery Co., D........ Evergreen Plate Book ............ 23 
Hill Nursery Co., D.......... Evergreen Specialists ............ 32 
Hill Nursery Co., D....... oct COU GRRE. oo nce ccseswasscnsasies 25 
Hobbe & Sons, C. M......... General Nursery Stock ........... 6 
Home Nursery Co........... Re ED fn cddicnccccsacedvnes 26 
Horticultural Advertiser ..English Trade Periodical......... 26 
Howard-Hickory Co. ........ EE. ED. cnvoeseeeetwene<exnann 29 
Howerd Rose Co............ Special Announcement ........... 29 
Hubbard Company, T. S..... Grape Vines, Berry Plants........ + 
Huntsville Wholesale Nurs...General Nursery Stock............ 3 
ligenfritz’ Sons Co., |. E..... Evergreen Trees, Shrubs.......... 3 
Independence Nurseries .... Spruce .........-..-eeeeeeeeceees 29 
Jackson & Perkins Co....... Chas, Detriche Nurs. Agent....... 23 
Jackeon & Perkins Co..... Ornamental Stock ............--- 27 
Jones Nursery Co., E. W..... Meee GE BEE. 6 oc ccwcccevcvcesees 28 
Jones Nursery Co., E. W..... Special Announcement ........... 19 
Kelsey Nursery Service... General Nursery Stock........... 23 


Little Tree Farme.......... Special Announcement ........... 25 


Covet, Lester G...cscccecscs Privet and Berberis............... 27 
Lutz Peony Farms ......... PN SR ahs aos 0b bows waececiue 28 
McHutchison & Co......... Special Announcement ........... 6 
a ee Hydrangea Specialist ............ 29 
Monroe Nursery ........... Evergreens, Trees, Shrubs........ 3 
PD MG. wins oceune tos Se EE sc. cceceeamennsdenns 28 
Mountain View Fieral Ce....Portland Roses .................. 23 
Naperville Nurseries ........ re (SE ha db etwas eineweneun 25 
Neosho Nurseries Co....... PO MEE Bape cdccnbneevceantwa 29 
Northeastern Forestry Co...Evergreen Seedi’gs and Transpl’ts 25 
Norton, Arthur L........... ae Re Ras one's beck dence 23 
Ohio Nursery Company ..... PE EME vic iucadetevae cxaw ada 29 
Onarga Nursery Co......... Ornamental Nursery Stock........ 2 
Onarga Nursery Company.. Lining Out Stock ................ 25 
Painesville Nurseries ....... General Nursery Stock............ 1 
Parsons Wholesale Nurseries.General Nursery Stock ........... 27 
Peerless Dust Gun Co....... EE SE te abana Vd0ess cee a keaton 3 
Portland Wholesale N. Co...,Special Announcement ........... 4 
Princeton Nurseries ....... Generai Nursery Stock........... 3 
ee ren PRermeaee, COWTNONE ccc de ccscccsses 29 
Process Color Printing Co...Color Prints ....................- 23 
IE ts Wl Nencaneasseanead Strawberry Plants, Blackberry.... 23 
Ramsey & Co., L. W......... Advertising for Nurserymen...... 29 
Reed, W. C. & Son........... Cherry, Apple, Plum.............. 2 
er 6c daunwed ak Vew'skddewenwas all 29 
Scarff & Son, W. N......... eee Gee Ges cs os ocewsecess 27 
Scotch Grove Nursery....... BVRTIINOI xc cccwesceccscisecdess 25 
Sherman Nursery Co........ General Nursery Stock........... 24 
Sherman Nursery Co........ PEN eo chtsceccdscvancbeanes 2 
Simpson Nursery Co......... PE UE aiiict onc ensensesveanan 29 
Skinner & Co., J. H.......... ee eee 23 
Gutth Ga, W. & Tececccvce Fruit Trees Privet, Etc........... 2 
So. Nursery & Landscape Co. Peach Seed, Etc..........-......- 22 
ee, TA. Peinarwcceenncens Sphagnum Moss ............-.+.. 29 
Stark Bros., N. & O. Co...... Special Announcement ........... 2 
Storrs & Harrison Co....... General Nursery Stock............ 1 
United Litho & Ptg. Co...... Plate Books, Catalogues.......... 23 
Vincennes Nurseries ........ PORE TOU doce vicesansusesscsecse’s 2 
Vistica Nurseries, Inc. ...... Fruit Tree Seedlings.............. 25 
WE, wen ebcescensececeben Nursery Foreman .............+.. 29 
WINNS a cccccvccccccesesess Position as Accountant............ 29 
BEE ca sncenacteadanataan Production Manager ............. 24 
Washington Nursery Co. ....-Special Announcement ........... 24 
Wayside Gardens Co....... Hardy Perennial Plants........... 3 
Weet & Sons, T. B......... General Nursery Stock........... 29 
WhiteShowers, Inc. ........ irrigation Gyetem ...-..cscsccccees 29 
Williams Nur. Co., L. E...... oT ak 8 errr rere 25 
Willis Nurseries ............ Special Announcement ........... 3 
Wileon & Co., C. E.........: Conn-Grown Steck .....ccccccees 29 
Young, Robert C........... DO, - oc an ae cane kere sen 27 
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French Fruit Stocks 
Lower prices this year on Seedlings—pears, apples, 


mahalebs, mazzards, myrobolans, quinces, manetti, 
multiflora. For 27 years sole agents for VINCENT 
LEBRETON’S NURSERIES, Angers, France. Ship- 
ments December to February. 


DUTCH BURLAP SQUARES 


Better and cheaper. Cut 


For balling Evergreens. 
Cham- 


in handy sizes. Packed 500 squares per bale. 
pion kick, fuss, and cuss preventors. 


CHINESE TONKIN CANES 


Smooth, straight, strong, natural bamboo. Butt 
cuts—uniform diameter. For staking small trees and 
evergreens. 4 ft. to 10 ft. sizes. 


RAFFIA 


Headquarters for Red Star and two other brands. 
Also dyed in many colors. 


HARDY LILY BULBS 


Japanese varieties—Auratum, Album, Rubrum, 
Magnificum, Auratum Platyphyllum. French north- 
ern grown Candidum. Regale. Standard cases. 
cases. 


GRANULATED PEAT 


The McH Brand is your guarantee of quality and 
quantity. Imported, finely pulverized. Carload or 
less, at once or later. 


DUTCH BULBS 


High grade, extra size Tulips—Darwins, Single 
and Double Earlies, Cottage, Breeders, etc. Hyacinths 
and Crocus. 


JAP. BLOOD-RED MAPLES 


Selected pot-grown seedlings for lining out. 


BOXWOOD BUSHES 


Much heavier than the usual run. Sempervirens 
and Suffruticosa ready for immediate resale. Several 
sizes, balled and buriapped with our own burlap 
squares, 


EVERGREENS 


New England grown, small and 
Balled and burlapped. Scarce Thu- 
Also grafted lining 


Heavy thrifty 
medium sizes. 
jas, Retinosporas, Juniperus, etc. 
out stock shipped in Spring. 


Non-perishable materials carried in stock at our 
own warehouse for immediate shipment. We offer 
you best QUALITY and SERVICE at reasonable 
prices. When in need of real service—WIRE. When 
requesting quotations please state requirements. 


McHUTCHISON & CO. 


95 Chambers St., New York, N. Y. 
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Bridgeport Nursery 


Established 1875 
Carload lots for Fall 1928 


CHERRY PEACH APPLE 


CATALPA BUNGEI 
one and two year heads 


SHADE TREES 


and a general line of 


SHRUBS EVERGREENS 
PERENNIALS ROSES ETC. 


C. M. HOBBS & SONS 


BRIDGEPORT, INDIANA 
Largest Nursery in Indiana 











QUALITY 


plus 


SERVICE COUNTS 


A CLEAN UP ON 
Ornamental Shrubs, H. T., H. P., 
and Climbing Roses 


NOTHING LEFT IN THESE ITEMS THIS 
PAST SPRING. INDICATIONS ARE FOR 
A STRONGER DEMAND IN ALL LINES 
OF STOCK THE COMING SEASONS. 


LET US HAVE YOUR ORDERS EARLY 
AND BE PROTECTED. 


C. R. Burr & Company, Inc. 


MANCHESTER, CONNECTICUT 
We do not Sell at Wholesale to Retail Buyers 
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The Chief Exponent of the American Nursery Trade 
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NURSERYMEN’S IMMEDIATE NEED OF TRADE EXPANSION 


Important Work Before the Industry Outlined Graphically By Chairman E. C. Hil- 
born of the A. A. N. Distribution Committee 


EVERY OTHER BUSINESS IS BUILDING EXCEPT THE NURSERYMEN’S 


In our report a year ago we urged the im- 
portance of a full time secretary; one that 
could give his full energy to the matter of 
market development. The executive com- 
mittee agreed with this but at the beginning 
of the year’s work the right man had not 


appeared. Realizing that such a man is 
likely to continue through the years it 
seemed wise to proceed carefully. In the 


meantime our committee was requested to 
carry on the best it could. While we have 
hired no secretary we have engaged the ser- 
vices from time to time of certain in- 
dividuals that could render us real help. 
One of these men who has rendered us valu- 
able service is Harry O’Brien. 

Mr. O’Brien was instructor in agricultural 
journalism at Ohio University and a feature 
writer for the Country Gentleman. He has 
given our committee a considerable por- 
tion of his time this year. Much of his work 
is of a nature that would be unwise to dis- 
cuss in a report that becomes more or less 
public. Mr. O’Brien has made most favor- 
able contacts with the editors of publish- 
ers of prominent magazines of the country. 
To give you just a bird’s eye view of some 
of his work I may call attention to the 
following that I have been able to check up 
from the correspondence in my office. Mr. 
O’Brien has been in personal conference 
with editors of twenty-three magazines. He 
has been in touch with several others by 
correspondence. He has stimulated at least 
six prominent magazine articles that we can 
check. He has written eighteen articles for 
publication. He has arranged with five dif- 
ferent writers who have written articles at 
his suggestion. He has supplied photo- 
graphs to many editors that have been used 
in various garden departments. Through 
his activity he has been engaged to write 
monthly letters for Better Homes and Gar- 
dens to appear the next year. He has sup- 
plied a considerable amount of information 
to several very prominent magazines. We 
know of certain garden departments that 
have been opened during the year partly at 
least through his efforts. 


There is a growing attention being paid 
by editors to the garden interest of the 
readers. Those of you who read the maga- 
zines must be impressed with the constant- 
ly increasing number of articles on horti- 
cultural topics that appear in many of the 
magazines. We are satisfied that Mr. 
O’Brien’s activities have accomplished more 


than we would dare to boast of openly. We 
feel that this activity has been very much 
worth while. There is no other lipe of 
trade that has the natural appeal that does 
ours. I can think of no industry that gets 





E. C. 


HILBORN, Valley City, N. D. 
Chairman Distribution Committee, A. A. N. 


so much free advertising as the nursery in- 
dustry. I can think of no line of business 
whose propaganda is so readily welcomed as 
the stories of beautified cities, parks and 
home grouncs. People have inherited their 
love of trees, fruits and flowers; it becomes 
easier therefore for us to put across our in- 
teresting message. For this reason it is ali 
the more the pity that so fertile a field has 
remained uncultivated, at least it has not 
been cultivated by any master hand in a 
systematic way. 

Now these magazine articles and garden 
departments are all right so far as they gu. 
They keep people thinking about fruit, trees 
and flowers. It is a field that needs to be 
encouraged and the many contacts that 
have been established this year should not 
be neglected but should be carried further. 
There is, however, another side to the pic- 
ture. If we are going to speed up consump- 
tion to any considerable extent we must do 
it by putting into the minds of the public 
certain planting ideas; that is, certain 
styles of planting. 

I wish every Nurseryman in the A. A. N. 
could clearly see the possibilities in this 


“den 


field of the public’s education. Let me il- 
lustrate what I mean: See what has been 
done in a short time to the old ice box. By 
a clever campaign the entire idea of electric 
refrigeration has been put into the public 
mind. This notion that electric refrigera- 
tion was “the thing” has caused many a 
housewife to throw out the ice box and put 
in a high priced Frigidaire. This idea was 
not in the public mind a few years ago but 
has Loen put there by a real campaign. We 
have seen many other styles go across in 
a similar way. 

The Nurseryman has many ideas that wili 
give the country real service and at the 
same time consume quantities of Nursery 
stock. But the ideas are not getting across 
rapidly. Suppose for example that we 
could get the idea firmly fixed in the public 
mind that foundation planting is quite the 
proper thing; that a house without founda- 
tion planting is simply a disgrace; that 
many home owners would be ashamed to 
invite their friends to their home if the 
bare foundation was showing. 

Idea No. 2. Here is the idea that every 
home grounds should be outlined with the 
informal border. Many places have no 
border whatsoever and others have hedges 
A hedge is supplied with light grade stock, 
cheap stock, for a few dollars. It is 
monotonous and fixed for a lifetime. The 
informal border is a thing of great beauty 
and of increasing interest. It consumes a 
variety of shrubs of various seasons; it 
supplies flowers from spring until fall; it 
supplies autumn colors. There is room in 
the informal border for evergreens and 
flowers. A man may be a gardener in his 
informal border. He may become a fan 
discarding old varieties and planting new as 
varieties develop. If the idea could be firm- 
ly fixed in the minds of our public that “it 
was the thing” it would take a tremendous 
quantity of ornamentals to supply the de 
mand. 

Idea No. 3. Most of us have been raised 
in a backyard with a large vegetable gar- 
den to hoe as the center of interest, but 
the backyard must go. The vegetable gar 
is going with the coming of autos. 
People haven’t time to garden; besides 
there are wonderful vegetables supplied us 
by the corner grocery. Instead of a bar- 
ren backyard we are to have an out-door 
living room made beautiful with trees and 


(Continued on Page 22) 
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NURSERYMEN’S NATIONAL ADVERTISING CAMPAIGN 


In Every Nurseryman’s Interest—To Eliminate the Brush Pile—Eventually for Unlim- 
ited Production—Remarkable Opportunity To Be Seized 


TO DOUBLE RETAIL NURSERY SALES IN THE NEXT FOUR YEARS 


Outstanding Market Development Plan Launched at Denver Convention of Ameri- 
can Association By Unanimous Vote of the Organization 


ACTION BASED ON NATION-WIDE SURVEY OF THE NURSERY FIELD 


American Association of Nurserymen 

was opened by President Walter W. 
Hillenmeyer on the morning of June 20 in 
the Colorado Hall of the Cosmopolitan 
Hotel, Denver, Colo., with a large attend- 
ance of members from all arts of the coun- 
try. The hall was admirable for the oc- 
casion—on the ground floor of the hotel. 

Invocation was pronounced by O. Joe 
Howard, Hickory, N. C. The members were 
welcomed by J. T. Roberts, Englewood, 
Colo.,—a belated welcome, he said, since 
Colorado Nurserymen had been noisily ex- 
tending their greetings*‘since Sunday morn- 
ing. He repeated the typical Colorado: 
“Welcome. The town is yours. Name your 
poison.” “We have practically no Nurseries; 
but come back and visit us in 1934, 1946, 
1952 and we'll show you something in this 
line.” 

The response was by Lester C. Lovett in 
appropriate manner. Will Griesa, of the ar- 
rangements committee, outlined plans for 
entertainment supplementing that already 
provided. He exhibited a framed group 
photograph taken at the A. A. N. convention 
in Denver 18 years ago and asked how man: 
of those present in 1928 were in Denver on 
the former occasion. Some twenty or 
twenty-five raised hands. 


FF american a annual convention of the 


“A more energetic arrangements commit- 
tee I can hardly conceive of,” said President 
Hillenmeyer. “It has made our work very 
easy and our enjoyment pronounced.” 

President Hillenmeyer then delivered his 
annual address which is published in this 
issue. An ingenious adaptation of a traffic 
light signal in front of the president’s table 
showed green, yellow and red when an ex- 
temporaneous address was made. It worked 
effectively. The speaker who read a paper 


was allowed to finish it. Vice-President 
William Flemer presided during the de- 
livery of the president’s address. Upon 


motion of John Fraser a committee of three 
on president’s address, of which Mr. Flemer 
should be chairman, ordered. The 
chair appointed as members of this com- 
mittee Henry B. Chase and Miles Bryant. 


was 


Secretary Sizemore’s annual report was 
presented. As usual, it showed that the ex- 
penses of his office were practically offse: 
by receipts from traffic rebates and collec- 
tion bureau activity. Applause greeted the 
report and President Hillenmeyer extended 
high praise to the secretary. 

The first of three addresses by H. N. 
Tolles, president of the Sheldon School, 
Chicago, on practical salesmanship was de- 
livered in characteristic style, amid much 
laughter, some real tears and great. ap- 
plause. These addresses were an elabora- 


tion, because of greater time therefor, of 
the noted address by Mr. Tolles at the Jan- 
uary 1928 convention of the Illinois Nur- 
serymen’s Association, which was published 
in full in the American Nurseryman and re- 





printed in quantity for wide distribution in 
the trade. 

The addresses by Mr. Tolles constituted 
a main feature of the Denver convention 
program. They were particularly appropri- 
ate for the occasion, since they linked up 
directly with the keynote of the entire meet- 
ing. Results of the nation-wide marketing 
campaign will necessitate marked activity 
by each Nursery concern in the line of high- 
power salesmanship, in order to supple- 
meny for direct returns, the nation-wide ef- 
fort by the national organization. Mr. 
Tolles told the members how to supply ef- 
fectively a greatly enlarged market and 
thus eliminate the brush piles. They were, 
therefore, very practical addresses. 

James M. Irvine, advertising manager of 
Country Gentleman, Curtis Pubg. Co., Phila- 
delphia, Pa., discussed “Profitable Advertis- 
ing for Nurserymen.” He was among those 
who attended the A. A. N. convention in 


Denver in 1910. He said he thought it 
practicable to increase demand for fruit 
trees—by making extensive culture by or- 
chardists to produce greater and better 
crops. He repeated the arguments for bet- 
ter show grounds of Nurserymen and cited, 
as examples of effect upon the public, the 
Highland Park displays of lilacs and 
rhododendrons in Rochester, N. Y., and the 
attractions at the Lindley Nurseries in 
Greensboro, N. C. 

The chair appointed committees: Resc- 
lutions—Earl Needham, W. B. Cole, John c. 
Chase; auditing, George A. Marshall, W. G. 
McKay, A. F. Lake. 

Roy F. Wilcox announced plans for visit- 
ing California points, supplementing the at- 
tractive printed announcement placed in 
the hands of each person present. It was 
planned to have the Coast party travel to 
gether, stay at one hotel and enjoy two full 
days of sight-seeing and amusement. 


Report on the Nation-Wide Nursery Survey 


At the opening of the Wednesday after- 
noon session the presentation of results of 
a National Nursery Survey was made by 
L. W. Ramsey and E. G. Naeckel, of the L. 
W. Ramsey Company, the 
horticultural advertising concern which, as 
readers of the American Nurseryman know, 
was engaged to ascertain the present extent 


of the Nursery trade and the field open to 


Davenport, la., 


expansion. 

Preliminary report of the first results of 
the. survey, as presented by Chairman E. C. 
Hilborn of the distribution committee of the 
A. A. N. at the annual convention of the Il- 
linois Nurserymen’s Association in Chicago 
last January, was published in full in this 
journal. The formal report in detail of the 
results of the survey would require several 
hours for presentation. A comprehensive 
summary was prepared by the Ramsey Com- 
pany for this convention, to serve as a basis 
upon which to base further action by the 
association for a nation-wide publicity cam- 


paign for a greater market for Nursery 
stock. 
In his introduction of the subject Mr. 


Ramsey said: “We have been working long 
and have procured a great amount of ma- 
terial. The questions to be faced are: 

“1I—Is it possible to increase materially 
sales of Nursery stock? 

“2—Can a practical method be devised? 

“3—If an enlarged market is shown ia 
exist will Nurserymen cooperate to develop 
it? 

“The rapid expansion of competition in 
all lines in recent years makes market de- 


velopment much more difficult than it for- 
merly was. Amazing changes have taken 
place since 1917. Public attention has been 
centered on automobiles, moving pictures. 
stores, 
What 


It is one of 


radio, iceless refrigeration, chain 


direct selling, mail order houses. 


about the Nursery business? 
following closely upon the 


the oldest, 


covered wagon. We have been collecting 
facts and figures from all sources regardiig 
this business. We have asked rather pei- 


sonal questions which have in no wise bee 


evaded. How were these facts secured? 
Through the government census, commer- 
cial bureaus, state entomologists, corres- 


pondence and personal interviews with Nur- 
serymen. From the trade in general a re- 
sponse amounting to 331/3% was received. 
Fifty-two per cent of the A. A. N. members 


responded. This is an excellent showing.” 


A number of large colored charts on 
easels were displayed by Mr. Ramsey to 11- 


lustrate graphically the data accumulated. 


Chart 1—Nurseries As to Sales Volume 


31.2% do less than $10,000 per yr 
40% do between $10,000 and $50,000 
6% do more than $200,000 

10% between $100,000 and $200,000 
12% between $50,000 and $100,000 


The increase in business in the industry 
in the period 1919-1927 was considerable, due 
to the large number of small local Nurseries 
—from two acres upward which were added 
to the total. For instance, in Oklahoma the 
number of Nurseries increased from 76 to 
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One of the Most Important, Powerful Industries 


100. In Ohio there were 727 Nurseries in 
1927. 

It has been declared that members of the 
A. A. N. do 90% of the wholesale Nursery 
business of the country. Out of a list of 
2000 names 361 in 1927 had an annual 
volume of $73,560,000. It has been guessed 
that the volume of the Nursery business per 
year was $50,000,000. Through figures ob- 
tained in this survey the volume is shown 
to be $80,000,000. And a check-up shows 
this to be quite accurate. 

Thus it appears that the Nursery industry 
of America is not only one of the most im- 
portant, but also one of the most powerful. 


Chart lIi—Volume of Stock Sold 


Ornamentals 74.48%. Fruit 25.52% 

Shrubs 22.30%. Evergreens 17.79% 

Ornamental Trees 12.37%. Roses 11.21% 

Wholesale—Of the replies received 341 
Nurseries conduct both wholesale and re- 
tail business. In the entire industry the 
ratio is 11.62%, an increase of 3.2% increase 
per year in the last 10 years. 

Retail—The increase in the business »f 
those who do not issue a catalogue has 
been due principally to better transporta- 
tion facilities, visits to Nurseries and effect 
of display grounds. 

As to those concerns which issue cata- 
logues it was found that of the number re- 


plying 817 publish catalogues; that is to say 


35% to 40% of those doing a retail business.’ 


The cost of doing business has steadily in- 
creased; so that now the smaller concerns 
are doing a more local business. The 
larger increase in the last five years has 
been in the local business done. 


Agents—Of the total sales the agency 
concerns do 58.2% or $46,000,000 of the total 
volume of business. Out of 30 concerns 9 
lost in volume, 11 increased and in the 
case of 10 there was no change. Forty-nine 
per cent of the Nurseries replying have 
landscape equipment. 


Dealers—This is an unknown quantity. 
Most of them have a little store or an acre 
of ground. 

Department Stores—Here there has been 
increased activity. The department store 
sometimes places large orders with the 
wholesaler; $18,000, for instance in just one 
order. Department and seed stores are 
good advertisers. Sales of Nursery stock 
in stores increase sales in other depart- 
ments of the stores. These stores are here 
to stay and their competition must be recog- 
nized and must be met by better selling 
methods. 

Landscape Architects—Out of 157 Nur- 
series the average volume per Nursery of 
sales to landscape architects was $6,883. 


Is the Nurseryman Ready for Action? 


Nurserymen’s Mental Attitude 

The question arose: Is the Nurseryman 
ready for action? The large percentage of 
effort has been and is directed to the grow- 
ing end. Competing industries have been 
strong on the selling end. It is gratifying 
to see decided interest in sales. All want 
to do something, but few know how to go 
about it. 

“The Nurserymen have said that they 
did not support former selling plans be- 
cause they believed they were not well 
based. They desired a program definite 
enough to get somewhere. Former pro 
grams were inadequate. The sums pro- 
posed to be spent collectively were not as 
large, even, as some of the concerns were 
expending in publicity individually. 

“Expressions of twenty-seven of the most 
prominent Nurserymen were to the effect 
that any effort to be successful must ex- 
tend over a long period of time. 


“The Southern Nurserymen’s Association 
of Nurserymen and the Illinois Nursery- 
men’s Association have already pledged 
their support of a nationai advertising cam- 
paign.” 

[At this point Mr. Naeckel, of the Ram- 
sey Company continued the presentation of 
the survey results, showing the field that 
is awaiting development.] 

“The market,” said Mr. Naeckel, “is sim- 
ply divided into fruits and ornamentals. The 
market for fruit trees is saturated. C. A. 


Tonneson, executive secretary of the Pa- 
cific Coast Association of Nurserymen says: 
‘The change in the fruit market is surpris- 
ing. Six years ago there were 700 varieties. 
Many Nurserymen burned many trees.’ To 
increase the sale of fruit trees we must 
consider the amount of fruit that is being 
consumed. It is small in comparison with 
the amount consumed in other years. Yet 
the fruit tree sales by Nurserymen consti- 
tute an important part of the industry. The 
volume of fruit tree business is 25.52% of 
all the Nursery business—more than $20,- 
000,000 per year. It can be stimulated by 
the introduction of new varieties. The mar- 
ket will fluctuate. Sales to home owners 


could be greatly increased.” 
Market for Ornamentais—This embraces 


1—Institutional (schools, etc.) 

2—Domestic (homes) 

Of 263,000 schools 10% are planted. A 
single mailing to this field yielded $26,000 
and the field was only dented. Reaching 


the big domestic market automatically 
reaches the institutional market. 

Domestic Market—How large is it? What 
part can easily be sold? What constitutes 
householders? Where do they live? It 
must be considered that the home owner 
may live in the city, the town or the coun- 
try; that his income is important, that his 
capacity to buy is reduced by the amount of 
space he has already planted and that the 
construction of new homes greatly increases 

(Continued on Page 10) 
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Discoverer of Colorado Blue Spruce—An 
interesting event in connection with the 
Denver convention was the unveiling by 
the officers of the A. A. N. of a bronze tab- 
let on a huge boulder in Bear Creek Canon, 
Rocky Mountains, 12 miles from Denver, in 
memory of A. A. Parry, Boston scientist 
who discovered the Colorado blue spruce in 
1852. President Hillenmeyer, Vice-Presi 
dent Flemer, other members of the execu- 
tive committee of the A. A. N., a few other 
Nurserymen and some Denver officials were 
in attendance, Mr. Hillenmeyer making the 
principal address. J. T. Roberts, Jr., of the 
Denver committee on arrangements was ac- 
tive in the plans for the unveiling. 

Why Boston in 1929—The New England 
Nurserymen’s Association says: “In the vi- 
cinity of Boston there are numerous horti- 
cultural attractions, such as the Arnold Ar- 
boretum, Boston Park System, Harvard 
Botanic Garden, private estates and com- 
mercial establishments which are of interest 
to Nurserymen.—Historical points around 
Boston will interest not only the Nursery- 
men but the ladies as well.—Hotel accom- 
modations in Boston are unexcelled. Boston 
has more new fine hotels than any city in 
the country.—It will be 17 years since the 
Association met in Boston.—We want you.” 

Augustine Gets a Big Hat—John T. 
Roberts, of the local arrangements commit- 
tee, early promised his ten-gallon hat to 
Vice-President A. M. Augustine. On the 
last day, with Will Griesa, of the Western 
Association committee, Mr. Roberts rounded 
up Mr. Augustine in the hotel lobby and 
ceremoniously presented the souvenir which 
Mr. Augustine greatly appreciated, saying 
he would treasure it long. The hat was 
parcel posted to Normal, Ill, where it will 
doubtless be on exhibition throughout the 
summer in the bank of that town. “! hope 
it will fit,” said Mr. Roberts. “Goodness: 
knows I’ve suffered all the week stretching 
it for you.” 

By Airplane to Convention—C. Mavro 
Warren, of Nusbickel-Warren Nurseries, 
specializing in citrus stock and roses, San 
Dimas, Cal., had a transportation ticket 
quite differetn from that of the average con- 
vention attendant. Casually he remarked 
that he came over from the Coast by air 
and liked it so much that he was going back 
the same way. He occupied one of the two 
available passenger seats aboard a mail 
plane from Los Angeles to Denver, via Salt 
Lake City, Utah, and Cheyenne, Wyo. The 
trip is made in 12 hours—about one-fourth 
the train time and at only double the train 
cost. He was literally mailed to Denver, 
duly weighed and registered and ticketed, 
though scarcely canceled. Anyone can 
make the trip this way, says Mr. Warren, 
if he gets “mailed” in time to secure the 
limited space. 

Three Generations of Salesmen—F. T. 
Ramsey, the venerable head of the Austin, 
Tex., Nursery, attended every session in 
Denver. “It was 52 years on June 9,” said 
he, “that my father put me on a horse and 
sent me forth to sell Nursery stock. My 
son, James, rode over the very same route 
years afterward; and now my grandson, 18 
years old, started this year in a Ford over 
the same route!” 
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A Home Owner Potential Market of $1,250,000 


the prospective volume of sales of Nursery 
stock. 

A computation included in 1920 12,488,000 
city dwellings and 12,037,000 rural dwell- 
ings. Of this number of city dwellings 
4,680,688 were owned wholly or in part and 
of the number of rural dwellings 5,973,000 
were owned wholly or in part—a total of 
10,580,711 owned homes in the United 
States. The better class of these owned 
homes are planted. 2.2% of the incomes of 
these owners average $5000 per year. 99.8% 
average below that figure. As to the rented 
homes the landlord must be reached direct- 
ly. Negroes constitute 9% of the popula- 
tion. 

As to ornamentals there is no particular 
difference at present in the demand for va- 
rieties North, South, East or West. It may 
surprise many that sales of lawn mowers 
are larger in the rural than in the city dis- 
tricts. 

Nursery products are one of the main 
products sold. Many new homes are being 
built and there is a growing desire for bet- 


ter homes. 
The Well Planted Place 


What constitutes a well-planted place? 
Six widely separated cities were chosen for 
a test. Five homes valued at $10,000 each, 
with lots 50 x 150 feet were selected in 
each of the following named cities: Daven- 


port, Ia.; Dayton, O.; Taunton, Mass.; To- 


Memphis, Tenn., and Greens- 
(Charts were shown to illus- 
The average amount 


peka, Kan.; 
boro, N. C. 
trate computations). 
of planting on 30 home properties in each 
of these cities—a total of 190 homes—dis- 
closed a remarkable uniformity. 

The average home property is only 22% 
planted. 

The front yard is 30% planted, the rear 
yard 933/5% unplanted. 

The front yard is 70% unplanted; the rear 
yard 933 5% unplanted. 

Consulting five Nursery catalogues and 
taking average prices, it was found that for 
the average home place shrubs to the value 
of $39.46 are needed; and for the well plant- 
ed place $178.95. 

Questions were asked of the owners as to 
their yard plantings. The owner of the well- 
planted place said: “I have only begun.” 
The owner of the poorly planted place said: 
“I have given the matter no thought. Have 
been interested in other things.” 

There is a home-owner potential market 
of $1,250,000. 

As to the renter, the landlord can be in- 
terested by reason of the value added to his 
property by the use of Nursery stock, as 
the result of general public education ex- 
tending to prospective renters. 

The market for ornamental Nursery stock 
is unlimited. Sales are limited only by study 
Sales can be 


and intelligent approach. 


doubled in four years’ time. 


How Nurserymen Are Facing Competitive Industries 


Competitive Industries 
No longer is the Nurseryman in marked 
competition with his brother Nurseryman. 
The faced brick industry doubled the volume 
of business by intelligent general associa- 
tion advertising in 2% years; the flower in- 
dustry twice doubled its volume in 8 years; 
the greeting card industry did a business of 
$10,000,000 in 1913 and $50,000,000 in 1925. 
Practically every industry which has em- 
ployed cooperative advertising is planning 
increased appropriations therefor. The idea 

is sound. 

Competitive Retail Sales 
How do competitive retail sales compare 
with the Nursery industry? Figures on this 
subject were given in a February issue 2f 

the American Nurseryman. 
Entomologists report that 104% 
acreage of Nursery stock is being planted 
How about 


more 


now than was planted in 1919. 
the outlet? 

In the last few years the volume of Nur- 
sery agency business has practically been 
unchanged. Department store, seed store 
and mail order sales of Nursery stock have 
greatly increased. The Sears-Roebuck cata- 


logue in 1927 had two pages devoted to Nur- 


sery stock. Its catalogue this year devotes 
five pages to this matter and uses color in 
its display! 


In years past Nurserymen have raised ob- 


jections to national advertising, saying it 
was not practical because many Nursery- 
men are specialists; that it is difficult to 
get Nurserymen together on a project be- 
cause of sectional differences. 

Answer: As to the man who éells ever- 
greens mainly in the Southeast or the North- 
west, a large part of the advertising money 
is spent in his section. Any campaign must 
be national, for all sections, all kinds of 
stock. 

The problem of the Nursery industry is 
to make people conscious of the condition 
of their home grounds; not to sell an apple 
tree or a rose, but to sell the idea of secur- 
ing beauty through planting, to make people 
desire attractive homes. 

What others have done we can do. Noth- 
ing is done by trying to overcome all ob- 
stacles at the outset. 

The opportunity before the Nurserymen 
embraces consideration of 

1—The home owners of America. 

2—A Billion Dollar Market. 

3—Knowing the possibilities of the Rear 
Yard. 

4—Recognition of the fact that the home 
owner education reaches all prospective 
planters. 

The problem is to induce the home owner 
to 

1—Desire attractive grounds. 
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2—To attain a conception of the value -f 
the properly planted place. 

Appeal to Pride—Few observers see the 
inside of the homes they pass daily; all see 
the outside. Then, too, the life of the gar- 
dener makes for happiness and content- 
ment; the children are educated in appre- 
ciation of beautiful things in orderly ar- 
rangement. Direct and marked increase in 
value of property attends the planting vf 
trees and shrubs. 

Reaching the Home Owner—This can be 
done in various ways. It is a tremendous 
task, of course, to educate 10,000,000 home 
What is wanted as the back bone 
of the task is to place a medium, carrying 


owners. 
the message, in every home. This can oe 
undertaken through imparting the message 
in a combination of the following mediums: 

1-—-National magazines. 

2—Booklets. 

3—Garden magazines. 

4—-Free publicity. 

Publicity—Already 
benefiting directly from much free publici‘y 
A national 


the Nurserymen are 


in newspapers and periodicals. 
movement for beautifying the country is 
thus instituted; it should be extended. Yard 
and garden contests, with photographs of 
the winners for use in flower shows, can be 
supplemented by radio broadcasting. 
Improved Selling Ideas—This can be at- 
tained by 
weeks to the trade, by pamphlets, bookleis, 
insignia 


sending a bulletin every two 


free advertising material, slogan 
and prepared addresses with lantern slides. 

If this movement shall induce Nursery- 
men to throw away the hammer and get 
out the horn, a four years’ campaign will 
not be a skyrocket. 


Cost—All that is worth while costs some- 
thing. Nurserymen should be able to put 
on a campaign of this kind at much less 
cost than almost any other business men, 
by reason of the nature of the business. 
Much publicity will be had for which they 
will not be called upon to pay. They shoui:l 
double their retail volume in a four-year 
pediod. 

Might Be in Operation in Spring 

Close attention was given throughout by 
the members present in large number. The 
chair called for discussion. Henry Klehm 
asked whether a more definite idea as to the 
probable cost could be given. 

Mr. Naeckel—“I cannot say what the cost 
will be. No doubt the thing to do would be 
to determine the minimum amount neces- 
sary. Then to make a still more accurate 
survey as to the paying possibilities and see 
if the two can meet. It might be 1-5 of 1% 
or 1-3 of 1%.” 

Mr. Klehm—“Would the grower and the 
retailer pay in different proportions?” 

Mr. Naeckel—“Probably the committee 
you would appoint could arrive at a figure 
systematically.” 

Paul C. Lindley—“How long would it 
take to put the campaign into operation 
if it is decided to go ahead?” 

Mr. Naeckel—“The Nursery industry has 
two seasons, spring and fall. If it is desired 


to have the plan in operation by next 
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Estimated Cost: $200,000 a Year for Four Years 


spring, action on the matter must be quick. 
before anything can be done the money 
must be collected. The whole plan of oper- 
ation must be worked out. It must be as- 
certained how much will be needed to 
finance a four-years’ campaign. The laun- 
drymen appropriated a million a year; the 
florists half a million. We estimate that 
the Nurserymen’s campaign will require 
$100,000 to $200,000 per year for four 
years. The nature of your product makes 
such 2 figure practicable probably.” 

W. G. McKay—‘“Has there been any 
thought of soliciting contributions from al- 
lied concerns—garden furniture manufac- 
turers, seedsmen, implement men, etc.?” 

Mr. Naeckel—“Yes.”’ 

Mr. Wohlert—“The program is exceed- 
ingly modest. We in our own business ex- 
pect to devote $4000 to $6000 to publicity.” 

Lloyd Stark—“About ten years ago we 
had a proposition for advertising. Since 
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then I have felt that cooperative adver- 
tising in our industry could not be suc- 
cessful. After hearing this exposition I 
am convinced that it is possible and prob- 
able that it can. I would not be interested 
in a plan providing for a fund of only $50,- 
000. The amount named by Mr. Naeckel 
indicates that we could get somewhere. 
Whatever we pay in four years’ time is go- 
ing to come as an assessment out of our 
bonfires. Details need not be discussed 
here; they should be left to a committee. I 
hope we may get under way next spring. 
Let us do it as soon as we can and with con- 
fidence.”” (Applause) 

J. T. Roberts—“I am contributing to the 
florist fund. I think these gentlemen have 
tneir proposition better in hand than has 
the Millis Agency for the florists after five 
years and after spending a million dollars. 
It will be a pleasure for me to support the 
proposition.” 


Recommendations by the Executive Committee 


President Hillenmeyer presented the 
executive committee’s recommendations as 
follows: 

1—That the American Association of 
Nurserymen goes on record in favor of an 
organized marketing campaign during a 
period of four years as per plans outlined. 

2—That a separate bureau be set up to 
handle the details necessary for an adver- 
tising campaign of such character, the 
bureau to be allied with the association. 

38—That a committee of 20 to 40 mem- 
bers representing all geographical points 
in the country be named to act in an ad- 
visory capacity and to iron out all the 
wrinkles. 

E. P. Bernardin—“I move the adoption 
of the committee’s report.” 

Earl D. Needham—“This is the most im- 
portant thing on the program. I believe 
the proposition can be put through and 
that it should be. But many of us have 
had no opportunity to digest the matter 
and I am wondering if it should not lie 
over and be made a special order of busi- 
ness at 10 o’clock tomorrow morning.” 


O. Joe Howard—“I came here not in 
favor of anything of the kind, but now I’m 
in favor of the proposition presented to us.” 

Bert Manahan—‘“I believe Mr. Needham 
is right. It is a big thing. Personally I 
am in favor of it. But I think many here 
would like to think it over.” 

Mr. Cashman—“We of the executive 
committee have given much time to this 
subject. I’m in favor of laying the matter 
over if necessary, even beyond tomorrow 
so that all may digest it. The committee is 
firmly convinced of the value of the pro- 
gram. After the first year there will be 
no trouble in getting the money.” 

Mr. Flemer again outlined the recom- 
mendations by the executive committee. 

Earl E. May—‘“I suggest that Messrs. 
Ramsey and Naeckel set a time tonight 
when the members may confer with them.” 

Mr. Hazen—‘“I am in favor of the pro- 
ject. If we don’t do something we ought 
to be kicked.” 

Mr. Bernardin—‘“I move to indorse the 
recommendations.” 

It was voted unanimously to vote on the 
subject the following morning. 


Proposition Ironed Out and Unanimously Approved 


Thursday morning’s session was opened 
with an address by L. B. Scott, of the U. S. 
Bureau of Plant Industry, stationed in 
Shafter, Cal., in the conduct of investiga- 
tional work for the production of American 
fruit tree and rose seedling stocks. Mr. 
Scott’s work represents the government’s 
cooperation with the Nurserymen to whom 
he has reported progress of development 
from time to time. He has no connection 
with the Federal Horticultural Board, 
though he was on his way to the Washing- 
ton, D. C., hearing before that board on 
June 27, in response to request for a re- 
port, stopping over in Kansas to view con- 
ditions in the Kaw Valley seedling district. 

The special committee appointed to re- 
port upon the recommendations of the 
executive committee for putting into effect 
the national publicity campaign for mar- 
ket development reported the result of its 
deliberations as*follows: 

W. S. Griesa—I move that this com- 
mittee go on record as approving an 
organized advertising and market de- 
velopment campaign, extending over a 
period of not less than four years. 

The motion, duly seconded by Roy F. 
Wilcox was put to a vote and carried 
unanimously. 

Lester C. Lovett—I make a motion 


that this committee recommend that a 
separate bureau be set up, yet affiliated 
with the association, to handle the prop- 
osition of advertising and market de- 
velopment. 

The motion was duly seconded by 
Henry T. Moon and upon being put to a 
vote was carried unanimously. 

O. W. Fraser—I would like to offer 
here a resolution expressing confidence 
in the executive committee and in the 
Ramsey Company, to go ahead with this 
program, subject to ratification by the 
convention as a whole. 

The motion was duly seconded by Mr. 
Hilborn and upon being put to a vote 
was unanimously carried. 

Henry B. Chase—I move that it be the 
sense of this committee that the expense 
of this publicity and market develop- 
ment campaign shall not exceed in cost 
to any one member of this association 
more than one half of one per cent of his 
gross business per annum. 

The motion was duly seconded by 
Paul Stark and upon being put to a vote 
was unanimously carried. 

Mr. Needham presented the following 
resolution : 
“We approve the plans and recommenda- 
(Continued on Page 12) 
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Pacific Coast Party—In the party which 

was personally conducted to the Coast after 
the Denver convention, by Roy F. Wilcox 
and son, Montebello, Cal., were: E. S. Welch, 
Mr. and Mrs. Natorp, Mr. and Mrs. L. C. 
Brown, Mr. and Mrs. C. W. Vredenburg, D. 
C. Brown, N. E. Averill, P. F. Willems and 
wife, Mr. and Mrs. W. W. Hillenmeyer, W. 
B. Cole, Mr. and Mrs. Frank Fields and the 
Messrs. Bohlender. Others went to the 
coast at different times and some motored 
over the mountains. 
_ Another Fiftieth Anniversary—Among 
Nursery concerns this year celebrating an 
anniversary is the Milton, Ore., Nursery Co., 
established in 1878 by A. Miller whose two 
sons, Sam A. and C. Bert Miller, were at 
the convention. At the Nurserymen passed 
out of the assembly hall after one of the 
sessions, cartons of the well-known Bing 
cherries from Oregon were passed out. 
Also souvenirs of the anniversary, in the 
form of a pocket tape measure, were dis- 
tributed. The company has developed 
steadily until it now has 354 acres under 
irrigation. a 

Salesmanship Course in Demand—Interest 
in the instruction given by the Nurserymen’s 
teacher, H. N. Tolles, in the Salesmanship 
Course conducted on two days of the con- 
vention—three outstanding lessons—was so 
pronounced that when Henry T. Moon in 
open convention remarked that he under- 
stood that there are printed lessons in such 
a course, prepared at the Sheldon School in 
Chicago, of which Mr. Tolles is the presi- 
dent, and available for use in group instruc- 
tion in Nurseries, there was something of a 
rush to register for procuring the course. 
The Sheldon School has been in existence 
27 years; it has a quarter of a million 
students in salesmanship all over the world. 
It was suggested that the course could be 
made available to Nurserymen’s sales forces 
on a basis of 5 cents in cost for the em- 
ployer and 5 cents for the employe. “I 
would like to help extend the influence of 
this convention time throughout the year,” 
said Mr. Tolles, as he made a special price 
to the Nursery. trade. 


Party from Pacific Coast—The Nursery- 
men of the Pacific Coast were represented 
at the convention by Roy F. Wilcox, Monte- 
bello, Cal.; Charles W. Howard, Hemet, 
Cal.; George Roeding, Jr., Niles, Cal.; John 
A. Armstrong, Ontario, Cal.; Albert Morris, 
San Fernando, Cal.; A. McGill, A. H. Stein- 
metz, Portland, Ore.; S. A. Miller,.C. B. 
Miller, Milton, Ore.; C. A. Tonneson, Burton, 
Wash.; F. A. Wiggins, Toppenish, Wash.; 
C. B. Chenowith, Mount Vernon, Wash.; A. 
T. Gossman, W. D. Plough, Wenatchee, 
Wash. —- 

Pacific Coast Association—Secretary C. 
A. Tonneson said the annual convention July 
10-12 in Seattle will be devoted mainly to 
business matters. There will be important 
committee reports and a special study of 
the subject of landscaping from all angles. 
Trips will be made for this purpose to the 
parks and fine resident sections of Seattle 
each afternoon of the meeting. 

Praise for the Burlington Route—The 
party in the Nurserymen’s special train, 
Chicago to Denver, was enthusiastic in 
praise of the service rendered on this per- 
sonally conducted excursion. Every want 
was anticipated. The two dining cars afford- 
ed quick service and the long observation 
car was continually filled. John Fraser 
manipulated the talking machine. Ample 
room throughout the train afforded oppor. 
tunity for the tete-a-tetes, card parties and 
trading conferences. The train pulled into 
Denver’s Union Station exactly on time. 
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Tolles Addresses Convention Feature—Reprints Ready 


tions that have been presented to us by the 
special committee appointed to consider 
the market development report, and we 
hereby instruct the executive committee to 
form the necessary organization to carry 
on the work.” 

Mr. Bernardin—“The question is on the 
adoption of the report of the executive 
committee.” 

The Chair—“That subject was made a 
special order of business for this morning’s 
session.” 

The resolution by Mr. Needham was then 
adopted by a unanimous vote. 

The Chair—‘“It will be necessary to pro- 
vide an advisory committee, in accordance 
with the recommendations. The executive 
committee will make this appointment. We 
are going to do everything in our power to 
make this undertaking a success.” 


The Tolles Addresses 


An outstanding feature of the convention 
was the delivery by President H. N. Tolles, 
of the Sheldon School, Chicago, on these 
subjects: 

Wednesday morning—“Building Nursery 
Business Through Increased Man Power.” 

Thursday morning—‘‘Managing Men in 
Business.” 

Thursday afternoon—“‘Fundamentals of 
Successful Selling.” 

These addresses constituted an elabor- 
ation of the remarkable address by Mr. 
Tolles at the annual convention of the IIli- 


nois Nurserymen’s Association in Chicago 
last January, which was published in full 
in the American Nurseryman and was re- 
printed and provided in quantity for dis- 
tribution within the trade by trade associa- 
tions and trade concerns. 

A limited supply of these reprints is still 
available. 

Mr. Tolles’ graphic portrayal of the prin- 
ciples of successful salesmanship, with 
striking blackboard illustrations, held the 
close attention of his audience through long 
periods three times in two days. The Nur- 
serymen were students in the school of 
sound business practice which Mr. Tolles 
conducted in this time. The course was par- 
ticularly valuable and appropriate in view 
of the necessity for the application of just 
such principles in marked degree by every 
Nurseryman who would gain the full re- 
sults of the market development campaign 
about to be launched. The Denver course 
of instruction clearly showed that the em- 
phasis repeatedly placed by this journal on 
the importance to the trade of the princi- 
ples so strikingly enunciated was warrant- 
ed. That Nurserymen who have not sat 
under the spell of Mr. Tolles’ telling eluci- 
dation do not appreciate the waste of time 
and effort and the loss of opportunity that 
results from haphazard procedure is shown 
by the fact that demand for copies of the 
Chicago address though considerable, was 
not commensurate with its great import- 
ance. 


Year Around Planting the Coming Practice 


A symposium of experience with the com- 
paratively new practice of making practi- 
cable the planting of certain kinds of Nur- 
sery stock on customers’ premises through- 
out the summer elicited much interest. 

Clarence Siebenthaler, Dayton, O., said: 
“In this matter I may say that some stock 
is difficult to handle successfully directly 
from the field in the summer season. Vines 
and perennials are in this class; but these 
can be potted. We dig when dormant 
quantities of stock otherwise difficult to 
handle in summer, with a moderate size 
ball of earth—such as birches, red-bud, 
pines, spruces, flowering crabs. These are 
heeled in or placed in a cool storage until 
wanted. 

“By far the greater number of plants we 
dig right from the field, such as all the 
viburnums, barberry and evergreens hav- 
ing fibrous roots. We have prepared a list 
for our use, based upon experience. I 
would say that one may well start with the 
promise that all stock can be handled for 
summer planting; and then by experience 
eliminate certain kinds that it is found can- 
not be handled successfully for the purpose. 
Last summer we handled without disadvant- 
age to the stock Lombardy poplars—one of 
the meanest things to handle—up to 10 to 
15 feet. ° 

“Dormant stock does not satisfy custom- 
ers in the summer time. They want the 
leaves on. There are no particular tricks 
about it. Nurserymen are gradually creep- 
ing up on this idea. Last summer we did 
enough work of ths kind to balance up the 
pay roll which otherwise would exceed the 
returns. Heretofore Nurserymen and their 
employees have been searching for reasons 
why the customer. should not plant in the 
summer. Now the talk is reversed and all 


hands are interested in pushing business. 
We have taken in during the summer in the 
manner outlined a total of $29,270 with a 
pay roll of less than $18,000. 


If we made 


any money in the spring, therefore, we were 
able to keep it and add $11,000. The 20 
men on this work maintain the pay roll 
for the others on general work. There is 
every reason for believing we can do still 
better. A cordial invitation is extended to 
you all to visit us in Dayton and observe the 
practice.” 

William A. Natorp, Cincinnati, O.—‘We 
have had experience similar to that of the 
Siebenthalers. My belief is that one of the 
principal reasons for the business of retail- 
ers not assuming proper proportions is the 
lack of sufficient plants for retail outlet. 
Spring and fall we are rushed with work. 
It is difficult to get the right kind of help. 
Now with summer planting, the output goes 
right on. We do not at any time stop sell- 
ing for immediate planting. Today is the 
time to serve the customer—otherwise you 
lose time; and you cannot buy additional 
time. Even if plants do not bloom this 
season, an established planting for next 
season is affected. There is no doubt that 
the plan is profitable. It is much easier to 
sell a man plants when they are in full 
bloom than in the cold spring and fall 
months. The customer, too, can be shown 
just how the plant will look. We are better 
able to sell for an outside living room and 
to create satisfaction by comparison with 
a neighbor’s premises. During the bloom- 
ing season of any particular plant sales are 
very large, and so all down the line. When 
we were compelled to say to the customer 
that he cannot plant until fall, many sales 
were lost. Today our summer business 
equals our spring business.” 

O. W. Fraser, Birmingham, Ala.—‘I may 
outline our experience in the sunny South. 
We have been forced into summer plant- 
ing in order to keep our working force 
busy. Many customers now demand sum- 
mer planting. Builders of new houses, 
real estate men, are anxious that their 
premises be planted at once. If we cannot 
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do it the house may be sold before it can 
be done. The buyer usually has put all his 
ready money into the purchase price and is 
not interested at the time in planting. It 
may be a year before he is in a position 
to act. Whereas, by being able to serve 
the builder of the house, the cost of plant- 
ing goes into the mortgage and is scarcely 
noticed. We have about seven months of 
summer. We have obtained the best re- 
sults by ‘curing’ plants in cool storage from 
three to five days—no artificial cooling. We 
spray once a day in that time. A plant 
freshly dug from the field suffers a shock, 
but if stored the brief time named it be- 
comes calloused and is better able to with- 
stand the sun. Plants dug in the fall are 
with open roots; in the summer all with 
balls. Our loss in summer has averaged 
5%; in the winter 742%. Principal loss in 
summer was due to deficient balls. Some 
of the types hard to handle directly from 
the field we put up in advance. We geta 
special price for these. On deciduous plants 
we add 25%. That is to say if a job ordin- 
arily would cost $1000 we ask $1250. For 
potted roses, for instance, we get under 
this plan $1.50 instead of 75c. Our busi- 
ness last year in summer landscape planting 
(after June and up to November) amount- 
ed to 40% of our fall and winter planting. 
We do not make big money in summer 
planting, but the returns maintain our force 
and they show marked increases each year 
for reasons stated by Mr. Natorp. 

“In summer planting the plants do not 
make much growth the first year and hence 
the blooming is scarce. But in the second 
year, it is found, such plants exceed in 
progress of growth the stock planted when 
dormant. By adding perennials and roses 
and bedding stock a fine showing can be 
made, pleasing the customer. Last summer 
was very dry with us, but plants went 
through with small loss. In addition to ball- 
ing we give the plants a good deal of extra 
care, watching them and watering them— 
a practice which is much appreciated by the 
customers, 75% of whom are particularly 
pleased with results. In some sections 
plants are being put under lath covering; 
but we find this is too expensive. You who 
are doing business in a city certainly should 
try summer planting.” 

President Hillenmeyer—“‘We find sum- 
mer planting very successful. The only 
drawback is that it keeps us so busy that 
we do not have time for a vacation!” 

J. A. Armstrong, Ontario, Cal.—In Cali- 
fornia summer has been a closed season 
for, Nurserymen. During the last two 
years, however, planting has been going on 
all summer—landscape planting. You who 
have been in California have seen the wide 
use of the tin can or 5-gallon container 
acres of Nurseries thus equipped. The tin 
can is not an attractive article, but people 
out there are used to it for plant purposes. 
They expect to receive plants in gallon or 
5-gallon cans. We have a good many can- 
neries in California. Cans are very cheap. 
Many cans discarded by manufacturers be- 
cause of slight imperfections can be obtain- 
ed. There are brokers who make a busi- 
ness of supplying cans to Nuserymen. One 
gallon cans (about the size of an 8-inch 
pot) can be had for $8 per 1000, with the 
tops cut out and with holes punched in the 
bottoms to permit drainage. A 5-gallon 
can will hoid an ornamental plant 3 to 5 
feet; 5 to 6 ard 6 to 7 feet in. some cases. 
Practically all roses are sold in Los Angeles 
in cans, blooming,—except those used in 
mail order sales. But we do not.do every- 
thing in cans. Coniferous stock does not 
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Standard Plant Names 


do as well in cans as does broadleaf stock. 
It never gets ‘hot’ in California, but occa- 
sionally the mercury in the thermometer 
goes up high. Summer planting is on the 
increase in California, though the practice 
is not so easy as it is in the East.” 


President Hillenmeyer—‘“I hope that at 
next year’s convention we shall have 
further interesting reports on this import- 
ant subect. Another importat subject 
in this connection is the matter of com- 
petition with department stores. Believe 
Mr. Siebenthaler and Mr. Fraser have had 
experience with special sales days in sum- 
mer planting practice.” 





The nomenclature committee, through 
Chairman Harlan P. Kelsey, in its report 
urged the advisability of clearing up the de- 
ficiency resulting from the lack of suffi- 
cient sales of “Standardized Plant Names” 
to meet the cost of production. The balance 
outstanding is $2600. The committee re- 
ported that it would probably be 10 years 
before a new edition would be issued and 
then by that time 10,000 names would 
probably be added. In the opinion of the 
committee the Nurseyrmen alone would not 
be justified in attempting a new edition. 
It was proposed that one-half the amount 
of the deficiency be paid by the American 


Deficit to Committee 


Association of Nurserymen and the re 
mainder by individuals through purchase 
of copies of the book. 

It appearing that the fact that the Nur- 
sery industry is only one of several inter- 
ested in the production of the book was 
being overlooked, E. S. Welch asked: “Are 
there not others interested in this subject?” 

O. Joe Howard—“I understand that one- 
half of the deficit is $1300. I move that 
this association pay it.” 

Mr. Welch—‘“Before we vote on this sub- 
ject I would like to know what this asso- 
ciation has already paid and what other 
associations have paid toward the expenses 
of the committee in the production of the 
book.” 

President Hillenmeyer—“The secretary 
advises me that this association has given 
approximately $5000 to the project.” 

Henry T. Moon—“I suggest that this whole 
matter be referred to the executive com- 
mittee to ascertain what other associations 
represented in the joint committee propose 
to do; the executive committee to have 
power to act.” This action was taken. 

J. Horace McFarland, Harrisburg, Pa., 
sent a communication outlining the pro- 
visions of the new postal regulations to 
become effective July Ist. These have been 
given in the American Nurseryman. 


New Arbitration Practice—Limited Liability Clause 


Earl D. Needham presented report of the 
arbitration committee. He said that he had 
found it advisable to require those applying 
to the committee to sign contracts to the 
effect that they would abide by the decision 
of the committee. It was reported that 
three cases had been settled by the com- 
mittee and the amount of the award paid 
in full. In one case both sides made claims, 
each for an amount due by the other party. 
The committee in this case was unanimous 
as to who was the creditor and who was 
the debtor. An award was made. “This 
had not been paid up to the time of the 
convention but we are advised that it will 
be paid in full. The committee had in mind 
recommending a change in the Constitution 
to provide for the contract feature referred 


to; but President Hillenmeyer covered the 
subject in his address and we presume itl 
will be taken care of in regular course.” 
The report of the committee was ordered 
received and placed on file. 

Chairman E. S. Welch reported for the 
committee on standardization giving lists 
of sizes recommended as_ standard for 


various classes of shrubs; also rose bushes. 


As to evergeens, Mr. Welch suggested that 
members of the association would do well 
to consider the recommendations made in 
printed form by the ornamental growers of 
the association in its report submitted to 
that association in January 1926. 

George A. Marshall—‘“In the grading of 
shrubs, would you say ‘2 to 3 ft. shrub’ or 
would you say ‘2 ft. shrub’?” 


Mr. Welch—“The idea is to save time by 
contracting that expression and saying ‘2 ft. 
shrub’. Also ‘7/16 caliper’ instead of ‘7/16 
to 9/16’ etc.” 

Mr. Welch also presented a report re- 
garding Nurserymen’s liability clause. He 
said that upon legal advice the committee 
recommended the following as a practical, 
protective wording of such clause: 


LIMITED LIABILITY CLAUSE 


In the event the Nursery stock or any 
part of it sold by should prove to 
be untrue to the name under which it is 
sold, or prove not to be of the kind or 
quality of Nursery stock it was sold for, or 
ordered for, a replacement of the stock as 
originally ordered or intended to be sold, 
without charge therefor or a refund of the 
purchase price, shall be a complete and en- 
tire satisfaction for any and all liability 
therefor to the seller, and such replacement 
or refund of the purchase price it is agreed 
shall be the liquidated damages and all! the 
damages to which the purchaser shall be 
entitled by reason of the premises. Except 
for such limited liability as herein set out, 
the seller ———— gives no undertaking or 
warranty expressed or implied as to the 
description, quality, growth, productiveness, 
or any other attribute of the Nursery stock 
sold. 

(Note)—The above clause, contains all 
the agreements between the parties and 
there are no verbal agreements or repre- 
sentations with respect to the same except 
as herein set out. 








“This is longer than would be desired,” 
said Mr. Welch, “but we are advised by 
attorney that no less is needed to make 
the clause entirely effective.” 

Mr. Manahan—*“Is this liability clause 
recommended for the use of wholesalers as 
well as retailers?” 

Mr. Welch—“Yes; it is a limited liability 
clause—not a disclaimer.” 

Mr. Welch also presented a report on 
trade terms, a subject which has been re- 
ported upon at previous conventions. 


TRADE TERMS OF CREDIT 


Roy F. Wilcox—“As to terms of credit: 
It is customary in the trade to make settle- 
ments once or twice a year. Suggestions 
have not seemed sufficient to affect uni- 
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Standardization, Discounts, Nursery Storage 


versal practice as to terms of credit mainly 
on a 30-day basis. In my opinion this sub- 
ject ought to be seriously considered. The 
California Association of Nurserymen dis- 
cussed the subject very thoroughly 4 or 5 
years ago. We have made a lot of improve- 
ments. We have Nurseries in our state 
now for the most part on a 60-day basis. 
Many of us elect to do business on a 30- 
day basis . This might not be practical as 
to stored stocks for use in a following sea- 
son; in that case the invoice could be dated 
accordingly. 

“As to offering discounts: Some do; most 
do not. There is a rapidly growing prac- 
tice among: business men of discontinuing 
the cffering of discounts. Two per cent in 
10 days from date of invoice amounts in a 
year to 24%. Those who are giving such 
cash discount are giving away a lot of 
money. I suggest that this be made a sub- 
ject for discussion at next year’s convention 
and perhaps an expert should be invited in 
to discuss practical terms of credit.” 

The several reports by Mr. Welch were 
adopted. 

President Hillenmeyer—“In this matter of 
standardization of Nursery stocks as to 


* sizes, ete., I think the Nursery trade will 


benefit directly in the case of department 
store competition, among other things. If 
a department store is advertising 2 to 3 ft. 
Vanhoutte, it will have to live up to its 
specifications.” 

Nursery Storage Investigations 

F. A. Wiggins, chairman of the committee 
on storage investigations reported progress 
in the investigation and recommended in a 
resolution that an appropriation from the 
Government be asked to make a special 
study of Nursery stock storage. 

“There is great need of knowledge on 
this subject,” said Mr. Wiggins, “storage 
losses have been very heavy due to crude 
methods; such losses must be passed on to 
the ultimate planter. The economic waste 
thereby from which the public suffers should 
spur the Government on to make a special 
study of the matter, for instance, at the 
Arlington station, which is equipped to ex- 
periment effectively. It seems that a great 
saving to the nation should be made when 
the needed knowledge ought to be easily 
obtained.” 

The resolution asking a modest appropria- 
tion for the purpose was adopted. 


Change of Meeting Date, Arbitration, Fees 


Chairman Miles Bryant of the special 
committee on the president’s address re- 
ported in substance as follows: 

1. Change of Meeting Date—That article 
5 of the Constitution be amended to read 
that the annual meeting of the American 
Association shall be held on the third Tues- 
day in July each year at such place as may 
be designated by the association or its ex- 
ecutive committee. 

2. Appropriations—That a new clause be 
added to section 11 of the Constitution to 
provide that no resolution calling for an 
appropriation shall be acted on at a meet- 
ing of the association until it has been sub- 
mitted to the executive committe or a report 
to the meeting and a resolution accompany- 
ing the same; if the report of the executive 
committee is unfavorable to the proposition, 
it is provided that the matter can be passed 
upon favorably only by two-thirds vote of 
the association. 

3. Sinking Fund—Insertion of a para- 
graph in section 4 providing that the treas- 
ury maintain a separate reserved fund of 
$10,000, invested as the executive committee 
may direct; the profits therefrom not to be 
dispersed except by two thirds vote of the 
members present at a convention. 

4, Arbitration Committee—To declarify 
section 9 so as to read in effect that the 
arbitration committee shall consist of a 
chairman and four members (a total of five 
members) appointed by the president to 
consider cases presented to it by members 
of the association. The parties directly 
concerned in a case shall sign an approved 
form of contract agreeing to abide by the 
decision of the committee. Both sides are 
to submit papers, invoices, correspondence, 
etc. Each member of the committee is to 
consider each set of papers separately. If 
only one party presents papers and if dur- 
ing a period of 30 days thereafter no papers 
are received from the other party involved, 
the committee must proceed with the case, 
the findings of the committee are to be 
transmitted to the interested members. If, 
then, either party fails to abide by the de- 
cision of the committee in the following 30 
days’ time the committee shail notify the 
delinquent party (inclosing a copy of the 
section of the By-Laws) that if he does not 


conform to the ruling of the committee with- 
in 60 days thereafter, his membership in 
the association will be forfeited without 
further action. 

5. Membership Dues—lIn article 7 a par- 
agraph be inserted to the effect that the 
entrance fee for both active and associate 
members of the association be $20 (this is 
an initiation fee; not an annual membership 
fee). 

In the event of vacancy of the office of 
president, the vice-president shall have the 
power to fill the vacancy. In the event of 
vacancy of both president and vice-president 
the executive committee shall have power 
to fill the vacancy temporarily. 

Before a vote on the proposed amend- 
ments was taken M. Cashman inquired as 
to the constitutional provision regarding 
constitutional changes—whether notices of 
such changes must be given in advance of 
the meeting at which they are made. Chair- 
man Bryant quoted from the Constitution to 
the effect that the Constitution may be 
amended at any regular meeting of the 
association by a vote of two-thirds present. 

Paul Fortmiller—‘“Why not provide that 
the sinking fund shall be at least $10,000, 
so that it may be made more, if desired?” 

Chairman Bryant—“It is believed that any 
amount greater than $10,000 would take too 
much of the working capital out of the 
treasury.” 

Mr. Fortmiller—“Then in order to in- 
crease the sinking fund, it would be neces- 
sary to have another amendment?” 

Chairman Bryant—“Yes.” 

The old custom required members to ar- 
bitrate their business differences; and it 
did not provide specific penalty applied by 
the rulings of the arbitration committee. 
It is realized that the association cannot 
compel a member to refrain from using the 
courts instead of the association’s facili- 
ties in matters of arbitration, if he desires. 

It has been found also that without a 
penalty for failure to abide in the com- 
mittee’s rulings some of the committee’s 
work is ineffective. 

Committee on Resolutions 

Chairman Earl D. Needham of the com- 
mittee on resolutions reported that such 
royal entertainment had been provided by 

(Continued on Page 15) 
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W. S. Griesa was among those who went 
to Monument, Colo., to view government 
development of forestry. 

Miller Brothers, Milton Nursery Co., Mil- 
ton, Ore., distributed cartons of Bing .cher- 
ries to the visitors as they filed out of the 
assembly hall Wednesday noon. 

Thomas A. McBeth, Springfield, O., 
planned to remain in the vicinity of Denver 
a month. He has made numerous trips to 
Rocky Mountain points in recent years. 

A Michigan Nurseryman registered at the 
Shirley-Savoy found a 44 caliber revolver 
in a dresser drawer in his room and sur- 
prised the clerk at the desk who said: “Well, 
what next!” 

An appropriate address in a program de- 
voted mainly to extension of markets was 
that by Prof. Elmore Petersen, Boulder, 
Colo., on “Broadening the Field of the Nur- 
serymen.” 

Fred W. von Oven and party, Naperville, 
Ill, enjoyed a motor trip of 175 miles in 
the mountains in the direction of Leadville 
early in the week and another later on. He 
found the experience invigorating after his 
recent long illness. 

Retiring President Hillenmeyer and party 
are on an extended tour of Canadian and 
United States points of interest for the 
period up to August 15. Call for an A. A. N. 
executive committee meeting on August 5 
may contract the tour. 

Charles A. Ilgenfritz, Monroe, Mich., ex- 
hibited at the convention a faded photo- 
graph of a group of Nurserymen taken at 
the convention in Denver 18 years age. 
Prominent in the picture are represented 
Mr. Ilgenfritz, his brother Frank L., and 
Rev. C. S. Harrison of York, Neb., long a 
familiar figure at A. A. N. gatherings. 


With characteristic enterprise the Moun- 
tain States Telephone and Telegraph Co. 
placed in the mail boxes of guests at the 
hotels cards announcing telephone rates to 
points back home, each card bearing the 
rate to the home city of the person ad- 
dressed. For instance the price of a three- 
minute talk, under the station-to-station day 
rate to Rochester, N. Y., was $5.25. 

Every effort was made, both by the local 
committee and the railroad representatives, 
to arrange and rearrange transportation 
tickets so that visitors could proceed to the 
Coast in groups. Mimeographed announce- 
ments were circulated from time to time, 
citing regular and special schedules for 
train departures and information as to 
points of inquiry for further information 
upon arrival. 

Press representatives at the Denver con- 
vention included N. H. Neiman, Florists’ Re- 
view, Chicago; Edward Baker, Southern 
Florist, Fort Worth, Tex.; E. L. D. Seymour, 
Florists Exchange, New York; Thomas R. 
Thompson, Western Florist, Los Angeles, 
Cal.; Ralph T. Olcott, American Nursery- 
man, Rochester, N. Y.; Miss Helen Benton, 
Benton & Brown Reporting Service, Kan- 
sas City, Mo. 
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Visitors Profuse in Expression of Appreciation 


the cooperation of the Western Association 
of Nurserymen and the Rocky Mountain As- 
sociation, and through such a number of in- 
dividuals working day and night that it was 
difficult to attempt even to designate names 
for special appreciation. The association 
was indebted to one and all. “It was realized 
that outstanding in all this array of wel- 
comers, guides and counselors there stood 
out much of the time Will Griesa, represent- 
ing the Western Association, and Carlisle 
Ferguson and John T. Roberts, representing 
the Rocky Mountain Association. Very 
many were also under special obligation to 
R. M. Barteldes and T. R. Thompson of the 
local committee. The Nurserymen were 
under great obligation also to the Convex- 
tion Bureau of the City of Denver, whose 
secretary, Mrs. W.G. Oakes, worked wonders 
in her personal attention to the visiting 


ladies. Indeed, she was the convention 
hostess. To Manager Moore and his son, 
of the Hotel Cosmopolitan, the association 
desires to acknowledge the highest degree 
of courtesy and great assistance at all times 
in making the guests thoroughly comfort- 
able. The enterprise of the local committee 
in producing the daily paper “Noise for 
Nurserymen” is particularly recognized. 
The little paper certainly made a real noise 
and conveyed a lot of interesting informa- 
tion. 


“As to every feature of our entertainment 
it is beyond us properly to express our ap- 
preciation.” 


“I move, Mr. President, a resolution and 
a rising vote of thanks.” President Hillen- 
meyer added a word of appreciation. The 
vote of thanks was extended vociferously. 


Policy of Association on Seedling Embargo 


In view of the hearing before the Federal 
Horticultural Board in Washington, D. C., 
on June 27th in the matter of fixing a date 
for the operation of the proposed embargo 
on foreign fruit tree and rose stocks, a 
printed questionnaire was distributed to the 
members at the close of one of the sessions 
with the request that it be filled out and 
returned to the secretary the next morning. 
The purpose of this is to obtain a con- 
census of opinion, in writing, of the large 
portion of the Nursery trade represented in 
annual convention, to be taken to Wash- 
ington by Chairman Henry T. Moon of the 


legislative committee and Attorney M. Q. 
Macdonald for use at the hearing. 

In an announcement in regard to the 
questionnaire Attorney Macdonald, suggest- 
ing the policy of the association, said that 
it had been thought that some recommenda- 
tion should be made by the association to 
the Federal Horticultural Board on the sub- 
ject of seedling embargo. Mr. Macdonald 
said that while the association has asked 
for the results of experiences of the mem- 
bers with fruit and rose stocks he was 
strongly of the opinion that the association 
should not make any recommendation, at 
least before all the facts are available. 


Prof. C. E. Cary Named Publicity Secretary 


President Hillenmeyer announced that 
immediately after the final adjournment of 
the convention a meeting of the executive 
committee and the new advisory committee, 
so far as it was able to assemble the mem- 
bers for this, would be held for the pur- 
pose of ironing out some of the details in 
connection with the work of the market de- 
velopment campaign and to draw up an 
agreement with the L. W. Ramsey Company 
subject to final contract later. “We are 
proceeding carefully,” said Mr. Hillenmeyer, 
“so as to make the campaign a success.” 

“I may announce at this time that Prof. 
Cc. E. Cary of the Minnesota Agricultural 
Experiment Station has been engaged to 
take care of the special publicity work 
which we have in mind in connection with 
the development campaign. Prof. Cary is 
especially equipped for this purpose. I will 
ask him to say a word to you.” 


Prof. Cary—“Members of the association: 
As I am your youngest servant perhaps for 
the present I should be seen and not heard. 
I think we appreciate unusually that we are 
on the threshold of a great opportunity and 
are about to open wide the door and step 
over the threshold on a broad field. My 
experience for 18 years with the Nurseries 
in Minnesota and the nearby states has ac- 
quainted me with the work of your industry. 
My toes are on the mark and I am ready 
to go when you shoot the gun.” 


F. A. Wiggins—‘“How fine it would be if 
we couid have a copy of the report of the 
National Survey in the form of a pamphlet 
sent to the members; so that we could 
study it in detail and be better equipped for 
carrying one.” 


President Hillenmeyer—“That is one of 
the details for the committee to work out.” 


Election of Officers—Boston in 1929 


On the last day of the convention reports 
were made by Chairman Henry T. Moon 
for the legislative committee reviewing the 
work of the fiscal year; by Chairman Robert 
Pyle (through Henry Hicks) for the arbore- 
ta committee reporting the status of the 
national arboretum movement and arbore- 
tum development in California; by Mr. 
Pyle (through Secretary E. L. D. Seymour) 
on the plans for United Horticulture; by 
Attorney Morton Q. Macdonald, A. A. N. 
legal adviser, on legal aspects of the in- 
dustry; by Chairman Ralph T. Olcott of- the 
necrology committee on deaths of A. A. N. 
members during the year; by Chairman 
Clarence Siebenthaler on trade relations; 
by Paul Stark, chairman of the plant patents 
committee, and by Henry B. Chase, chair- 
man of the crown gall committee. 

Mr. Needham presented the report of the 
committee on place for the next convention 
and the nominations by the regional com- 
mittee for officers of the association. 


It was recommended that the 1929 con- 
vention be held in the city of Boston (the 
time is fixed by the Constitution). 

Donald Wyman—‘“I bring the New Eng- 
land Nurserymen’s Association’s hearty in- 
vitation to hold the A. A. N. convention in 
Boston next year. I hope that we shall 
make it as pleasant as was this one. We 
have already engaged the headquarters 
hotel and as there are no other conventions 
of importance in Boston at the time there 
will ‘be ample room.” 

The association voted for Boston unani- 
mously. 

Election of Officers 

The following officers were placed in nom- 
ination by the committee: 

For president—Wm. Flemer, Jr., Prince- 
ton, N. J. 

For vice-president—A. M. Augustine, Nor- 
mal, Ill. 

For members of the executive committee: 
Two years, Walter W. Hillenmeyer, Lexing- 


ton, Ky., Paul Fortmiller, Newark, N. Y.; 
for one year, W. G. McKay, Madison, Wis. 

Mr. Needham—‘“I move that the secretary 
cast one ballot for the above names as those 
elected for the ensuing year.” A ballot 
was cast and the election was formally an- 
nounced. 

New Officers Presented 

President Hillenmeyer called the newly 
elected president to the chair and in an 
appropriate speech delivered to him the 
gavel. 

“The contact with this fine bunch of fel- 
lows during the coming year will be well 
worth the effort,” said he to Mr. Flemer. 

President Flemer—‘“It is hard for me to 
express the deep appreciation of this high 
honor. I hope I may be enabled to carry 
on with the cooperation of your executive 
committee. I would like to say a few words 
in regard to the great problems before us. 
The only way we can put them over is by 
full cooperation of the membership. We 
officers are merely your servants. There 
is great necessity for developing a better 
industry. I believe we should all think 
more of specialization—a definite phase of 
the business according to the way each 
concern’s organization is best fitted for a 
special purpose. This will avoid much cross 
fire and considerable waste of effort. 

“As to the National campaign: Never was 
a time in industry so important as the 
present to promote truth in advertising. 
Only when the printed word is passed do 
we get full effect of our effort.” 


For Minneapolis in 1930 

M. Cashman—‘“In respect to the sign on 
the wall: ‘Minneapolis-St. Paul 1930’ I in- 
vite the association to hold its 1930 conven- 
tion in the greatest twin cities in the United 
States. Beautiful in setting, wonderful to 
behold.” (Applause) 

Mr. Manahan—“I invite this association 
to hold its convention in 1930 in the twin 
cities of Detroit-Windsor.” 

Mr. Cashman—“Why Windsor?” 

Mr. Manahan—“Well, just come and see. 
You will find it a wonderful place in 1930”. 

The chair presented the new vice-presi- 
dent and the new members of the execu- 
tive committee: Messrs. Augustine, McKay 
and Fortmiller. The other members of the 
executive committee were then called to 
the platform and seated in a semi-circle. 

The executive committee is now com- 
posed of: 

Wm. Flemer, Jr., President, Ex-Officio, 
Princeton, Ill. 

A. M. Augustine, Vice-President, Ex- 
Officio, Normal, Il. 

M. R. Cashman, Owatonna, Minn.—1 year. 

John Fraser, Jr., Huntsville, Ala—1l year. 

W. G. McKay, Madison, Wis.—1 year. 

Walter W. Hillenmeyer, Lexington, Ky.— 
2 years. 

Paul Fortmiller, Newark, N. Y.—2 years. 


Appreciation for Officers 
Mr. Needham—‘“It would not be right to 
adjourn this convention without a word of 
appreciation for the work of our retiring 
president, Mr. Hillenmeyer, the executive 
board members and Charley, our secretary. 
I move a vote of appreciation, promising 


- loyal support and cooperation to our officers 


and committee.” The vote was given 
heartily. 

Mr. Cashman—“We owe a debt of grati: 
tude to these heads of the committees, E. C. 
Hilborn and Henry T. Moon.” Expression 
of appreciation for the’ work of these gen- 
tlemen was appropriately made. 

Upon motion of Mr. Wyman, seconded by 


Mr. Lindley, the convention adjourned... . 
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FOUNDER OF AMERICAN NURSERY 
TRADE JCURNALISM 


HE FIRST Nursery trade paper in 
America was established in 1 as 
long-time Nursery concerns know, 
and for nearly thirteen years was con- 
ducted under the personal and exclusive 
Soon of Ralph T. Olcott, of Roches- 
who later founded the AMER- 
IOAN NURSHRYMAN on broad and un- 
trammeled lines. 


“The dean of Nursery Trade Journal- 
ists.".—John Watson. 








IMPORTANCE OF THE TRADE 


PRESS 


In a recent address to men connect- 
ed with the press, President Coolidge 
said: 

“Whatever has to do with the col- 
lection and transmission of informa- 
tion to the public is of the highest im- 
portance. It is gratifying to know 
that this great service to America is 
in the hands of men of ability and 
yatriotism. 

“There is a universal desire to 
serve the public in this capacity, not 
only interestingly, but candidly and 
helpfully. The fundamental institu- 
tions of our government scarcely ever 
fail to receive cordial support. The 
woral standards of society are 
strengthened and the intellectual 
vigor of the nation is increased and 
quickened by your constant efforts. 

“The press is also an important 
factor in the commercial and indus- 
trial development of our country. It 
carries an amount of scientific infor- 
mation which stimulates both the pro- 
duction and consumption of all kinds 
of commodities. 

“This service is always on the con- 
structive side of affairs, encouraging 
men to think better, to do better and 
to live better. Reaching through it 
all, there is every assurance that to- 
day is better than yesterday, that to- 
morrow will be a better day than to- 
day and that faith is justified.” 








The “American Nurseryman” 
is highly indorsed individually and 
collectively by the American Associa- 
tion of Nurserymen and by more than 
a score of district and state trade as- 
sociations in the United States and 
Canada. 
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REAL WORK AHEAD 


The Nurserymen of the country, through 
the action of the leading concerns, whole- 
sale and rctail, represented in the national 
association month in Denver de- 
termined to launch a national publicity cam- 
paign to develop a wider market for the dis- 
tribution of Nursery stock of all kinds. 

It was decided by unanimous vote at the 
As-ociation of Nurserymen con- 


lest 


American 
vention: 

To start work on preliminary plans at 
once, on the basis of the National Nursery 
Survey instituted by the Distribution Com- 
mittee at the direction of the Executive 
Committee, as per resolution passed by the 
American Association at its 52nd convention 
in Cleveland last year. 

To aim at arrangement of the many de- 
tails during the ensuing months so that the 
campaign may be in actual operation next 
spring. 

To conduct the campaign through a sub- 
sidiary organization of national association 
members to be set up for this special pur- 
pose and under a special designation, ac- 
countable to the national association an‘ 
aided by the activities of an advisory com- 
mittee with membership in considerable 
number so located geographically as to have 
every section of the country represented 
therein. 

To finance the undertaking through the 
company which made the National Nursery 
Survey, assisted by the advisory commi'- 
tee. 

To conduct the campaign over a four-year 
period. 

To supplement an aggresive direct adver- 
tising campaign with an indirect publicity 
service under the supervision of a publicity 
secretary. 


It will be seen that this ‘s onc of the most, 
if not the most, important undertaking in 
the history of the American Nursery Indus- 
try—an industry which while not among the 
largest ranks as among the most important, 
according to the experts. The need for ac- 
tion of this kind, on a firm basis with prom- 
ise of real results is shown by the Survey 
presented to the association in Denver and 
published in full outline in this issue. 
Strikingly portrayed is the result of the New 
Competition to which the attention of read- 
ers was directed in the February 1 and 
March 1 issues of American Nurseryman. 

Enough was hinted in that issue—report- 
ing the announcement made by Chairman 
E. C. Hilborn of the Distribution Commit- 
tee of the A. A. N., at the annual convention 
of the Illinois Nurserymen’s Association—to 
indicate to discerning Nurserymen the im- 
portance of the subject. Repeated emphasis 
in this journal on this point and the special 
address to the trade by President Hillen- 
meyer directing attention to it in advance 
announcement of the Denver convention 


program prepared the trade for an unusuai 
A large and representative attend- 


event. 


ance characterized the presentation of the 
plan which was so comprehensive that little 
was left to be inquired about. It argues 
well for the proposition that its importance 
and the necessity for supplementing the 
great amount of preliminary work already 
done with well-considered action led to de- 
liberation cn the subzect by a large special 
committee before the cnacting vote was 
taken. The vote then was unanimously for 
proceeding with the plan as outlined. 

The entire plan, its thorough and graphic 
presentation and the confidence with which 
its operation was entered into, as shown by 
the unanimous vote of the association's ap- 
proval, reflects high credit upon the ability 
and accomplishment of the L. W. Ramsey 
Company of Lavenport, Ia., in the matter of 
a National Survey of the Nursery Industry 
and the outlining of a publicity campaign of 
comprehensive scope. It was declared at 
the convention by persons of experience and 
wide observation that probably no similar 
proposition for any trade has been more 
clearly and logically presented. The esti- 
mate of the required annual expenditure for 
each of the four years was regarded as 
modest. It was explained that the cam- 
paign could be undertaken for less than 
might be expected, on account of the char- 
acter of the product—the means of making 
homes, fields, communities and the entire 
country more fruitful and beautiful; and by 
reason of the fact that the public is being 
constantly educated through voluntary 
articles in the press tending to that result. 

The measure of success of the project is 
largely dependent upon not only every mem- 
ber of the American Association and the 
allied regional associations but of all the 
unattached Nurserymen of the country; also 
those manufacturing or handling merchan- 
dise or service associated with the Nursery 
business. 

All of the-e will profit directly and their 
active cooperation is therefore confidently 
expected. 

In due course methods and means for 
such cooperation will be presented. Re- 
sults will be tabulated and reports made on 
the progrcss of the campaign. 

A practical, pointed incentive is the 
prophecy that the retail Nursery business 
of the country should, as the result of this 
campaign, be doubled in four years. And 
it is upon retail sales that the wholesale 
business depends. 


The convention was conducted with all 
modern appliances. Besides the stop-and-go 
red, yellow and green lighted signal post 
for regulating length of speeches, four 
big amplifying horns over the president’s 
table were aimed at the hall corners, a 
uniformed page boy was constantly in at- 
tendance and the stenographer’s notes were 
taken on the silent machine. 


“What is to become of all the evergreens 
that are being grown?” soliloquized a Nur- 
seryman as the inspection of the great fields 
in Shenandoah proceeded. “Think of the 
millions in the fields of D. Hill Co. in Dun- 
dee, Ill.; Earl Ferris’ stock in Hampden, 
Ia.; Sherman Nursery Co., Charles City, 
Ia.; Robert C. Young in N. Carolina and the 
production in the New England States. 
Wider market plans will surely be needed.” 
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CONVENTION ENTERTAINMENT 

On this subject, so far as the Nurserymen 
are concerned, Denver holds the palm. A. 
A. N. conventions have been “better every 
year.” Certainly the pace has been swift 
of late. 

Nurserymen from beyond the Mississippi 
have been attending national conventions 
east of that line year after year with in- 
creasing desire which culminated in demand 
that they be given opportunity to show that 
a real convention could be pulled off in a 
state where the Nursery industry amounted 
to little, comparatively speaking. Denver 
was proposed some years ago. Each year 
the name of that city was suggested with 
greater emphasis. Gracefully its advocates 
gave way as eastern points claimed more 
immediate attention. Finally a_ tentative 
promise was secured and then the advo- 
cates became bolder. Their efforts were 
successful. They had been planning all the 
while. Denver is the show place in the 
territory of the Western Association of Nur 
serymen. That organization formed a col- 
lusion with the little band of Colorado Nur- 
serymen and staked its finances against 
Denver’s attractions. 

What Denver lacked in number of com- 
mercial Nurseries Colorado made up in Na- 
ture’s vast mountain verdure and Denver in 
its remarkably fine landscaping. Almost 
as many evergreens were seen in Nature’s 
Nurseries as the Eastern delegation had 
viewed in a day’s tour of the Shenandoah, 
Ia., Nurseries. And certainly, in propor- 
tion to population, Denver’s parks, boule- 
vards and residence section vies with 
others of the country. 

And the entertainment program! Was 
ever a Nurserymen’s convention so busy 
in this line? Events came so fast from the 
moment of arrival that it was impracti- 
cable to embrace them all. Arrival of most 
of the visitors three days before the open- 
ing of the convention sessions gave full 
scope to the entertainment committees’ in- 
genuity. Denver’s noted playground facili 
ties did the rest. 

Welcomed in true plainsmen’s style, the 
visitors had scarcely time to register at the 
hotel before announcement was made of 
events early on the program. As these 


were pulled off to the great enjoyment of 


the participants, men and women, the 
gayety and sightseeing appetite was so 
whetted that on Tuesday morning at the 
line-up for the mountain trip the number 
so greatly exceeded the calculations of the 
committee that, although the streets ad- 
joining the hotel were solidly blocked with 
automobiles offered by citizens necessitating 
the turning of routine traffic into other 
streets, the committee was obliged to hire 
conveyances in addition for from 40 to 50 
guests at $7 per capita for the round trip. 

Convention notes and sidelights in this 
issue detail the events provided to the de- 
light of all. As the report in convention of 
the resolutions committee stated, it was 
difficult to fix, for expression of apprecia- 
tion, the special sources of all this enter- 
tainment. In general the Western Associa- 
tion through its committee provided the 
funds and the Rocky Mountain Nurserymen’s 
Association through its committee (appar- 
ently of the whole) provided the program 
and assiduously personally and constantly, 
day and night saw that it was put on, not 
only completely as planned but with in- 
numerable frills. It appeared that by the 
time the convention sessions were reached 
the members and their ladies would be well 
nigh exhausted; but the bracing atmos- 
phere of the mile-high city brought all out 
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has gotten to be the custom in all or- 

annual perfunctory sort of things that 
ganizations. Recalling the annual reports of 
some of my predecessors and remembering 
some of their needed recommendations that 
were never adopted I rather anticipate a 
similar fate to this report which I am about 
to make. 

An organization as large as this in mem- 
bership, embracing so many and varied 
angles of the Nursery business, affected by 
various economic conditions in the differ- 
ent sections of the country, whose chan- 
nels of distribution are so different, natural- 
ly moves deliberately. Some things may 
have been accomplished more rapidly but in 
the past haste has often made waste. With 
this in mind recommendations are made 
with deliberation and with the mature judg- 
ment and counsel from older members I 
submit them for your consideration. 

Constitutional Changes—Few if any asso- 
ciations after entering upon their career 
find that they have an organization so com- 
plete that subsequent growth or change of 
conditions does not require occasional re- 
visions. The constitution of the United 
States, that marvelous document, the result 
of best thought and almost canny foresight 
on the part of its originators has been 
amended eighteen times. (Of course the 
eighteenth may not have been the most 
popular or necessary) but the point I wish 
to bring to your attention is the one of 
Constitution changes. 

Change of Meeting Date—The first sug- 
gestion is that we change our annual meet- 
ing date to about one month later. As it is 
we are all rushed to get to the convention 
on time. Many of us are not through our 
planting season. Our executives have real- 
ly not wound up their year’s business. No 
accurate count has been made of stock in 
fields, ready to sell or shorts that need be 
covered. New spring planting needs our 
careful attention, weeds and cultivation 
need the personal supervision of the Nur- 
serymen and if our annual date were 
moved to the third week in July or even 
the fourth we would have had a period of 
slight relaxation and come to the conven- 
tion with a greater degree of satisfaction 
than we sometimes now attend. Many of 
us could combine our vacation period with 
the annual meetings and this would 
naturally invite larger attendance. Then 
too our convention might well open on Tues- 
day instead of Wednesday enabling those 
who wanted to return for the week-end or 
payroll to do so without missing the last ses- 
sions of the meeting. A previous thorough 
inquiry within the trade indicated a decided 
favorable expression for a later date. I 
recommend vigorously your favorable con- 
sideration. 

Sinking Fund;-Your treasurer’s report 


T= president’s address is one of that 





fresh and smiling on Wednesday morning 
and ready for the serious part of the con- 
vention. . 

Members were profuse in their expres- 
sions of appreciation of all that was pre- 
pared and produced for them. Their hosts 
were pleased at the marked success of their 
efforts; and, likewise inspired by results, 
urged the visitors one and all to come again 
very soon. They suggested that the A. A. 
N. consider Denver again in the near future 
as the place for its convention. 


will show a substantial balance. -In fact 
there has been criticisms that we have not 
contributed and given to some of the fanci- 
ful things that have been inaugurated or 
suggested. This balance is a healthy con- 
dition. It shows good management. Som 
of the anticipated things have not de 
veloped but we have looming in the near 
future a revision of the tariff rates, ad- 
verse legislation and other things and money 
is a useful and powerful thing to have when 
we must employ outside talent. Assess- 
ments are not popular and now while we 
have the funds at our disposal and before 


.it is all requisitioned or donated I earnest- 


ly recommend for your consideration that 
we set aside not less than ten thousand dol- 
lars into a special fund for emergency pur- 
poses when occasion arises. This distri- 
bution can be surrounded by a two-thirds 
vote of the Association and the executive 
committee and with this protection it seems 
that regardless of the future treasury we 
will have some,‘funds for emergencies. The 
interest accruing from this money should 
be turned into the general treasury of the 
Association. 

Arbitration—-Our present constitution 
compels arbitration. There is no use 
straddling the issue. This has not been 
popular. This has not been enforceable. 
This has been evaded and it weakens our 
organization to have members kicking out 
on one clause as it invites infractions on 
other provisions. Our old arbitration was 
not binding and the many state laws vary 
so with this presentation it seems that the 
constitution should be changed to make 
arbitration optional. Each member agree- 
ing to arbitrate signs recommended forms 
and then if he fails to live up to the award 
he be immediately expelled and his name 
and reason be posted. 

Appropriations—I recommend that no ap- 
propriation be authorized or paid until af- 
ter it has passed the vote of the Executive 
Committee. This latter committee is in 
active touch with conditions that some- 
times cannot be explained on the floor with- 
out embarrassment, certain projects have to 
be worked quietly and completed before an- 
nounced, certain emergencies may exist or 
be anticipated that need funds and rather 
than be suddenly influenced by an inspiring 
speech for a cause or project that on sober 
judgment proves unwise you will be doubly 
protected. The Executive Committee will 
be guided largely by the action of the mem- 
bership anyway. 

New Standards of Grading and Uniform 
Practices—An analysis of the present 
methods of grading that are being used, the 
antedated forms of business credits and dis- 
counts need the attention of this convention. 
Some preliminary work has been done. 
The Nurserymen are now grading to crop 
rather than to specifications and if there 
were enforced a government standard 
“weight and measure” law among Nursery- 
men the jails would be as full of our craft 
as of bootleggers. Discounts should be the 
custom instead of exceptions. Trade accept- 
ances are modern methods of business. 
June first settlement is all right for those 
that want it but let that be the special 
agreement instead of the rule. I submit 
therefore for your consideration the edition 
of a new “Standardized Trade Terms and 
Conditions” and bring it up to date with 
grades, terms of settlement, nomenclature, 
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CHARACTERISTIC INCIDENTS OF DENVER CONVENTION 


Western Frontier Welcome 

In true western style the Nurserymen 
were greeted as their special train pulled 
into the Denver station. Cowboys in typical 
attire (they were real cattle ropers from 
the Union Stock Yards—chaps, four-gallon 
hats, bandana handkerchiefs around their 
necks, lariats, automatic revolvers and 
typical cowboy yells) leaped from their 
bronchos and came racing down the plat- 
form firing their revolvers and generally 
creating a din. The visitors, especially the 
ladies, were reassured by members of the 
Rocky Mountain Nurserymen’s Association, 
also in big hats, who explained that it was 
just the exhuberance of a western welcome 
and conducted the party to buses. But be- 
fore moving on a group picture was taken. 
An old stage coach of the plains drawn by 
eight gray horses was in waiting for Presi- 
dent and Mrs. Hillenmeyer who amid much 
more shooting and yelling were lassoed and 
dragged by a horseman to the coach door, 
as were also Mr. and Mrs. Flemer. As the 
procession proceeded through the _ city 
streets the cowboys raced up and down the 
line, shooting and yelling continually and 
lassoing men on the sidewalks and telegraph 
messengers on bicycles. 

Right up to the hotel the cowboys rode; 
and, after the visitors had entered, rode 
their horses into and around the hotel lobby, 
the horses slipping on the rugs on the 
marble floor and falling upon their haunch- 
es, several ladies narrowly missing injury. 
So realistic was it that the cowboys con- 
tinued in another part of the town their 
shooting up of Denver on Sunday morning 
and rough work in lassoing, one man being 
taken to a hospital and the cowboys being 
arrested for carrying the matter too far. 

Nurserymen on the special train learned 
upon arrival that it had been planned that 
the cowboys should hold up the train at 3 
a. m. in Eastern Colorado in true western 
style. Better counsel prevailed, however. 
It was feared that one or more of the ex- 
cursionists might be armed, and, thinking 
it was anything but a joke, would open fire 
in defense with ball cartridges and there 
might be a casualty among the cowboys. 


The Mountain Trip 

Awe inspiring and wonderful indeed, to 
most of those who went, was the scenic trip 
through Denver Mountain Parks to Echo 
Lake and return, staged Tuesday by the ar- 
rangements committee under the direction 
of W. S. Griesa and the members of the 
Rocky Mountain Nurserymen’s Association. 


Cars and busses furnished through the 
courtesy of local business men lined up in 
the morning near the hotel where every 
Nurseryman and woman who cared to go, 
was accommodated. Each of the cars were 
marked by a small silvered spruce tree. 


Under the efficient management of a 
squad of Denver’s police, The Parade of 
The Silver Spruces was soon on its way for 
one of the most thrilling and breath-taking 
trips ever devised for the entertainment of 
an A. A. N. convention. 

Leaving Denver the way led through 58 
miles of the inspiring scenery of the Colo- 
rado Rockies to Echo Lake, perched at the 
foot of Mt. Evans, 10,740 feet above sea 
level. Here a box luncheon, with hot and 
cold drinks was served and the official 
group photograph of the convention was 
taken. 

Shortly after the arrival of the party, 4 
light snow storm, seemingly arranged by 
providence for the special benefit of the Nur- 
serymen, was blown from the nearby moun- 
tain peaks of the Continental Divide. 

After luncheon was served the group split 
up ‘and followed mostly their own inclina- 
tions as-to. entertainment. Quite a large 





rfumber listened to a very interesting talk 
on Colorado trees given by a representative 
of the United States Forestry Service. An- 
other group went several thousand feet 
further up the mountain side until they were 
above timberline and progress; was stopped 
by snow and ice. . Others visited some of 
the old mining towns of the surrounding 
country, Idaho Springs, Georgetown, Central 
City and Silver Plume. Others spent their 
time pausing along the roadsides examining 
the countless varieties of wild flowers and 
shrubs. 

The return trip to Denver was made over 
Lookout Mountain, on top of which is the 
final resting place of one of the Old West's 
most outstanding characters, Col. Wm. F. 
Cody, better known to the world as “Buffalo 
Bill.”—Noise for Nurserymen. 


Marooned on Pike’s Peak 

Marooned atop Pike’s Peak for 24 hours 
by a blizzard, a party of 25 tourists, in- 
cluding Mr. and Mrs. George Searle of the 
Process Color Ptg. Co., and Lee Brown of 
Brown Brothers Nurseries, Rochester, N. Y., 
was rescued Tuesday afternoon by a snow 
plow and engine which fought their way up 
the cog road leading to the summit. 

“It was a thrilling experience,” said Mr. 
Searle, “a blinding snow storm in every 
way equal to a Montana blizzard, and 
sudden.” 

The Rocky Mountain News of Wednes- 
day, June 20, said: 

The party was forced to transfer around 
a landslide that swept over the track two 
miles above Manitou shortly after the re- 
lief train started on its journey up the peak. 

Although the blizzard raged for several 
hours and the temperature sank close to 
zero, the tourists escaped little the worse 
for their experience. 

The storm was one of the worst to hit 
the peak this late in the spring in several 
years. 

PARTY FINDS SHELTER IN LODGE 

During the enforced stay atop the peak, 
the party was sheltered in the lodge there. 
Ed Lauer, -Western Union telegraph opera- 
tor on the summit, kept friends of the party 
in Colorado Springs informed of conditions 
by intermittent telegraph messages. 

The party left Colorado Springs in three 
buses shortly after noon yesterday. Just 
before the cars arrived at the top of the 
mountain about 4 p. m., a terrific blizzard 
swept the peak, filling the roads with drifts 
25 feet deep in places and making it im- 
possible to descend. 

Unable to return to Colorado Springs, the 
tourists spent the night in the summit house. 
Food and fuel for the party was ample. 

This morning an engine and snow plow 
started up the cog road from Manitou equip- 
ped with provisions and additional fuel. 
The train got within 200 yards of the top, 
and the marooned tourists walked down to 
the engine and the trip down the mountain 
began. 








WATER PIPE BREAKS 

Meanwhile, however, a break in a 20-inch 
pipe supplying water to the Colorado Springs 
hydro-electric plant had caused a landslide 
which covered the track two miles above 
Manitou. 

It was necessary to send up another train 
from Manitou and transfer the tourists 
around the slide. 


The Exhibits 


The number of exhibitors was not large, 
but the exhibits were of a high order. The 
following firms exhibited: The Process 
Color Printing Company, of Rochester, N. 
Y.; The William Byrd Press of Richmond, 
Va.; B. F. Conigisky, Plate Book Service, of 
Peoria, Ill; A. T. De La Mare Company, 
Inc., of New York City; Genesee Press, of 
Rochester, N. Y., which is showing $75,000 


worth of color plates, and which is featur- 


ing a very interesting collection of collective 
plans of selling; The Griffing Nurseries of 
Beaumont, Texas; Tolleson Nurseries of 
Denver; Floricultural ‘Illustrating Company 
of Chicago; Eagleson and Buehler of Lin- 
coln, Nebraska, showing tree moving equip- 


ment; Half Moon Manufacturing and Trat- 
ing Company, of New York City; Du Bois 
Press, of Rochester, N. Y.; Onarga Nur- 
series, of Onarga, Ill., showing a shrub 
digger; The United States Department of 
Agriculture, Rocky Mountain Evergreen dis- 
play; Armstrong Nurseries, of Ontario, Cali- 
fornia; The Barteldes Seed Co., of Denver. 


A Progressive City 

A large number of visiting Nurserymen 
made the scheduled tour of the City of 
Denver. This was much enjoyed. For a 
city of 325,000 inhabitants the residence sec- 
tion, parks and boulevards, as well as the 
business center, make a remarkable show- 
ing, in many of the buildings, grounds and 
appointments equalling c:ties of much larger 
size. The State Capitol is imposing on a 
commanding site beautifully situated and 
landscaped. The Government Mint, new 
Post Office, churches, schools, university 
and other public buildings and the hotels 
are outstanding examples of progressive- 
ness. The many fine residences and well- 
kept grounds reflect the wealth of the resi- 
dents. The Nurserymen were especially in- 
terested in the varieties of trees, shrubs 
and flowering plants which thrive in Den- 
ver’s dry, high, short-summer altitude—a 
mile above sea level. There was seen much 
planting of Russian olive, Boleana poplar, 
hackberry. The parks are beautifully kept, 
lawns, formal gardens, rock gardens and 
driveways being in prime condition. Many 
striking views of the Rocky Mountains are 
afforded from advantageors points in the 
parks. Washington and Cheeseman Parks 
are particularly fine. The party visited Col- 
orado Museum of Natural History where 
there are fine collections of Colorado animal 
specimens and a remarkable display of min- 
erals including gold and silver ore and 
precious stones in wide variety. From the 
front steps of the museum fine views are 
had of snow-covered Mount Evans, 14,260 
feet high, and the long line of other high 
mountains adjoining, with Long’s Peak, 
14,255 feet and Pike’s Peak, 14,109 feet, to 
the south in the distance. There are 56 
mountains more than 14,000 feet high in 
the U. S., and Colorado has 46 of them. 
Denver is the gateway to 12 national parks 
and 32 national monuments. 

Among the statues in the Civic Center, 
facing the capitol, is one of a life-size rider 
on a bucking broncho done in bronze. The 
rotisserie which long ago disappeared in 
the east is in full form in Denver. Among 
the novel signs: “Land Office Business” 
over a real estate office; “Auto Hotel; Room 
and Bath for your Car.” 


Conguering a 14,000 Foot Peak 

On Sunday, June 17, members of the Den- 
ver and Colorado Springs chapters of the 
Colorado Mountain Club, who climbed to 
the summit of Pike’s Peak for sunrise, 
erected a milepost in the progress of moun- 
tain climbing in Colorado. Majority of the 
54 climbers had never before experienced 
the thrill of conquering a 14,000-foot peak. 
Because the surface snow had melted and 
later crusted, the last mile was negotiated 
in ladder fashion. Fred W. Barr, builder 
of the famous Barr Trail, led the way and 
cut notches in the hardened snow surface. 
The serpentine line followed in his tracks 
on all fours. At the summit the hikers 
went into the summit house through a 
tunnel. The snow was between 15 and 20 
feet deep, but the temperature was 26°. 
The ascent started at 1 a. m. Sunday. Fol- 
lowing breakfast and sunrise the party 
started down, reaching Barr’s camp at noon 
for luncheon. 


Chairman Moon of the legislative com- 
mittee urged members to visit the Experi- 
ment Farms at Arlington whenever they 
were in the vicinity of Washington. In his 
opinion it would be well worth the time of 
Nurserymen to inspect the government’s 
work there as an aid to the Nursery in- 
dustry. 
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Thecdore J. Ferguson 

With a record of more than fifty years in 
the Nursery brsiness, Theodore J. Fergu- 
son, for many years vice-president of the 
Hawks Nursery Co., Wauwatosa, Wis., died 
at his residence there June 8. He was bora 
June 18, 1850 on a farm near Springfield, 
Erie Co., Pa. In the early '70s he located 
in Wisconsin and became a Nursery sales- 
man traveling in the midd!e west, going to 
Rochester, N. Y., each shipping season to 
supervise packing and shipping of his 
orders. 

The Hawks Nursery Co., with main of- 
fices in Rochester, N. Y., was incorporated 
by Charles H. Hawks and Mr. Ferguson in 
1889, Mr. Ferguson remaining in the middle 
west. In 1893 a branch office was estab- 
lished in Milwaukee; in 1913 moved to 
Wauwatcsa, a suburb. Later the Rochester 
office was closed, Charles H. Hawks and his 
son Charles H. Hawks, Jr., becoming active- 
ly connected with the Wisconsin cffice. 

Mr. Ferguson retired from active busi- 








THEODORE J. FERGUSON 


ness in 1925 having disposed of his interest 
to the Mecsrs. Hawks and A. C. Hanson, 
maycr of Wauwatosa. He was the last of 
three brothers prominently engaged in the 
Nursery business. Albert M. Ferguson and 
Charles G. Ferg: son were proprietors of the 
Northern Nursery Co., Denver, Colo., now 
operated by a nephew, Carlisle Ferguson. 
Mr. Ferguson is survived by his wife, Em- 
ma N. Ferguson; two daughters, Miss Edna 
R. Ferguson and Mrs. Dorothy F. Owen, 
and one son, Frank N. Ferguson. 
Thomas |. ligenfritz 

Thomas I. lIlgenfritz, secretary-treasurer 
of J. E. Ilgenfritz’ Sons Companvr, Monroe, 
Mich., died June 27 at his home in Monroe, 
aged 62 years. He had been in failing 
health for six years. Mr. Ilgenfritz was well 
known in the Nursery trade, in former 
years having been a frequent attendant at 
trade conventions. He was president of the 
Monrce State Savings Bank, a director in 
the Monroe Paper Products Co. and a mem- 
ber of the Menrce Yacht and Country Clubs. 
He had filled every important chair in the 
Masonic order. He is survived by three 
brothers and two sisters, Charles and Wil- 
bur, of Monroe; Edgar Ilgenfritz, of De- 
troit; Katherine, of Monroe, and Mrs. R. Ed- 
son Doolittle, of Brooklyn, N. Y. 


The Nursery business of W. F. Schmeiske 
has been moved from Binghamton, N. ¥., to 
Kirkwood, N. Y., where a 375-acre farm is 
to be put into use. 





In all waiks of life some are satis- 
fied—even seeking—the evanescent, 
taking their reading on the run in 
tabloid form. Others, with normal 
brain power, demand something sub- 
stantial—the real thing. 


What trade journal are you reading? 
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Seedling Conference Result Expected Shortly 


Seedling Cherry Stocks May be Excepted from Early Exclusion 


The scheduled hearing in Washington, D. 
C., before the Federal Horticultural Board 
on the proposition to exclude fruit tree and 
rese stocks from further importation was 
held June 27. 

The question of whether the Department 
should place an embargo against foreign 
fruit and rose seedling stocks was first dis- 
cussed with members of the American As- 
sociation of Nurserymen who presented the 
trade viewpoint. The association was rep- 
resented officially by Chairman Henry T. 
Moon, of the legislation committee and the 


associations attorney, Morton Q. Macdonald.. 


Special Representative L. B. Scott, of the 
Bureau of Plant Industry, who has for years 
been doing experimental work in Shafter, 
Cal., and at other points to determine the 


practicability of producing seedling stocke 
successfully in this country, reported in de- 
tail on results of this work. 

After the meeting Chairman C. L. Mar- 
latt, of the F. H. B., said that it was claimed 
that domestic rose stocks were insufficient 
for the demand and that some Nurseryme} 
Lelieve European fruit stocks to be mors 
uniform quality. 

Ne decizion in the matter was announced, 
but action is expected shortly. 

There is a well-defined opinion on the part 
of some that the exclusion of cherry stocks 
may be deferred beyond the time when an 
embargo on other important stocks may be 
established. 

Advisability was discussed at the hearing 
of modifying the requirements governing 
interstate movement of five-leaf pines and 
of currant and gooseberry plants on account 
of the white pine blister rust. Representa- 
tives of 15 states affected were present. 


Sidelights on the Denver Convention 


Nurserymen Insured for $1,000,000—Nur- 
serymen’s lives are so particularly precious, 
being needed to maintain the world beauti- 
ful, that for the first time in the history of 
a Denver conventivn those who went on the 
mountain trip on Tuesday were insured un- 
der a blanket policy for $1,000,000 at a cost 
to the Western Association of Nurserymen 
of $175. Each passenger was covered in 
every way, death, injury or car damage. 
The local agent had to wire his home cffice 
for permission to issue the policy. In ad- 
dition three trained nurses were distributed 
through the long line to serve in event of 
accident or in case a passenger was over- 
come by the effect of the high altitude. Sev- 
eral of the car drivers were equipped with 
bottles of aromatic spirits of ammonia. No 
untoward event occurred. Nurserymen’s 
hearts are sound, due to outdoor exercise. 

Convention Daily Issued— Among the 
stunts by the Denver local committee was 





the publication of a four-page daily news- 
paper, Noise for Nurserymen. This was 
published through the courtesy of Roberts 
Rose Co., W. W. Wilmore & Sons, Northern 
Nursery Co., Lakewood Specialty Gardens, 
Tolleson Nursery Co., Barteldes Seed Co 
The editor was N. H. Neiman, Park Floral 
Co.; associate editor, T. R. Thompson; 
ladies’ editor, Berenice Harley. The sub- 
scription price was: “Remember Denver.” 
Golf Tournament—wW. L. Glen, Rochester, 
N. Y., won a strap watch, the prize offered 
at the Baby Rambler’s Golf Tournament at 
Lakewood Country Club, Monday afternoon, 
His was net 74. Other winners were: Sec- 
ond, J. Hazen, Neosho Nurseries, Neosho; 
Mo.; third, Armin Baiteldes, Barteldes Seed 
Company, Denver; fourth, Mr. Freeman 
Waxahachie, Tex.; fifth, Harold S. Welch, 
Mt. Arbor Nurseries, Shenandoah, Ia. There 
were 21 entrants. President E. P. Felt says 
the gold tournament will be an annual affair. 








BRONZE TABLET DEDICATED TO MEMORY OF DISCOVERER OF COLORADO BLUE SPRUCE 


Dedicated June 18, 1928 on occasion of Denver convention A. A 


Front row, left to right: 


A. M. Augustine, G. A. Marshall, Wm. Flemer, Jr., John Fraser, Jr., Mr. Root. Colo. Seed Co. Back 
row: Gov't. forestry official; J. T. Roberts, Roberts Rose Garden; W. W. Hillenmeyer, M. R. Cash- 


man, Gov't. forestry official. 








Chicago, January 18, 1928 
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A PRACTICAL EDUCATION 

In Sales Management and Business Practice 
The Star Address in Nursery Trade Circles in Mid-Winter Season 

| By Harry N. Tolles, President Sheldon School, Chicago 

At Annual Convention of the Illinois Nurserymen’s Association 

Elaborated Before A. A. N., in Denver June 1928 


Reprints of this address from the Feb. 15 edition of “American Nurseryman” in 


eight-page form on super-cal. paper, 10 x 13, can be had for 10 cents each. 
For individual use; for distribution by Nursery concerns to mem- 
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President Hillenmeyer’s Annual Address 


(Continued from Page 17) 
telegraph codes, and make it virtually a 
“bible” from which we can go for enlighten- 
ment, education, guidance, and sometimes 
vindication. 

Sales—In view of the fact that the Nur- 
sery industry in the past several years has 
been concentrating and building its indus- 
try too rapidly on a production basis it is 
time that we turn to the sales end or mer- 
chandising of our products. No well in- 
formed Nurserymen will deny that our pro- 
‘duction departments are way ahead of our 
sales methods and before we get too far I 
sincerely believe that we must pause and 
consider the consequences that will follow 
in a too long continuation of this ratio. 


If we look this matter square in the face, 
we will realize that unless something is done 
we will soon face that giant ocutpus of 
over-production which may mean decline in 
prices and a profitless condition that we all 
wish to avoid. Prices that yield a profit to 
the trade may be regulated by price contro! 
for only a small time. This is not desir- 
able and we must not work to this end be- 
cause of this impracticability. The oppor- 
tunity lies in other channels, in other 
avenues and in order to find this we must 
adopt other means. With this view your 
market development committee has worked 
throughout the year in close cooperation 
with your executive committee and I hope 
that you will receive its report with open 
and receptive minds. No one is committed 
to any certain avenue, and with the experi- 
ence of some spadsmodical efforts in the 
past we should proceed on a well founded 
plan. The first contribution the member- 
ship should make is cooperation. When you 
were learning your arithmetic in school you 
soon learned that you could not add fourths 
and fifths until you reduced them both to 
twentieths. You were taught you could not 
add pigs and apples (unless of course you 
reduced the pigs to pork and the apples to 
sauce). In other words you had to reduce 
everything to a common denominator. The 
golden rule is the common denominator of 
civilization and cooperation is the common 
denominator of our business life. Let’s for- 
get in considering our future plans that we 
are rose growers, or perennial specialists, 
or that we are catalog or agency men, 
wholesalers or retailers but rather lets re- 
duce ourselves to the common denominator 
of Nurserymen on any plan that is finally 
worked out. Co-ordination first and co 
operation next and we will make rapid 
strides to overcome our present difficulties 
and avoid ful] and profitless days ahead. 


We chide ourselves that we are not sell- 
ing what we should in the way of Nursery 
stock. We are handling the most desir- 
able of products. We have every sales ap- 
peal to eet before the public. But Nursery- 
men everywhere have been poor self adver- 
tisers. They are “gun shy” on printer’s ink. 
They are retiring in fact, almost retroactive 
They feel that their products should speak 
for themselves, but being inanimate, or as 
said of the flapper, beautiful but dumb, we 
have failed to personally, individually and 
collectively, speak sufficient for them. We 
have not made our high mark as yet in the 
business world; in fact, we haven’t scratched 
the surface. No business was ever born 
great but rather achieved greatness by their 
own efforts. We have a golden opportunity. 

The Nursery Survey—lI feel that I can say 
without much fear of contradiction that the 


pioneer survey ‘of the Nursery business un- 
dertaken during the past year is one of the 
greatest bits of constructive work that has 
ever been accomplished by the Nursery As- 
sociation. It is not my intention to here 
tell its contents. A full report will be made 
on Wednesday afternoon at a closed session 
of the Association. Your attendance at this 
meeting is urged and any analytical mind 
will readily grasp its wonderful message. 
Its conclusions are well formed. It deals 
with every angle of the Nursery business. 
It shows the distribution of our products 
through retail, jowholesale, department 
stores, landscape and planting agencies, 
catalogs and local salesmen and while I do 
not recommend that it be printed for gen- 
eral distribution it is well worth its place 
in any executive office and in the hands of 
your sales manager. If my administratiou 
accomplished no other thing this pioneer 
survey of the whole Nursery field is worth 
one’s annual dues. The Market Develop- 
ment Committee deserved joint commenda- 
tion for this accomplishment of which ycu 
will hear much later. 

The conclusions that come from this sur- 
vey will be convincing. It will show you 
the lead to newer fields. It should inspire 
us to further cooperative sales efforts. 
Through what channels, that will be left 
to you but it opens, it seems, a most wonder- 
ful possibility for the future and with care- 
ful guidance it should lead us out of the 
present prosperous prosperity into newer 
fields. 


Possible Publicity Expert—As an alter- 
native in case an organized advertising and 
publicity campaign is not voted at this con- 
vention I recommend for your serious con- 
sideration a paid publicist. This now is a 
work that falls to the lot of the Market De- 
velopment Committee. Their work has 
been arduous and they have done it un- 
flinchingly but an investigation of the mat- 
ter will convince you that no Nurseryman 
has the time to spare away from his own 
personal interests to really do the job jus- 
tice. The present arrangement has been 
entirely satisfactory but it has about 
reached its limits. Looking to the future 
the employment of a full time man, well 
grounded and groomed to direct, contribute 
and invite favorable publicity for the in- 
dustry, is now necessary. Other businesses 
have them. Nurserymen themselves are 
naturally not self-advertising. We have let 
other industries pass us in this respect. We 
are letting the American dollar be enticed 
into other channels. We have been sitting 
quietly by seemingly content to let our own 
importance and necessity be dwarfed or 
shuntled into the background by the mythi- 
cal word-built position of other things that 
have neither equal merit or permanency. 
Such a man will be necessary in case we 
undertake a big program of advertising of 
publicity and this suggestion is merely as 
an alternative but in either case the time 
has now come I believe to make this ad- 
vance step. 


National and State Forestry Projects— 
The Executive Committee has come to the 
conclusion that these should be watched 
very carefully. They are largely sectional 
matters because of more or less local com- 
petition and because of this geographical 
situation it makes it increasingly difficult 
for the American Association of Nursery- 
men to handle them as well as they could 
be from a local standpoint. After a thor- 
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ough canvas of the situation it is the con- 
sensus of opinion that the majority of these 
projects should be discouraged, cspecially 
the distribution of free trees and seedlings. 
It is fortunate that we will have at this 
meeting a discussion by the national 
forester of this district as well as by some 
of the nearby state foresters, on the floor 
of the convention, at which time the poli- 
cies which they now are pursuing will be 
changed to harmonize more with the Nur- 
serymen’s ideas, after they have heard our 
view-point. 

Establishment of Additional Arboreta— 
This is another matter that has gotten to 
be largely sectional and with the opportuni- 
ties of display grounds and the education of 
the public, it seems an excellent opportun- 
ity for the district and state associations to 
get behind these movements more vigorous- 
ly. The funds of the association are 
naturally limited toward making donations 
to these but the Nurserymen themselves 
can help largely in the contribution of Nur- 
sery stock and plants that will be of interest 
to the public. The committee report on this 
will be gratifying but it seems that the Nur- 
serymen themselves should be more active 
in this respect. 

Closer Affiliation with Allied Organiza- 
tions—There is a movement on foot now to 
unite the various horticultural interests, 
but it does seem that a closer affiliation, 
especially with the florists’ organization at 
their national and metropolitan shows, 
should be undertaken. We have been con 
spicuous by our absence in the past and 
while quite a bit of Nursery stock has been 
on the display floors, it has been through the 
channels of individuals rather than through 
the affiliation of our national organization 

The work of the various garden clubs of 
America should be heartily endorsed and 
especially the movement they have taken 
up vigorously all over the country in the 
preservation of our natural forest and flora 
and in discouraging willful waste and van- 
dalism that is so evident on all sides as we 
travel throughout the country. 


National Board of Horticulture—It does 
seem that with an interest so wide and yet 
so intimate as horticulture we should es- 
tablish a national board embracing the sev- 
eral branches to function when problems of 
great concern arise. I have in mind that 
the florists, pomologists, landscape archi- 
tects and similar groups could meet around 
one table, discuss our problems and with a 
national board thus functioning we would 
have some opportunity to combat the cen- 
tralization of power that has been evident 
in the handling of these grave matters in 
an arbitrary sort of way. Other organiza- 
tions are getting to the same point and with 
some missionary work an organization of a 
national board of horticulture can be es- 
tablished in a short time. : 


Convention Benefit—I am in full accord 
with much of the convention criticism that 
many of our meetings have failed woefully 
in their purposes, (that is if they have a 
purpose). The costs in money and time in- 
curred in their conduct and attendance is 
without adequate return. Have we gotten 
to the point where we take our convention 
as a matter of course? Are we attending 
as a matter of habit feeling that it is the 
recognized thing to do, without muc 
thought of receiving very great benefit or 
contributing to the benefit of others? Hav- 
ing conceived that a convention should have 
a well defined objective, this program has 

(Continued on Page 24) 
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THE LADIES “GOD BLESS ’EM” ENJOYED EVERY MINUTE 


Series of Society Events as Reported in the Convention Daily 


Under the heading: ‘To the Ladies; Gol 
Bless "Em,” the lively convention daily re- 
corded the pre-convention sessions doings 
of the women of the association as follows: 


“Such perfect women, nobly planned, 
To warn, to comfort, and command.” 


Those words of Wadsworth’s, slightly re- 
touched, express aptly the characteristics of 
the wives of the visiting American Associa- 
tion of Nurserymen. For every one of the 
ladies who are present at the convention is 
a big help to—shall we say, the “lesser 
half?” 

Anyway, while the members of the stern- 


er sex were having pow-wows concerning 


next year’s styles in Nursery stock, the 
fairer ones were amusing themselves in 
their own way. 

First, there was the luncheon at the 
Adams Hotel Monday, which was a revela- 
tion in smart attire. The Columbine Club 
of Colorado had arranged a very delightful 
program, and for those of the visiting 
feminine: interested in politics, the Repub- 
lican Club of Colorado were among those 
present to boost for Hoover. 


The afternoon’s entertainment included a 
drive to Fitzsimons Hospital, and a short 
program at KOA. Mrs. Guy A. Brown, of 
Geneva, Nebraska, who is prominent in Red 
Cross work at home, was deeply interested 
in the Red Cross activities at Fitzsimons. 
The greenhouses at the Hospital also 
claimed her attention. 


At the Peony and Iris exhibit, later in 
the evening, Mrs. M. R. Cashman, of Owa- 
tonna, Minn., was one of the interested 
spectators. Mrs. Cashman’s first trip to 
Denver was on her honeymoon—well, she 
SAYS 24 years ago, this winter—but she 
certainly doesn’t look it! 

BROADCASTING OVER KOA 


Mrs. Vredenburg, of Rochester, N. Y., 
spoke a few words of thanks to the Denver 
Nurserymen’s Association over KOA, also. 

Mrs. Alfred G. Bookwalter, who was with 
the KOA-Fitzsimons party, related an amus- 
ing experience with her car. Driving all 
the way from Springfield, Ohio, without 
mishap, the mud near Salida prevented 
further travel by motor, so the car was left 
in Salida,.and Mrs. Bookwalter’s party 
came into Denver on the train. 

There were abot 50 women who took the 
afternoon drive. Of the others, Mrs. Walter 
Hillenmeyer, of Lexington, Ky., and Mrs. 
Lloyd Stark, of Louisiana, Mo., spent the 
dav in LDenver’s stores, shopping. Mrs. 
Hillenmeyer remarked that she would have 
plenty of time to see the mountain scenery, 
as she and Mr. Hillenmeyer are contemplat- 
ing a two months’ visit in Colorado, after 
the convention is over. 

At KOA, Mrs. Gertrude May took the mic- 
rophone for a few moments, and her beauti- 
ful soprano voice went over the air in two 
charming selections, “An Old Fashioned 
Garden,” and “I Love You Truly.” Mrs. 
May is quite at home, “on the air,” as the 
May Nursery Company at Shenandoah, lowa, 
controls KMA. 

PIKE’S PEAK ATTRACTS 


Pike’s Peak, one of the most beautiful 
spots in the snow-capped Rockies, lured a 
coterie almost on the minute of their ar- 
rival in Denver. Among those who were 
deeply impressed with the scenic wonders 
of Colorado, were: Mesdames Paul Lind- 
ley, of Greensboro, N. C.; O. F. Fraser, of 
Birmingham, Ala.; William Flemer, Jr., of 
Princeton, N. J.; Lee Brown, of Rochester, 
N. Y., and Miss Flemer, of Princeton. 

In the hotel lobby, after dinner, Mrs. L. 
C. Lovett, of Little Silver, N. J. (who, by 
the way, was simply stunning in a swag- 
ger mandarin coat), remarked that the 
Pike’s Peak trip was the most thrilling ad- 
venture she had ever had! She also en- 
jeved the tour of Cheyenne Mountain, where 


Jick Dempsey had his training quarters for 
the Tunney-Dempsey fight. 

Mrs. Frank Field, of Shenandoah, Iowa, 
displaved rn*sual savoir faire at KOA, Mon- 
day afternoon. Why not? She is another 
one of Shenandoah’s radio clique, as her 
attention centers around KFNF. 

While the Baby Ramblers pursued the elu- 
sive golf ball over the Lakewood Country 
Club course, Mesdames H. J. Funk, Kings- 
ley Walker, of Louisville, Ky., and W. J. 
Smart, of Dundee, Ill., were among those 
who whiled away the moments in bridge 
at the clubhouse. 

Here’s a great “ad” for Buick! Mrs. O. 


E. Carr, Yellow Springs, Ohio; Mrs. B. S.. 


Leeming, Mrs. W. H. Leeming and grand- 
daughter, all of Shively, Ky., are among the 
Buick enthusiasts who drove to the conven- 
tion. But just the same, Mrs. John J. Ernst, 
of Eaton, Ohio, upholds the marvels of her 
Graham-Paige, which brought her party 
safely through. 

BROUGHT HUSBAND AND 11 CHILDREN 

A great deal of credit is due to Mrs. W. H. 
Doyle, of Berwyn, Pa., who swelled the 
ranks of the convention by bringing 11 
(eleven) children (and her husband) to 
Denver! 

This is the first Denver trip of Mrs. 
Charles Sizemore, of Louisiana, Mo., wife 
of the Association secretary. When asked 
how she liked it, she replied, enthusiastical- 
ly, “It’s great!” Which remark makes Mrs. 
Sizemore a candidate for the Colorado 
Booster’s Club! 

Mrs. Tom Rogers, Jr., of Winfield, Kan- 
sas, arrived late Monday. The muddy roads 
around Wichita delayed her party. 

Tuesday, the delicate frocks so dear to 
the heart of every woman were displaced 
by husky sweaters and stalwart boots, for 
the ladies’ trip to Echo Lake. Dazzling 
Colorado sunshine smiled on their early 
morning departure, and “the better halves” 
were off on a spectacular tour on magnifi- 
cent roads which wind through the high 
spots of the “Never Summer” Range. 

ELITCH GARDENS MATINEE 

Tuesday it was a mountain trip, and 
Wednesday’s big feature was a matinee at 
Elitch Gardens—such were the events of in- 
terest to the ladies. One day, life in the 
great open spaces, and the following day, a 
Broadway success presented by a company 
of note. Variety—and how! Eh, what? 

Wednesday's program opened with a 
meeting of the Ladies’ Auxiliary organiza- 
tion and out-west entertainment at Daniels 
& Fisher’s Tea Room. Dues were collected, 
and after a short program, the meeting was 
adjourned until 8:30 a. m. Thursday, at the 
Cosmopolitan Hotel. Miss Sophia Schwab 
and Mrs. Norma Allen, arrayed in Indian 
costumes, gave a colorful program on 
“Colorado.” An interesting feature of the 
morning was the trip to D. and F’s tower, 
from the dizzy heights of which a panoramic 
view of the city unfolded itself to the visit- 
ors. There was also an Art Exhibit at the 
store, which drew many “oh’s” and “ah’s” 
of admiration. 

The matinee at Elitch Gardens, famous 
as most distinctive of amusement parks, 
brought forth the ladies in their most be- 
coming frocks. “The Springboard,” a de- 
lightful comedy, was presented by the 
Elitch Gardens players. 

Mrs. H. W. Marshall, Arlington, Nebr., 
who was also at the matinee, was quite 
thrilled about Echo Lake. Up in Mercer, 
Wis., the Marshalls, the Mays and the 
Welches, from Shenandoah, and the Smiths, 
from York, Nebr., have a summer camp, and 
by happy chance, the scene bears the name 
of Echo Lake and Echo Lake Lodge. 

Mrs. L. R. Taylor, Topeka, Kansas, was 
lovely in lavendar, at the Elitch party. 
Mrs. Taylor, who has been spending the 
summers in Estes Park for the past 20 
years, was in ecstacies over Echo Lake. 
Mrs. Taylor smilingly owns up to 85 win- 
ters next December, but is youth itself in 
spirit. She loves young people, and con- 
stantly surrounds herself with them. But— 


she does not approve of young girls smok- 
ing, and she has never bobbed her hair! 

And oh! To get back to the exquisite 
taste displayed by the ladies who attended 
“The Springboard.” It was worthy of the 
Garden Party at Windsor Castle! Mrs. H. 
G. Grabb, of Crossplains, Texas, chose a 
smart black georgette, with lace trimming. 
Mrs.» Walter Hillenmeyer wore Victoria 
blue. Mrs. R. G. Minch, Kansas City, was 
gowned in brown crepe de chine. Mrs. Ar- 
thur Langman, Colorado Springs, was 
charming in printed chiffon, trimmed in 
black velvet. Mrs. V. V. Marshall, Arling- 
ton, Nebr., was lovely in a navy blue geor- 
gette ensemble, and Mrs. C. G. Marshall, 
also of Arlington, wore a stunning jade 
green wool crepe. Mrs. George S. Searle, 
Rochester, N. Y., navy, red and yellow print. 
Mrs. John Wilkinson, Hogansville, Georgia, 
a navy and white polka dot frock. Mrs. 
G. M. Buttery, Louisville, Ky., was stunning 
in black, while Mrs. George Holsinger, Kan- 
sas City, chose an Indian print. Mrs. M.C. 
Mackenzie, of Derryville, N. H., wore a 
smart navy frock, lace trimmed, with a chic 
navy hat. 

Of the Denver committee, Mrs. Edith G 
Oakes made a pretty picture in lipstick red. 
Mrs. Armin Barteldes looked intriguing in 
a pink ensemble. Mrs. John Roberts, Jr., 
wore a flowered georgette, while Mrs. Scott 
Wilmore was adorable in a rose beige peas- 
ant dress, with a pink felt hat. Mrs. Chas. 
Wilmore chose a beige georgette, with a 
large hat. Mrs. Chas. Ferguson was 
noticed in navy blue, and Mrs. Carlisle Fer- 
guson wore a smart blue velvet coat and 
black hat. 





Women’s Auxiliary Elects 

Officers of the A. A. N. Women’s Auxiliary 
were elected as follows: President, Mrs. C. 
R. Burr, Manchester, Conn.; vice-president, 
Mrs. M. R. Cashman, Owatonna, Minn.; sec- 
retary, Mrs. A. F. Lake, Shenandoah, Ia.; 
treasurer, Mrs. B. Irving Rouse, Rochester, 
N. Y. A fashion show, luncheon at the Ar- 
gonaut Hotel and the dance at the Cos- 
mopolitan were features of Thursday’s 
events. 








W. S. Griesa edited a column of “Denver 
cuttings” in the Thursday edition of Noise 
for Nurserymen. Among the quips were 
these: 

Earl Needham, of Des Moines, la., reports 
slow progress in his attempts to make 
square peas by crossing them with a pair 
of dice. Several of the New York Nursery- 
men are eagerly awaiting the successful 
econclusicn of this experiment. 

Said the hotel clerk to President Hillen- 
meyer: “Have you a reservation?” Swell- 
ing with indignation, Walter said: “Do I 
look Uke an Indian?” 

Drive: of car coming down Lookout Moun- 
tain: “I wonder what's caus'’ng that knock 
in the motor.” 

M. Q. MacDonald: “That isn’t the motor, 
that’s my knees.” 

Mayor A. C. Hanson, of Wauwatosa, Wis. 
was enfoying the trip to Echo Lake until 
a lady in the same car put her hand out the 
window. “Put your hand in, woman,” he 
yelled, “you'll tip the car over.” 


Mrs. Earl E. May and party, Shenandoah, 
Ia., were among those who motored to the 
Denver convention. 





‘MING SVEN 7S 


Connecticut Nuresrymen’s Association — 
Summer meeting, July, at Lake Compounce. 

Pacific Coast Association of Nurserymen 
Annual convention, Seattle, Wash., July 
11-13. 

American Dahlia Society—Annual exhi- 
bition, Madison Square Garden, New York, 
Sept. 26-27. 

American Gladiolus Society — Annual 
meeting, Toledo, O., Aug. 16-17. 
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REPRESENTATIVE TRADE ATTENDANCE AT DENVER 


Aiken, George D., Putney, Vt., L. H. Bug- 
bee. 

American Nurseryman, Rochester, N. Y., 
Ralph T. Olcott. 

Andrews Nursery Co., 
C. Howard Andrews. 

Armstrong Nurseries, Ontario, Calif. 

Augustine & Co., Inc., Normal, Ill, A. M. 
Augustine. 

Bailey’s Nurseries, St. Paul, Minn., J. V. 
Bailey. 

Baker Bros. Co., Ft. Worth, Tex.,. E. L. 
Baker, Mrs. E. L. Baker, J. B. Baker. 

J. J. Barnes Nurseries, Cincinnati, O., J. 
J. Barnes. 

Bay State Nurseries, 
Mass., Donald C. Wyman. 

Bernardin, E. P., Parsons, Kan. ‘ 

Berryhill Nurseries Co., Springfield, O., 
Harry E. Malter, E. L. Shuey. 

Blair, Samuel E., Nutley, N. J. 

Bohlender, Peter & Sons, Tippecanoe City, 
O., W. F. Bohlender, Howard Kyle, Clarence 
Jackson. 

Brown Brothers Co., Rochester, N. Y., 
Peter E. Willems, Margaret M. Willems, 
Louise F. Willems, Leland C. Brown, Lillian 
R. Brown. 

Bryant’s Nurseries, Princeton, Ill., Miles 
W. Bryant. 

Bunting’s Nurseries, 
Clayton A. Bunting. 

Burr, C. R. & Co., Inc., Manchester, Conn., 
C. R. Burr, George S. Harris. 

Byrd, The Wm. Press, Richmond, Va., 
Mack Semple. 

California Ass’n of Nurserymen, Los An- 
geles, Calif., Albert D. Morris. 

California Nursery Co., Niles, Calif., Geo. 
C. Roeding, Jr. 

Carr’s Sons, M. L., Yellow Springs, O., 
Mr. and Mrs. O. E. Carr. 

Cashtown Nurseries, Cashtown, Pa., E. W. 
Wharton. 

Cedar Rapids Nursery Co., Cedar Rapids, 
Ta. 

Chandler Landscape & Floral Co., Kansas 
City, Mo., Mr. and Mrs. George A. Chandler. 

Chase, The Benj. Co., Derry Village, N. H., 
John C. Chase, Mr. and Mrs. M. C. Mac- 
kenzie. 

Chase Bros. Co., Rochester, N. Y., Phil H. 
Farber. 

Chase Nursery Co., Chase, Alabama, Harry 
B. Chase, Chas. O. Rolfe. 

Clavey, F. D. Ravinia Nurs., Inc., Deer- 
field, Ill., Elmer L. Clavey. 

Cole Nursery Co., Painesville, O., Mr. 
and Mrs. W. B. Cole. 

Colorado Gardens & Nursery, Colorado 
Springs, Colo. Mr. and Mrs. Arthur R. 
Sangman, Ernest A. Ripley. 

Columbia & Okanogan Nursery Co., Wen- 
atchee, Wash., W. D. Plough, A. T. Goss- 
man. 

Conrad-Pyle Co., West Grove, Pa., Paul D. 
Graves. 

Conigisky, B. F., Peoria, Ill., B. F. Coni- 
gisky, D. E. Conigisky. 

Coryell Nursery Co., Birmingham, Mich., 
Ralph I. Coryell. 

Custer Brothers, Mr. 

Mrs. Frank Custer. 

Cumberland Nursery, Millville, N. J., Wil- 
liam Wells. 

Cartwright Nurseries, Collierville, Tenn., 
A. D. Cartwright, N. P. Dunn. 

Dayton Fruit Tree Label Co., Dayton, O., 
R. C. Stoehr. 

De La Mare, A. T. Co., Inc., New York 
City, Mr. and Mrs. E. W. Dorsey, Miss M. 
K. Semler, E. L. D. Seymour. 

Des Moines Nursery Co., Des Moines, Ia., 
Earl Needham, Mrs. Earl Needham, Mr. and 
Mrs. A. J. Bruce. 

F. W. Dixon, Holton, Kan. 

William H. Doyle and family, Berwyn, 
Pa., Mr. and Mrs. Wm. H. Doyle, Sr., Wm. 
H. Doyle, Jr., Joseph A. Doyle, John C. 
Doyle, Paul Mec D. Doyle, Charles J. Doyle, 
Katharine Doyle, Francis Doyle, Mary K. 
Doyle, Martin E. Kelley, Martin A. Kelley. 

DuBois Press, Rochester, N. Y., H. L. 
Haupt. 

Davenport Nursery, Davenport, Ia., Wm. 
H. Mast. 

Ernst Nurseries, Eaton, O., John C. Ernst, 
Carrie Ernst, Ted Ernst. 

Elmsford Nurseries, Inc., Elmsford, N. Y., 
D: Leslie Scott. 


Faribault, Minn., 


North Abington, 


Selbyville, Del., 


Normal, IIL, and 





Ferris Nursery Co., Earl, Hampton, Ia., 
Earl Ferris, Wayne Ferris. 
Henry Field Seed Co., 
Mr. and Mrs. Frank Field. 

Floricultural Illustrating Co., Chicago, Ill., 
Mr. and Mrs. Edward H. Kerber, Jr. 

Forest Nursery Co., Inc., McMinnville, 
Tenn., F. C. Boyd, J. R. Boyd. 

Forest Oak Nurseries, Quincy, Ill., Geo. 
R. Frese. 

Foster Nursery Co., Inc., Fredonia, N. Y., 
D. B. Belcher. 

Fraser Nurseries, Inc., Birmingham, Ala., 
Mr. and Mrs. O. W. Fraser, Miss Jean 
Fraser, Miss May Fraser. 

Gates Nursery, Rapid City, So. Dak., E. 
A. Gates, Marguerite Gates. 

Genesee Press, Rochester, N. Y., Harold 
Conway, Sidney S. Greenwood. 

Geneva Nurseries, Geneva, Nebr., Mr. and 
Mrs. Guy A. Brown. 

D. S. George, Fairport, N. Y., Mr. and 
Mrs. D. S. George. 

Grand View Nurseries, Edgewater, Colo., 
D. M. Corfman. 

Great Western Bag Co., Inc., St. Louis, 
Mo., H. B. Katz. 

Greening Nursery Co., Monroe, Mich., Ed- 
ward G. Greening. 

Green’s Nursery Co., Rochester, N. Y., W. 
L. Glen. 

Greenwood Covnty Nursery Co., Eureka, 
Kan., O. W. Hinshaw. 

Griesa Nurseries, Lawrence, Kan., T. E. 
Griesa. 

Griffing Nurseries, Beaumont, Tex., W. °C. 
Griffing, R. C. Griffing, Mr. and Mrs. W. C. 
McNeil. 

Gurney Seed & Nursery Co., Yankton, S. 
D., Geo. W. Gurney. 

Half Moon Mfg. & Trading Co., Inc., New 
York City, J. B. Cohen, Adrian Vuyk. 

Harrison Nursery Co., York, Nebr., E. E. 
Mason, E. H. Smith. 

Hawks Nursery Co., 
Mayor A. C. Hanson. 

Herbst Brothers, New York City, Fred P. 
Herbst. 

I. Hicks & Son, Westbury, 
York. 

The D. Hill Nursery Co., Inc., Dundee, Il, 
W. J. Smart, A. P. Longland, N. E. Averill. 

Hillenmeyers’ Nurseries, Lexington, Ky., 
Mr. and Mrs. Walter Hillenmeyer. 

Cc. M. Hobbs & Sons, Bridgeport, Ind., O. 
A. Hobbs. 

Hogansville Nurseries, Hogansville, Ga., 
John Wilkinson. 

Holsinger Nursery, Rosedale, Kan., 
and Mrs. Geo. W. Holsinger. 

Howard-Hickory Co., Hickory, N. C., O. 
Joe Howard, Mrs. J. E. Rideout. 

Howard Lake & Victor Nurseries, 
Howard Lake, Minn., Paul L. Eddy. 

Howard Rose Co., Hemet, Calif., Chas. W. 
Howard. 

T. S. Hubbard Co., Fredonia, N. Y., W. L. 
Hart. 

Huntsville Wholesale Nurseries,  Inc., 
Huntsville, Ala., John Fraser, Jr., W. D. 
Bell, D. S. Vaughn. 

I. E. Ilgenfritz’ Sons Co., Monroe, Mich., 
W. J. ligenfritz J. E. Ilgenfritz. 

Jackson & Perkins Co., Newark, N. Y.,C. 
H. Perkins, R. E. Perkins, C. G. Perkins, P. 
V. Fortmiller, John Swanson. 

Jewel Nursery Co., Lake City, Minn., John 
Nordine, S. Sagnes. 

Kallay Bros. Co., Painesville, O., Charles 
Kallay, James Kallay. 

Kansas City Nurseries, Kansas City, Mo., 
Geo. H. Johnston, A. E. Haberstroh. 

Otto Katzenstein & Co., Atlanta, Ga., Otto 
Katzenstein, G. L. Welch, Jr. 

Kelsey Nurseries, St. Joseph, Mo. 

Kenyon-Rey Florists & Nurserymen, Okla- 
homa City, Okla., W. E. Rey. 

Killmer’s Northern Nurseries, St. Paul, 
Minn., Earl Killmer. 

T. Kiyono, Crichton, Ala. 

Klehm’s Nurseries, Inc., Arlington Heights, 
Ill., Henry C. Klehm. 

Koster & Co., Bridgeton, N. J., Mr. and 
Mrs. A. M. Vandenhoek. 

Krider Nurseries, Inc., Middlebury, Ind., 
Mr. and Mrs. Vernon H. Krider. 

Lake City Nursery, Inc., Lake City, Minn., 
Bj. Loss. 

Leavenworth Nurseries, 
Kans., Carl Holman. 


Shenandoah, Ia., 


Wauwatosa, Wis., 


L. L, New 


Mr. 


Inc., 


Leavenworth, 


Leeming’s Nursery, Shively, Ky., Mr. and 
Mrs. Wm. H. Leeming and grandchild, Mr. 
and Mrs. B. S. Leeming. 

Lester C. Lovett, Little Silver, N. J. 

Mr. and Mrs. Lester C. Lovett. 

Littleford Nurseries Co., Hinsdale, Ill., F. 
J. Littleford. 

Lindley Nurseries, Inc,, Pomona, N. C., Mr. 
and Mrs. Paul C. Lindley. 

Lorraine Nurseries & Floral Gardens, Fen- 
wick, Ontario, Canada, Chas. R. Fegan. 

Louisville Nurseries, St. Matthews, 
Mr. and Mrs. G. M. Buttery. 

Thos. A. McBeth Nursery Co., Springfield, 
O., Thos. A. McBeth. 

J. Horace McFarland Co., Harrisburg, Pa. 

McFarland Publicity Service, Harrisburg, 
Pa., P. Mark Parthemore. 

A. McGill & Son, Portland, Ore., A. M. 
McGill. 

McKay Nursery Co., Madison, Wis., W. G. 
McKay. 

C. W. McNair Nurseries, Dansville, N. Y., 
Mr. and Mrs. Chas. W. McNair. 

Malmo & Co., Seattle, Wash., Mr. and 
Mrs. Clarence Maln.0. 

Maloy, Charles J., Rochester, N. Y. 

Maple City Nurseries, Paw, Paw, Mich., 
Mr. and Mrs. Albert Campbell. 

Marshall’s Nurseries, Arlington, Nebraska, 
H. W. Marshall, G. A. Marshall, Mr. and 
Mrs. C. G. Marshall and daughters, Mr. and 
Mrs. V. V. Marshall and daughters. 

Thos. B. Meehan Co., Dresher, Pa., Mr. 
and Mrs. Albert F. Meehan. 

Martin Nurseries, George, Perry, Ohio, 
Mr. and Mrs. Geo. Martin, Mr. and Mrs. B. 
E. Wilcoxson. 

Millett Nursery, 
Wardell. 

Milton Nursery Co., Milton, Ore., Sam A. 
Miller, C. Bert Miller. 

Mitchell Nursery Co., Owatonna, Minn., )D. 
M. Mitchell. 

Moore Nursery & Floral Co., Tyler, Texas, 
P. C. Moore. 

A. B. Morse Co., St. Joseph, Mich., E. G. 
Schoff. 


Ky 


Lansing, Mich., F. B. 


Mosty Bros., Center Point, Texas, Lee 
Mosty. 
Mountain View Nursery Co., Inc., Wil- 


liamsport, Maryland, L. C. McMillan. 

Mount Arbor Nurseries, Shenandoah, Iowa, 
Mr. and Mrs. E. S. Welch, Harold Welch, 
Wayne Welch, Mrs. E. E. May, Earl May, 
Harold M. Case. 

Wm. H. Moon Co., Morrisville, Pa., Henry 
T. Moon. 

Mount Hope Nurseries, Lawrence, Kans., 
W. S. Griesa, E. B. Chenoweth. 

Mount Vernon Nurseries, Mt. 
Wash. : 

Mutual Nurseries, Monroe, Mich., Charles 
A. Ilgenfritz. 

National Nurseryman Pub. Co., Hatboro, 
Pa., H. L. Haupt. 

W. A. Notarp, Cincinnati, Ohio, Mr. and 
Mrs. W. A. Natorp. 

Nelson &Sons Co., Swain, Glenview, IIL, 
C. R. Erickson. 

Neosho Nurseries Co., Neosho, Mo., Jo- 
seph J. Hazen. 

North Star Nursery Co., Pardeeville, Wis., 
Miss Maysel L. Riley. 

Northwest Nursery Co., Valley City, N. D., 
E. C. Hilborn. 

Nusbickel-Warren Nurseries, San Dimas, 
Calif., C. Mavro Warren. 

Offenberg Nursery Co., 
Columbus, Ohio. 

Oliver Nursery Co., Topeka, Kansas, T. P. 
Oliver, C. K. Oliver. 

Onarga Nursery Co., Onarga, Ill, A. J. 
Cultra. 

Naperville Nursery, Inc., Naperville, Ill, 
Fred W. von Oven, Pres. 

Pacific Coast Association of Nurserymen, 
Burton, Wash., C. A. Tonneson. 

Park Nursery Co., Plevna, Ala., Taylor 
Perry, Louis Perry. 

Peterson, Anthon S. (Westwood Nur- 
series), New Rochelle, N. Y., Mr. and Mrs. 
Anthon S. Peterson. 

Peterson, Samuel 
Samuel H. Peterson. 

Pilkington, J. B., Portland, Oregon. 

Plumfield Nurseries, Fremont, Nebraska, 
Mr. and Mrs. L. A. Moffet, Mr. and Mrs. 
Henry F. Haman. 


(Continued on Page 28) 


Vernon, 


Paul Offenberg, 


Howard, York, Pa., 
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American Linden Seedlings 
Villosa Lilac Seedlings 
Evergreen Seedlings and 
Transplants 
Cut Leaf Birch White Birch 
Latham Raspberry Plants 


J. V. Bailey Nurseries 
Daytons Bluff Sta. St. Paul, Minn. 








BOYD GROWN 


HARDY SHRUBS 
AMUR RIVER NORTH PRIVET 
CALIFORNIA PRIVET 
FOREST & SHADE TREES 
BARBERRY 
COMPLETE LINE 
Lining Out and Larger Sizes 
Send Your Want List for Quotations 
Write for Trade List Let’s Do Business 


Forest Nursery Co., Inc. 
MCMINNVILLE, TENNESSEE 











SPECIAL 


A Loose Leaf 


PLATE BOOK 


At the Price of a Map 
80 COL@RED PAGES 


Special Sample Price $2.00 
PROCESS COLOR PRINTING CO. 


Formerly CHRISTY, INC. 
Searle Bidg. ROCHESTER, N. Y. 








Before Placing Your Order 


Give us the opportunity to quote you on your wants. Stock offered 
is of our own growing. It will be handled properly, graded carefully, 
and priced right. We think we can save you money and are sure you 
will be well pleased with the quality of our stock. 


WE WILL HAVE FOR FALL 


APPLE SEEDLING 
from American, French and German Seed 


PEAR SEEDLING 
Japan, Ussuriensis, arid German Wild Pear 


FOREST TREE SEEDLING 
FRUIT TREES 
Apple, Cherry, Peach, Pear, and Plum 
SHADE and ORNAMENTAL TREES 
AMOOR RIVER PRIVET, SPIREA VANHOUTTE, 
HYDRANGEA PANICULATA 


J. H. SKINNER & Co. 


TOPEKA, KANSAS 





























a 
Hills Evergreen Plate Book 
50 four-color process prints from photogra: 
10 Shrub pictures. Size 





40 Evergreen pict 






5% x 9 in. .. Cloth binding, $8.75. 
Leather, $4.50. Post-paid. Great help in selling. 
for your salesmen. Money refunded if not satisfied. 





D. Hill Nursery Co. 
Specialists - Larges 






PORTLAND ROSES 


2-Year, Field-Grown, Budded Stock 


CONIFERS 


BROADLEAVED EVERGREENS 


FLOWERING SHRUBS 


HARDY PERENNIALS 
ROCK PLANTS 
HARDY VINES 


We extend a cordial invitation to the trade to visit our 
extensive ROSEFARM and nurseries on the beautiful 
COLUMBIA HIGHWAY at Sandy River. 


MOUNTAIN VIEW FLORAL COMPANY 


Office: 341 E. 72nd St. S. 


Portland, Oregon 











American Bulb Company 


Importers and Growers of 
Dutch Bulbs, Cannas, Tuberoses, Gladioll, 
Hardy Lilies, Manetti, Lily of Valley, 
Sphagnum Moss. 

Send For Free Catalogue. 
6 Murray St., 182 N. Wabash Ave., 
New York City Chicago, Ill. 


JACKSON & PERKINS COMPANY 
NEWARK (WAYNE COUNTY) NEW YORK STATE 
Sole American Agents for the well known Charles Detriche Nurseries of 
Angers, France, growers of fine fruit tree and rose stocks, and everything 


for Nursery planting. 

















SPECIALTIES—Small Fruit Plants 
Grape Vines, Currant, Gooseberry, Red 
and Black Raspberry suckers and Trans. 
Strawberry, Rhubarb, Asparagus. 
L. J. Rambo’s Wholesale Nursery 
Bridgman, Michigan 


Fruit and Flower Plates 


CATALOGUES—ENGRAVINGS 
Piate Book«, Follies, Maps, Stock Forms, 
Office Supplies, Cireulars, Order Blanks, 
Price Lists. 


United Litho & Printing Companies 


29 No. Water St., Rochester, N. Y. 


“Everything Worth Planting” | 
Write for our 1927 Short Guide & Price List 


KELSEY NURSERY SERVICE 


50 Church Street New York City 
Established 1878 




















PIN OAK SEEDLINGS 
Remember me for Pin Oaks next season. 
Expect to be ready to quote prices and 
state sizes about September. 

ARTHUR L. NORTON 


Nurseryman Clarksville, Mo. 


WANTED 
TWO INCH NORWAY MAPLES 


Allen Nursery Company 
ROCHESTER, N. Y. 




















THIS SPACE 


$2.50 Per Month 4e:,Yearly Term 
58 Cents Per Week 
Less Than Yearly: $2.80 Per Month 














COLOR PLATES 


Floricultural [Hlustrating C. 
r 4 t 4 





TREE SEEDS 


Send for catalog listing Tree, Shrub, 
Pereunial and Evergreen Seed. Collected 
from all parts of the world. 


CONYERS B. FLEU, JR. 


6626 Ross St., Germantown, Philadelphia 











FOR SALE 
Nerth Carolina Natural Screened 


PEACH SEEDS 


germinate-tested and disease free. 
These seed will produce seedlings free from 
crown gall and other diseases. 


E. W. JONES NURSERY CO. 


Woodlawn, Virginia 














OUTSTANDING IN 
YIELD and HARDINESS 





Andrewe LATHAM Raspberry 


MOSAIC-FREE STOCK—RELIABLE 





ANDREWS NURSERY CO., Faribault, Minn. |} 
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President Hillenmeyer’s Annual Address 


(Continued from Page 20) 

been built almost entirely on the thought 
that “salesmanship” is our most crying 
need. I hope the membership will be ap- 
preciative of this effort. Our program is 
worthy of attendance at every session and 
I hope that the lobby and places of enter- 
tainment will not be more inviting than 
the convention hall. Those Nurserymen 
that have salesmen or are here entirely for 
sales purposes can cooperate by not en- 
ticing during the session hours those that 
desire to attend the meetings. Apple time 
has been allowed to “order book hounds” 
to engage in their chase and with your co- 
operation all sessions will be started on 
time, conducted on schedule and with 
everything moving in orderly fashion ad- 
journment will be made at assigned time. 
I plead your cooperation. 

Initiation Fee—I recommend for your coa- 
sideration that the dues of admission to the 
association be raised. It is too easy to g2t 
in and out. If we had higher entrance dues 
quite a few would think twice before drop- 
ping out, especially when the convention 
runs from one extreme of the country to 
another. 

In Generai—The Standard Lien Law 
should have our endorsement. Mr. Mac- 
donald will explain this to you and it won’t 
cost the Nurserymen a penny and mean 
thousands of dollars to him if we are in- 
cluded. 

There are many other recommendations 
that I could make. Many have merit and 
are commendable. Our trouble in the past 
is that we have inaugurated more than we 
could accomplish and if we see through to 


Chinese Elm 


(ULMUS PUMILA) 





If you are not growing the new 
Chinese Elm (ulmus pumila), here 
are some of the reasons why you 
should: 


U. S. Dept. of Agriculture in- 
troduced it and endorses it highly. 


Drought and alkali resistant. 
Very hardy. Remarkably free 
from disease and insect pests. 


The country is speeded up to a 
fast pace. People want results 
now; they want shade for them- 
selves, not for future generations 
only. Plant this remarkable tree 
and enjoy luxurious shade in a 
few short years. This tree has 
the qualities the planter wants, 
the speed of the Poplar, the grace 
and beauty of the Birch, and the 
height, majesty and durability of 
the American Elm. 


Write us for colored, illustrat- 
ed circular and prices on both 
seedlings and transplants. 


Washington Nursery Co. 
Toppenish, Wash. 











completion fewer things we will have made 
progress with burden and hardship to none. 

I have made no attempt to give an ac- 
count of my stewardship and any accom- 
plishments of my administration are not 
due to personal initiative or ability but 
those things achieved have been affected 
solely through the counsel and guidance of 
your executive committee and competent 
secretary. 

I can hardly conceive of an organization 
being favorably situated as to have the best 
counsel, devoted to the good of the Nursery 
business, unselfish in their energies, and 
working for the association at a personal 
sacrifice and a monetary loss in their own 
business. The duties of the executive com- 
mittee have been exacting and laborious and 
to them I want to express my appreciation 
of their cooperation and untiring efforts. 

Other committees have been particularly 
active and it is most gratifying to know 
that your appointees have taken their 
duties seriously and worked hard and 
and efficiently in all cases. No one refused 
and the congenial spirit within the associa- 
tion itself is largely responsible for the co- 
operation along this line. 

To the Market Development Committee, 
especially its chairman, Ernest Hilborn, I 
am duly grateful. Knowing more intimately 
than any one else the character of his work 
during the year I would feel it ungrateful 
not to express the appreciation of the Asso- 
ciation. Something of the magnitude of his 
work will be shown this afternoon in the 
report of the survey. We of the executive 
committee have worked hard with this prob- 
lem but to Mr. Hilborn greatest credit is 
due. 

One more bouquet as it were. The main 
spring of this association is none other than 
the un-ostentatious, hard-working and ef- 
ficient secretary, Charles Sizemore. A 
year’s intimate association and conference 
with Charley makes it easy for me to say 
that no organization has been blessed with 
such a happy combination of economy, thrift, 
executive ability, congeniality and devotion 
to the affairs of the association. Charley is 
a gem. 

To the membership itself I must express 
appreciation of the opportunity to serve. It 
has been some hard work to be true but I 
believe I have been the greater beneficiary. 
This honor of being your president is the 
highest in your award and I cherish the 
thought of such a liberal gift. My greatest 
concern has been, have I been worthy? 


Deaths in Fiscal Year—Deaths of A. A. 
N. members during the fiscal year included: 
Judd E. Case, treasurer Sherman Nursery 
Co., Charles City, Ia., July 7, 1927; William 
A. Oliver, Perry, Kan., Aug. 1927; Thomas 
Edward West, Perry, O., Dec. 6, 1927; W. N. 
Scarff, New Carlisle, O., Jan. 11, 1928; John 
F. Jones, Lancaster, Pa., Jan. 11, 1928; Her- 
bert Hartman, Dansville, N. Y., Feb. 1928; 
Orlando Harrison, Berlin, Md., March 24, 
1928; Thomas B. Meehan, Dresher, Pa., 
April 1928; Theodore J. Ferguson, Wauwa- 
tosa, Wis., June 8, 1928; John D. Imlay, 
ge eam O.; C. B. Knickman, New York 

ity. 

Deaths in families of members included: 
Mrs. Fletcher Bohlender, Tippecanoe City, 
Ohio, June 25, 1927; Miss Ola Willis, Ot- 
tawa, Kan., July 16, 1927; Mrs. J. W. Griese- 
mer, Hopedale, Ill., Nov. 2, 1927; Mrs. Wil- 
liam Pitkin, Rochester, N. Y., Nov. 11, 1927; 


Mrs. John C. Chase, Derry, N. H., Dec. 7, 
1927; Mrs. Mary E. Storrs, Painesville, 
Ohio, March 12, 1928; Mrs. Frank E. 


Schifferli, Fredonia, N. Y., Apr. 25, 1928; 
Mrs. George Klehm, Arlington Heights, II1., 
May 9, 1928. 
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AMERICAN PLANT 
PROPAGATORS ASSOCIATION 
E. M. Jenkins, Winona, O., Sec’y. 














Annual meeting of the American Plant 
Propagators Association, President Henry 
Klehm presiding, was held at the Cosmo- 
politan Hotel, Denver, June 20. Prof. Cary, 
of the Minnesota Agricultural Experiment 
Station, discussed hedge plants hardy in 
Minnesota. Secretary C. A. Tonneson of 
the Pacific Coast Nurserymen’s Association, 
told of conditions and propagating ex- 
periences in the Northwest. John Nordine, 
Lake City, Minn., compared Nature’s 
methods in seed distribution by wind, flow- 
ing water and floating ice with man’s 
methods by budding, grafting, seeding, 
layering and cuttings. Thomas A. McBeth 
spoke of the efficacy of Semesan and 
Uspulun preparations in controlling fungus 
with spruce and biota seed. George W. List, 
of the Colorado entomological force, dis- 
cussed Colorado conditions. 

Officers elected are: President, Henry 
Klehm, Arlington Heights, IIl.; vice-presi- 
dent, John Nordine, Lake City, Minn.; sec- 
retary, H. L. Haupt, Rochester, N. Y. Mem- 
bers of the executive committee are George 
Verhalen, Scottsville, Tex.; Howard N. 
oo. New Carlisle, O.; C. Malmo, Seattle, 

ash. 


Manning-Burrows 


The many friends of Laurence Edward 
Manning, of F. W. Kelsey Nursery Co., New 
York City, will be interested to learn of his 
marriage at St. Johns Chapel, Columbia Uni- 
versity, New York, at 3 p. m., June 9. The 
bride was Miss Edith Burrows, daughter of" 
Mr. and Mrs. J. C. Burrows of Staten Island, 
who a few days before the event in her gra‘l- 
uation from Barnard College of the Univer- 
sity, received her B. A. degree. Mr. Man- 
ning who has been with the F. W. Kelsey 
Company for several years, was elected vice- 
president and manager of the company June 
6, 1927. 

On account of Mr. Manning’s absence the 
F. W. Kelsey Nursery Co. was not directly 
represented at the Denver convention of the 
A. A. N. As President Kelsey has been in 
Denver several times and was in the 
Canadian Rockies last year, he did not make 
the trip last month. 





Here’s Help! 


in boosting your Fall Sales 


When you use “Hartland Service’ it 
means that your literature is prepared 
by men who understand YOUR busi- 
ness. 

Experienced in the uses of Flowers, 
Shrubs and Trees, by a lifelong 
knowledge of Plant Propagation and 
Gardening. 

- Printing of the very highest order in 
one or more colors; illustrated with 
your choice from our $10,000 collec- 
tion of the finest Horticultural pho- 
tographs in the country. 


CATALOGS, BOOKLETS 
Special Folders and Leaflets 
Written— Designed—Illustrated—Printed 


Ask us now, to help you with your 
Fall Selling Problems 















D 


c e 
Adverti Service 
(Horticulturists Since 1774) 
Tribune Building (Park Row) 
NEW YORK, N. Y. 
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CONTRACT, 








PP ddd ddd dd 


| American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock 


; Including That Which Has Heretofore Been Imported 


P The American Plant Propagators’ Association, Organized in 1919, Will Hold Its Eleventh Annual Meeting 
§ in Boston, Mass., July 16, 1929. H. L. Haupt, 151 Broadway, Rochester, N. Y. 
TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY. 








Hill's Evergreens 


2 CoMPLETE assortment of lining out 
sizes. Also larger grades for Landscaping. Send 
for our wholesale catalog. Also descriptive book- 
let in colors. 

D. HILL NURSERY CO. 

Evergreen Specialists 

Largest Growers in America 

Box 40) Dundee, Illinois 


NAPERVILLE NURSERIES 


Headquarters for 
LINING OUT STOCK 
Large Assortment 
WELL GROWN—NONE BETTER 
See Our Lists Before Buying 


NAPERVILLE DuPage County ILLINOIS 














WE HAVE THEM 
You May Want Some 


Norway, Sycamore and Silver 
Maples; Pin, Red, Mossy Cup, 
Catesbaei and Willow Oaks. 

Butterfly Bush, Dogwoods, Deut- 
zias, Forsythia, Spireas, etc. 

Our Trade List is ready. 
Get next to one. 


Atlantic Nursery Co. 


BERLIN, MARYLAND 


Scotch Grove Nursery 


Growers of 


EVERGREEN S 
Lining Out 


GOOD ASSORTMENT 
STANDARD SORTS 
Price List on Request—Established 1871 
SCOTCH GROVE, IOWA 














EVERGREENS 
MILLIONS OF THEM 
Seedlings—Transplants—Cuttings 


Grown under glass 
Also Apple Trees, Shade Trees, 
Hedgeplants, Shrubs, Vines, Peony. 


Send for our latest Bulletin 


Sherman Nursery Co. 


The largest growers of Evergreens 
in the world 


Charles City, lowa 








Lining Out Stock 


Good assortment of 
DORMANT STOCK 
still on hand 
See our latest bulletin. 
Write for copy. 
Onarga Nursery Co. 


CULTRA BROS., Mgrs. 
Onarga, Illinois 















Broad Leaf Evergreens 
RARE AND CHOICE CONIFERAE 


AZALEAS (Evergreen and Deciduous.’ 


| FLOWERING SHRUBS, 
VINES. and CLIMBERS 


We produce the greatest variety of 
Herbaceous Plants and Field Grown 
ROSES in America. Ask for our 


wholesale price lists. 


Bobbink & Atkins 


Rutherford, New Jersey 


Canada Hemlock 


Unusually bushy, recently transplanted heavy 
rooted stock. Northern grown—splendid values. 
Quality Height Each 10 100 
3 times trans. BAB, 2to3 ft.$3.00 $27.50 $250.00 
3 times trans. B&B, 18to24 in. 2.25 20.00 175.00 
3 times trans. B&B, 12to18 in. 1.50 12.50 100.00 
Quality Height 10 100 1000 
twice trans. 18 to 24 in... .$12.00 $100.00 $800.00 
twice trans. 12 to 18 in.... 9.00 60. 500.00 
twice trans. 8 to 12 in.... 5.00 35.00 300.00 

Prices f. o. b. Framingham, Mass. 
Packing charged at cost. 


ADDRESS BOX N-2 


AmMEaICAN roeEsTay 


FRAMINGHAM CENTRE, MASSACHUSETTS ’ 





EACH BLOCK $5.00 PER MONTH UNDER YEARLY 
INCLUDING PUBLICATION TWICE A MONTH, ON THE 1ST AND 15TH 













NEW PRICE LIST 


HEMLOCK 
ARBOR VITAE 
NORWAY SPRUCE 
SCOTCH PINE 
BALSAM 
CANOE BIRCH 
SUGAR MAPLE 
and other Evergreens, Shade 
Shrubs, Ferns, and Perennials. 


GEORGE D. AIKEN 


PUTNEY, VERMONT 


Trees, 








Franklin Forestry Co. 


Nurseries at 
COLRAIN and SUDBURY, MASS. 
FOREST NURSERY STOCK 
CONTRACT FOREST PLANTING 


Send for our catalogue 


89 State Street 


BOSTON, MASS. 











EVERGREENS 
SEEDLINGS end TRANSPLANTS 
FOR LINING OUT 


WRITE FOR OUR PRICE LIST 


THE NORTH-EASTERN FORESTRY CO. 


“WE GROW OUR OWN TREES.” 


CHESHIRE, CONNECTICUT 











* 
ROSES 


ah Shrubs Cannas 


Lining-out Evergreens 





Send for Trade-List 


The CONARD-PYLE Co. 
ROBERT PYLE, Pres. West Grove, Pa. 


“More than 28 years’ experience” 




















American Fruit Tree Seedlings that 
never miss. Only seedlings with sus- 
tained quality. Many large Nurserymen 
that have tried them, are adopting them. 


We offer for next winter’s delivery: 
Branched Root Apple Seedlings. 
Mazzard, Mahaleb, P. ‘Calleryann. 


Pr. Myrobolan, Catalpa Speciosa, 
Ulmus Parvifolia, R. Multiflora Jap. 


Large Stock Flowering Trees and Shrubs 


VISTICA NURSERIES, Inc. 


118 North Ophir St. Stockton, Calif. 








THIS SPACE 
$5.00 Per Month 


Under Yearly Term 


Including publication Ist and 15th. 
TWICE A MONTH AT SINGLE RATE 


Chief Exponent 
of the Nursery Trade 











LINING OUT STOCK 


Juniper Azaleas 
Hemlock Birches 
Taxus Viburnums 
Arbor Vitae Cornus 
Red Elder Rhus 


L. E. WILLIAMS NURSERY CO. 
Exeter, N. H. 


“Hardy New England Grown” 
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NURSERYMEN’S IMMEDIATE NEED OF TRADE EXPANSION 


(Cotninued from Page 7) 

shrubs. In it is a place for the perennial 
garden or the formal rose garden, with gar- 
den furniture, the bird bath or lily pool. 
This will be a sort of private park, a place 
to hold garden parties, a place for rest and 
for recreation. Such an outdoor living 
room will be the pride of the family and 
will consume quantities of shrubs and 
flowers. Whether it will take three or 
thirty years to make this idea popular 
largely depends upon the way it is present- 
ed to the public. 

Idea No. 4. The large cities have their 
parks but the small towns scattered as thick- 
ly over the country have few. We have 
seen how readily the small town has taken 
to the tourist parks. A campaign is needed 
to make the small towns park conscious. A 
host of small cities and villages are ready 
to put in parks whenever the idea reaches 
them that other towns and villages are do- 
ing the same thing. 

Gentlemen, what tremendous demand for 
ornamentals would develop if these ideas 
would become general over the country. 

The committee realizes that there has 
been growing a constant demand from lead- 
ing Nurserymen that some such Nursery ad- 
vertising be conducted. One reason for this 
is undoubtedly the observation on every 
hand of trade campaigns in other lines. If 
we can believe the reports that come to us 
from many sources, other trade associations 
have greatly stimulated their sales by put- 
ting definite ideas into the public mind. 
We see their advertisements in the various 
magazines. We hear their propaganda over 
the radio and when we investigate we hear 
of their increased volume of sales as a re- 
sult of their campaigns. One thing became 
very patient to us—all advertisers know that 
any advertising worth while must be a sus- 
tained one; it must be consistent and rum 
through the years. The combined judgment 
of the executive committee and the commit- 
tee on distribution was that, before spend- 


ing any money in advertising, a survey of 
the entire field should be made and that we 
should analyze the market and make plans 
that would lead steadily toward the goal 
to be accomplished, so that the Nursery- 
men’s money should not be wasted. 

The advertising agency that conducted 
the florist campaign was considered but 
these people advised that their hands were 
full for at least two years. Further the busi- 
ness of the Nurserymen was entirely new 
to them. At this stage we were approached 
by the Ramsey organization of Davenport. 
Their people were horticultural advertising 
experts and, in fact, the only organization 
with a horticultural background that ap- 
proached us. They seem to have been ex- 
pecting that this survey would be under- 
taken sooner or later and had done con- 
siderable preliminary work to be ready for 
it. Mr. Ramsey himself was a horticulturist. 
They seem to be the one company that pres- 
ented themselves, that were ready for the 
tack and would undertake it at the price 
within the reach of our committee. The 
executive committee authorized us to en- 
gage the Ramsey Company and go ahead 
with the survey. The executive and dis- 
tribution committees listened to a prelimi- 
nary and partial report at the time of the 
Illinois meeting. Many of us had been some- 
what skeptical as to the value of such a 
survey, but after listening to the prelimi- 
nary report I believe it is safe to say that 
every member of the combined committees 
were impressed both with the able way in 
which the survey had been conducted, and 
with the facts and recommendations which 
the survey spread before us. 

I wish to say in closing and before the 
survey is presented that so far as I know 
not a member of the executive or dis- 
tribution committee has any ax to grind nor 
have they any particular interest in the 
Ramsey people. The distribution committee 
is not going to try to put over anything. We 
are your servants and we are also your 





Fredonia Grown 
GRAPE VINES, CURRANTS, 
GOOSEBERRIES 
RASPBERRIES and 
BLACKBERRIES 


Large supply in all Varieties 


Let us quote on your requirements 
for Fall and Spring shipments. 


Foster Nursery Co., Inc. 
FREDONIA, N. Y. 


ULMUS PUMILA 


Siberian Elm—D. Asiatic Elm 


SEEDLINGS 
Also full line of Fruit-tree Seedlings 
HOME NURSERY COMPANY 
Richland, Washington 

Largest growers of ULMUS PUMILA 
SEEDLINGS in the country. Our stock 
is from home-grown seed from specimen 
trees of the hardiest and most rapid- 
growing strain; largely from trees on 
our own premises. Ask for price list and 
illustrated circular. 








[™ported Peat Mos& 
(GROUND PEAT) 

For Horticultural use. The superior granu- 
lated variety cured and packed in Holland. Bur- 
lapped bale $3.50 (spreads 240 sq. ft. 1 in. 
deep). F. O. B. Boston. 

Write for folder and quantity prices. 

Cc. E. BUELL, Inc., 131 State St., Boston, Mass. 





PEACH SEED 


Tennessee Naturals, new crop. Also general line 


EVERGREENS, ORNAMENTALS, 
ROSES, PEACH and APPLE Trees 


Southern Nursery & Landscape Co. 


WINCHESTER, TENNESSEE 











fellow-nurserymen and we will all travel to- 
gether. I do wish to say however that this 
program has grown upon those of us who 
have worked with it and have come to un- 
derstand it. Personally, I haven't any 
money to throw away. I do expect tospend 
some money to expand my sales, not merely 
this year but in the years ahead. If I can 
accomplish more by putting a few hundred 
dollars of my sales or advertising money 
along side that of the money of my fellow- 
nurserymen’s from the east and west and 
south, I will consider it good business to do 
it that way. The larger fund can hope to 
create some new ideas or new styles and 
make for larger sales for all of us. Sales 
increase have not kept pace with produc- 
tion. There is trouble ahead unless we can 
find larger markets. A small amount wisely 
spent may bring us larger returns. Ap- 
parently there are two kinds of advertising: 
Ist, to get business away from the other 
fellow; self-preservation demands a share 
of this. This is necessarily individual ad- 
vertising. 2nd, there is constructive adver- 
tising that increases consumption. It is 
this kind that points the way to a larger 
use of plants and in its results we all share. 
Its profits start with the retailers and backs 
up to the wholesalers. This is the one type 
of advertising which can best be accom- 
plished by a cooperative effort. 
Gentlemen, we Nurserymen have been 
accused of doing nothing and of being un- 
progressive. The facts of the survey also 
accuse us. Our business has been moving 
at a snail’s pace. Every other line has 
been building business but ours. At last 
we have a definite plan to go forward. 
The time has come when the American 
Nurserymen, acting as a unit, should 
direct the thinking of the public as it per- 
tains to their parks and their home 
grounds. 
In closing, | am tempted. to remind you 
that if this is turned down it may be many 
years before another committee will sum- 
mon the courage to suggest any co- 
operative effort. | hope that we may 
think of our industry as a whole and do 
the thing that will make yours and mine 
a greater industry. 


When writing to advertisers just mention 
American Nurseryman, 


NOTICE 


To all American Nurserymen and Seedmea 
desiring to keep in touch with commercial 
horticulture in England and the continent 
of Europe. Your best means of doing this is 
to take in the 


HORTICULTURAL ADVERTISER 


Our circulation covers the whole trade in 
Great Britain and the cream of the Buropean 
firms. Impartial reports of all novelties, etc. 
Paper free on receipt of $1.50 covering cost 
of postage yearly. As the HL A. is a purely 

@ medium, applicants should, with the 
subscription, send a copy of their catalogue 
or other evidence that they belong to the 
nursery or seed trade. 

Betablished 1883 


—. A. LTD., Lewdham, Nottingham. Bug. 














Is accomplishing much for the Nursery Trade. 

With a record of fifty-two years of service. 

Practical departments and active committees. 

National conventions of inestimable value. 
President, Wm. Flemer, Jr., Princeton, N. J. 


Write CHARLES SIZEM 


THE AMERICAN ASSOCIATION OF NURSERYMEN 


Unite with Seven Hundred Representative Nursery- 
men throughout the country to protect your interests 
and advance your business. Only Nurserymen of high 
ideals are eligible to membership. 

Vice-President, A. M. Augustine, Normal, Ill. 


Louisiana, Mo., for full particulars. 


Secretary, 
Convention Date: Boston, Mass., July 16, 1929 
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The P d Ste 
E. P. BERNARDIN ene 
Parsons 


Wholesale Nurseries 


PARSONS, KANSAS 
Established 1870 








Specialties 


Amoor River North Privet, 2 yr., 
2-3 and 3-4 ft., well branched. 
Bungei Catalpa, 4}-8 ft. stems. 
Lombardy Poplar, 5-6 to 16-12 ft. 
Thurlow Willow, 5-6 to 10-12 ft. 
Lonicera Bella Albida, 2-3 to 5-6 









how friendly, is invariably met 
with a most belligerent demon- 


Conifers and Canines do not 
confer in J&P Nurseries. Jack 
and Perk like dogs—-when un- stration on the part of those 
der control and in the proper faithful custodians of “the 
places. But in the Nurseries Preferred Stock.” —_Ed. 
a canine invasion, no matter 





ft. 
Deutzia Pride 2-3 to 5-6 ft. ’ ° 
Forsythia Asst., 2-3 to 4-5 ft. Get ’em to plant Evergreens this Fall 
Tamarix Asst., 2-3 to 5-6 ft. : 
Purple Wisteria, 2 4 2 & 3 yrs. ae The ey = A rm vy saileh 
Branch, (near Bridgeton, New Jersey, on 
EVERGREENS—Biotas and Jun- Glauee at the ioft, Biota Aures Nene (truce © COOK AT THESE: 


Berkman’s Golden Biota) in the middle, 


ipers, in good supply. 






























and Biota Elegantissima at the right. Per 10 Per 100 
Early Harvest B. B. root grown What householder wouldn’t want a few Biota Aurea nana, 
plants. ot these, Rortest little Evergreens on his 18-21 in. T $22.50 $200.00 
“ os grounds? You can use these items to stim- Biota A 
L list of Ornamentals in - ulate Fall planting. They help sell other open 16-18 it 
ong ah ca bull [ fit 18 in. T 20.00 150.00 
erous supply. eh carry a bully margin of pre Biota Aurea nana, 
. 12-15 in, T 15.00 125.00 
We also have a lot of Evergreens at 
Newark and a big selection for lining out— Biota Aurea none, 
os from = pots in the greenhouse, 8 2 in. T 12.50 100.00 
others transplanted from’ our Seedling De- iota Aurea nana, 
FFS Nurser partment.’ Of especial interest are our 10-12 in, 8.50 75.00 , 
pinnte end Ane Gecithy gesting. "tive 7 Deaeetintns, 
. 24-30 in. TS e \ 
Headquarters for ‘ pages 25 and 32 of our Advance Bulletin). Biota Rn cearm bas <2 + See 
Perk and I have taken good care of our 15-1 : 
ay Small Fruit Plants i Sverqvosss oat we hove an empl ctosh of juntperes de Dm na 065.60 
jus e kinds you need—some extra large - ! 
And Lining Out Stock ones too for immediate effect in your 80-36 in. TTS 35.00 325.00 
8 { plantings. All have been carefully trans- Juniperus Virginiana glauca 
1 planted, root pruned, and nicely sheared 24-30 in. TTS 30.00 275.00 
Strawberries Hardwood Cuttings ‘ into fine symmetrical shape. Juniperus Virginiana glauca 
Raspberries Iris Look over the right hand column and 18-24 in. TTS 25.00 225.00 
Dew berries Spirea in variety ] read our latest bulletiz for varieties and 
Blackberries Privet ¥ sizes. There’re some real “specials” listed. : 
} at hee Ls St ys 4 oo Faithfully T—Once transplanted; TT—Twice 
urrants allow r ‘ transplanted; S—Sheared. 
Gooseberries Barberry Seedling f 
Grape Vines Peonies ack 
Horseradish Honeysuckle , J 
Asparagus Euonymus Radicans 
Rhubarb Philadelphus Grand 1 
Our list quotes lowest prices a ks 1.&. Pe kir 
W. N. SCARFF’S Sons, New Carlisle, O aéckson r ns 
Wholesale 





Newark, N oat ork. 


BOXWOOD scctemeasiagumansisiaiiaainiibinaaiiaiitiibaaaal 


Young’s Boxwood and ECOME A 


Evergreens T. SAKATA & CO. 
FOR LINING OUT 
My service ard stock will please you. 




















Specialists 


































Write for Wholesale Trade List 

Dignified, Exclusi Pro- 

ROBERT C. YOUNG TE SEED saris Paton es 

Le) e 

Wholesale Nurseryman with opportunity for money- 

making a big f $5,000 to 

GREENSBORO NORTH CAROLINA HERBST BROTHERS B10 incomes attained by experts. 

as © master unde r - 

42 South Street ante methods. Ceodentials querded. 1. We assist 

stuc ts c t n 
NEW YORK dev -~t, ty an a ee oie 
PRIVET and BERBERIS te information; it will open your eyes. 
oi ay! 
Splendid Stock American Landscape School, 53 Newark, N. 1. 
Write for Special Quotations. AMERICAN NURSERYMAN should be 

LESTER C. LOVETT regularly on your desk. A business aid. IT COSTS LESS THAN 21 CENTS A 
Milford Delaware Bristling with exclusive trade news. Ab- MONTH TO KEEP IN TOUCH WITH THE 








solutely independent. NOT OWNED BY TRADE THROUGH A REAL NURSERY 
NURSERYMEN. TRADE JOURNAL. 





Say you saw it in “American Nurseryman” 


Advertisements are Inserted Twice a Month in American Nurseryman for Single Rate 
Three Ways To Advertise In The ( 1- General or Special Purpose - - - Any Size’ 
Americar Nurseryman . 2- American Prepegators Directory-2-in. blecks 

PUBLISHED SEMI-MONTHLY, ON ist AND 15th/ 3- Business Card Announcement - 1-in. blocks ’ 


58 Cents per Inch per Week Under Yearly Term Rate: $2.80 Inch per month; under yearly term, $2.50 4 
"=" TWICE A MONTH INSERTION FOR THE SINGLE RATE 
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REPRESENTATIVE 


(Continued from Page 2 


Pontiac Nursery Co., Detroit, Mich., B. J. 
Manahan. 

Portland Wholesale Nursery Co., Port- 
land, Oregon, A. H. Steinmetz. 

Princeton Nurseries, Princeton, New Jer- 
sey, Wm. Flemer, Jr., Mrs. E. W. Flemer, 
Miss H. P. Flemer. ; 

Process Color Printing Co., Rochester, N. 
Y., Mr. and Mrs. George S. Searle, Mrs. A. 
G. Crabb, Mrs. McCowan. 

Ramsey’s Austin’ Nurseries, Inc., Austin, 
Tex., F. T. Ramsey, J. M. Ramcey, Jr. 

I.. W. Ramsey Co., Davenport, Iowa, L. W: 
Ramsey, E. S. Naeckel. 

Rhode Island Nurseries, Newport, ER: “1, 
V. A. Vanicek, Mrs. Louise Vanicek. 

Rice Brothers Company, Geneva, N. Y., 
E. ee Bowden. 

E. Robbins’ Gardens of the Blue Ridge, 
Pol, N. C., E. C. Robbins. 

Roberts’ Rose Company, Englewood, Colo., 
J. T. Roberts, Jr., E. E. Millard. 

Rockmoent Nursery, Boulder, Colo., D. M. 
Andrews. 

Thos. Rogers & Sons, Winfield, Kansas, 
John T. Rogers, Thos. Rogers, Sr., T. G. 
Rogers, Jr., L. C. McCartney. 

Rosamond Nurseries, Rosamond, Ill.,; W. 
A. Drummond. 

Roselawn Nursery, Pueblo, Colo., Mr. and 
Mrs. A. Sonneborn, Frank J. Starr. 

Rosemont Nursery Co., Tyler, Texas, A. L. 
Thompson. 

B. Irving Rouse (Lake View Nurseries), 
Rochester, New York, B. I. Rouse, Louise B. 
Rouse. 


| WANTED AND FOR SALE a 











Nursery 


Production Manager 
Wanted 


by well established progressive nursery organ- 
ization on North Pacific Coast employing about 
fifty men. Must be a practical propagator and 
grower with successful experience in producing 
broadleaf and coniferous evergreens, perennials, 
etc., with Pacific Coast or European experience 
preferred. Must also have executive ability 
w'th prfoven record in handling men. Excep- 
tional opportunity for man who can qualify. 
State age, experience, and salary requi 
Address B-97, care American Nurseryman, 
Rochester, N. Y. 








w A & T E a landscape contracting 

a and nursery a land- 
scape man with ability as a salesman and exec- 
utive who would be interested in building up a 
future business. Salary and interest in the 
business. Fine opportunity for a real worker. 
New York and out of town office. Address 


AMERICAN NURSERYMAN 


Ruedlinger Nursery, Minneapolis, Minn., 
Mr. and Mrs. C. N. Ruedlinger. 

W. N. Scarff’s Sons, New Carlisle, Ohio, 
Max M. Scarff. 

F. E. Schifferli & Son Nurseries, Fredonia, 
N. Y., Harry J. Schifferli, F. C. Schifferli. 

Shenandoah Nurseries, Shenandoah, Iowa, 
R. S. Lake, David Lake, A. F. Lake, O. B. 
Train, H. J. Deems. 

Sherman Nursery Co., Charles City, Iowa, 
Cc. C. Smith. 

J. H. Skinner & Co., Topeka, Kansas, J. H. 
Skinner. 

Snyder Bros., Inc., Center Point, Iowa, D. 
C. Snyder. 

Southern Nursery & Landscape Co., Win- 
chester, Tenn., E. E. Chattin. 

Spring Hill Nursery Co., Kansas City, Mo., 
R. G. Minnich. 

Geo. E. Stein & Son, Wrightville, Pa., ‘Mr. 
and Mrs. George E. Stein. 

John Siebenthaler Nurseries, Dayton, 
Ohio, Mr. and Mrs. Clarence O. Siebenthaler, 
Nancy Jane Siebenthaler. 

Stark Bros. N. & O. Co., Louisiana, Mo., 
L. C. Stark. 

Storrs & Harrison Co., Painesville, Ohio, 
W. C. Harrison, H. S. Chard, Carl Barto. 

C. W. Stuart & Co., Newark, N. Y., L. P. 
Akenhead, A. M. Christy. 

Sutherland Landscape & Nursery Co., 
Boulder, Colo., R. G. Sutherland. 

Shady Lane Nurseries, Columbus, Ohio, 
D. J. Divens. 

L. R. Taylor & Sons, Topeka, Kansas, Mr. 
and Mrs. E. R. Taylor, Mrs. L. R. Taylor. 

Texas Nursery Co., Inc., Sherman, Texas, 
A. B. Mayhew. 

Texas Pecan Nursery, Tyler, Texas, W. V. 
Henson. 

Titus Nursery Co., Waynesboro, Va., E. M 
Quillen. 

Tolleson Nurseries, Wheatridge, Denver, 
Colo., G. A. Tolleson, L. W. Tolleson, John 
Tolleson, G. A. Amedon. 

Troy Nurseries, Troy, Kansas, W. N. 
Adair. 

United Litho. & Printing Cos., Rochester, 
N. Y., C. W. Vredenberg. 

Upton Nursery & Landscape Co., Detroit, 
Mich., Mr. and Mrs. E. A. Upton. 

Upton Gardens, Colorado Springs, Colo., 
Kathleen N. Marriage. 


MISCELLANEOUS 
WANTED 


SITUATION WANTED 


Young man who understands Nursery Ac- 
counting wishes position as accountant = 
charge of all records. Connection with lar 

wholesale or retail establishment desired. A 
dress B-91 care American Nurseryman, Roch- 























con “American Nurseryman,” Rochester, 








NURSERY FOREMAN WANTED 
Prefer one with shipping as well 
as growing experience. Year ‘round 
position. Must be live-wire. 


ALLEN NURSERY COMPANY 


ROCHESTER, N. Y. 








MALE HELP 
WANTED, an experienced Nursery Foreman. 
One who can take complete charge of field oper- 
ations. Permanent position with good chance 
of advancement. Give full eee as to ex- 
perience and salary required. 


HARDY NURSERIES LIMITED 


GRAVELBOURG, SASK. 








NURSERY FOR SALE—A Bargain 


First class land, equipment and organ- 
ization. Established reputation for qual- 
ity and service in fruits and ornamentals. 
Good location. About 175 acres in Nursery 
stock. Address B-94, “American Nursery- 
man,” Rochester, N. Y. 














ester, 
FOR SALE 


STOCK FOR SALE 
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TRADE ATTENDANCE AT DENVER 


Utah Nursery Company, Salt Lake City. 
Utah, Mr. and Mrs. J. G. Vorse, Miss Mar- 
garet Jane Walker. 

Verhalen Nursery Co., Scottsville, Texas, 
Mr. and Mrs. Geo. F. Verhalen, S. Verhalen. 

Verkade’s Nurseries, Paterson, N.. J., J. 
Verkade. ; 

Vienna Nursery The, Vienna, IIl., Mr. and 
Mrs. G. E. Galeener, Edwin C. Galeener. 

Walker Nurseries, Louisville, Ky., Mr. 
and Mrs. K. Walker, Mrs. H. L. Funk. 

Washingto Heights Nurseries, Knoxville, 
Tenn., Lee McClain. 

Washington Nursery Co., Toppenish, 
Wash., F. A. Wiggins. 

Wathena Nurseries, Wathena, Kansas, 
Robert N. Adair. 

Wedge Nursery, Albert Lea, Minn., Ralph 
F. Wedge, Robert C. Wedge. 

Wellington Nurseries, Wellington, Kan 
sas, Ernest Worden. 

Westcroft Gardens, Grosse Ile, Mich., (Mr. 
and Mrs. Ernest N. Stanton. 

Western Rose Company, San Fernands, 
Calif., Albert B. Morris. 

Westover Nursery Co., University City, 

o., Mr. and Mrs. H. W. Endres. 

White Elm Nurseries, Hartland, Wis., CG 
A. Reuss. 

J. B. Wright Nursery, Cairo, Ga., J. B. 
Wright, Jr.. 

Roy F. Wilcox & Co., Montebello, Calif., 
Roy F. Wilcox. 

Willadean Nurseries, Inc., Sparta, Ky., A. 
G. Bookwalter. 

Williams & Harvey Nurseries, Kansas 
City, Mo., R. G. Minnich. 

Willis Nurseries, Ottawa, Kansas, J. J 
Pinney, Mr. and Mrs. A. E. Willis, Mise 
Christine Ward. 

A. E. Wohlert (The Garden Nurseries). 
Narberth, Pa., A. E. Wohlert, ‘Miss Patienc:: 
Wohlert, Miss Helga Wohlert. 

Wood Bros. Nurseries, Lincoln, Nebr., 
Ernest Heminghaus. 

Worley’s Nurseries, York Springs, Adams 
Co., Pa., Mr. and Mrs. Chester B. Worley, 
Melvin S. Worley. 

Wyoming Nurseries, Wyoming, Ohio, C. 
E. Kern. 


SPHAGNUM MOSS FOR SALE 
All clean and dry, big bales, burlap bales 


or wire bales, any size; at the right prices; 
in car loads or small lots; any amount you 


want, 
O. H. STANLEY 


WISCONSIN 





WARRENS, 





UCK WHEAT HULLS 
“LIGHT AS Snowflakes” Mulch 


Preserves soil moisture, prevents baking and 
cracking of soil, increases fertility, adds humus. 
Easiest and cheapest to apply. 


Folder and Prices Upon Request 
DAYTON MILLING CO. 
825 Main Street TOWANDA, PA. 








Fifty oqses, ff — 4 varieties of peonies. 
Visit us in y. hil Lutz Peony Farms, 
Boonville, ze 


Pink and White Flowering dogwood; Nor- 
way, Silver, Sugar and Sycamore maples; 
European and American planes (all sizes); 
American linden; Pyramidal, American and 
Globe arborvitas; Retinospora Plumosa, 
Squarrosa; Juniper Savin, Pfitzer, Stricta; 
Rhododendrons in three varieties; Tree and 
Old English boxwood. We will commence 
shipping box in August. Will make attrac- 
tive prices now on orders booked for this fall 
or next spring delivery. E. 
sery, Woodlawn, Va. 


BOOKS 


BAILEY’'S md CYCLOPEDIA OF 
HORTICULTURE, 2 vols. Illustrated. Fully 
indexed. 3639 pages. Indispensable for horti- 
cultural reference. The standard authority 
everywhere. Sold only in complete sets. 
Price $25 r set. American Fruits Pubs. 
Co., P. O. 124, Rochester, N. Y. 

LIST OF 119 BOOKS on Horticultural sub- 
jects covering Nursery, Greenhouse, Field, 
Ornamental and Fruit Stock, Vines, Insecti- 
cides, Spravins. new ge Diseases, In- 

sects, Orchards, ven books a 
Landscape Gardening. List sent on requ 
American Fruits Pubg. Co., P. O. Box iat, 
Rochester, N. Y. 





Jones Nur- 




















TREE SEEDLINGS & SEEDS 


Lining Out Stock for Fall 1928 and Spring 1929 

Black Locust, White Flowering Dogwood, 
Rose Acacia, Calycanthis Sweet Shrub, Amoor 
South Privet, Red Coral and Japan Halls Honey- 
suckle. Write for quotations. 


Morton Bros., Tarlton Nursery 
Route 7 McMinnville, Tenn. 


PEACH PIT For your future guidance 
i plant 100 Ibs. 1927 peach 
pits tested for germination, alongside any 
others. When you see the rows of thick 
stand of healthy seedlings, you'll wish your 
whole planting were of these tested pits. The 
test more clearly than words will tell the story. 
100 Ibs. 1927 tested $11, 1928 not tested $6. 


Sample pre 
BORLING. Az, MADISON, OHIO 


























A Sales Manual for the cost of a circular. 
“SBEDS OF SUCCESS—PART 1” is a real 
sales manual for nursery agents. It teaches 
them how to sell your stock, it fires them 
with confidence in their ability to sell and it 
results in more orders, bigger orders and 
better orders. You can give this help to your 
Sales Force at a cost of five cents per man. 
Ask us for sample copy and prices. THE 
DU BOIS PRESS, Horticultural Printers, 
Rochester, N. Y. 
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LESS THAN FIVE CENTS A WEEK— 


Chief Exponent of the Nursery Trade 











s ang Be nt es international 
Union. Mailing lists 


Issued 1st and 15th of each month. The National Journal of Commercial Horti- 


total upward of 5000 Nursery concerns. Subscription: 
$2.50 per year; three years for $6.00. Advertisements: $2.80 per column-wide 
inch, covering insertion twice a month. 








ion. Reaching every State in the 
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An inexpensive sprinkler that does a 100% 
job of watering areas up to one acre. Sprin- 
kles in a square—-any size plot from 20x20 
ft. to 60x60 ft. without moving. Waters in 
a square instead of a circle. Doesn't miss 
the corners. Adjustable to narrow spray for 
smaller areas. Has 17 nozzles, mounted on 
oscillator. Does the work of three or four 
ordinary sprinklers. Shipped complete, ready 
to connect to hose. 
Send for Free Book and speci-l price 

in effect for a limited time 

WHITE SHOWERS, Incorporated 
6458-73 Dubois St., Detroit, Mich. 








| 





WHITESHOWERS 





SPIREA VANHOUTTE 


2-3 ft., 3-4 ft., and 4-5 ft. in quantities. 
HYDRANGEA ARBORESCENS 
18-24 in. and 2-3 ft. 
HYDRANGEA PAN. GRAND. 

18-24 in. and 2-3 ft. 
BERBERIS THUNBERGI, CALIFORNIA 
PRIVET, and all other SHRUBS in «2 good 
assortment. 

WISC, WEEPING WILLOWS 

6-8 ft. and 8-10 ft. 

FRUIT TREES, GRAPE VINES, and 
SMALL FRUIT PLANTS 


“WEST has the BEST” 
T. B. WEST & SONS 


PERRY, OHIO 








Norway Spruce 
Black Hill Spruce 
Oriental Spruce 
18 inches to 5 feet 


We have some beautiful specimens 
to offer by the 100 in each variety 


THE 
INDEPENDENCE NURSERIES 
COMPANY 
Independence, Ohio 








JOSEPH S. MERRITT 


Hydrangea Specialist 
COLGATE, BALTIMORE, MD. 








STRAWBERRY PLANTS 
Mastodon, Progressive, Dunlap, Aroma, Pre- 
mier, Gibson. A'so Raspberry and Blackberry 
plants. Individual orders shipped direct to 


your customers. 
Grape Vines, 2 yr. Concord, priced to sell. 


ESSIG NURSERY 


BRIDGMAN, MICH. 











Peach Pits 


The Howard-Hickory Co. 
HICKORY, N. C. 








A paper which gives the best value for 
the inoney tu the reader will give the 
best value te the advertiser as well. |! 


don’t think there is any argument about 
the soundness of this view—H. Oumont, 
Chicago, IIl., in Printer’s Ink. 
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Request 





HOWARD ROSE COMPANY 


HEMET, CALIFORNIA 


Ready Reference Booklet with New Annual Price 
List Available June 15th. Send Business Card or 


Letter Head for Copy. 


Own-Root, 


Field Grown, 


Winter Harvested 


Our Specialties 























CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 
country. Write and get our ideas be- 
fore placing your order for your 1928 
catalog. Glad to send yoi samples 
without obligation. 


TheL. W. Ramsey Camiaies 


Advertising for Nurserymen 
430 Union Bank Bldg. Davenport, lowa 








Bolling Farms Nurseries 


Growers 


ORNAMENTAL SHRUBS, 
BROAD LEAVED EVERGREENS, 
PRIVET, VINES, POPLARS, 
ARBORVITAE 
And other conifers. 


Catalog and list of our offerings will be 
sent upon request. 


Bolling, Alabama, Dept. B 


CONNECTICUT 
VALLEY 
L. O. S. 


SPECIALIZING IN 


Clematis Paniculata 
1 & 2 Yr. 
Ampelopsis Veitchii 
1 & 2 Yr. 


Barberry Thunbergi 
1 & 2 Yr. 


Rosa Multiflora Japonica 
Ete. Ete. Ete. 


NORWAY SPRUCE 
4 Yr. Trans., Grafting Size 
Graded 6mm & up 
READY AUGUST 1ST 


BIOTA ORIENTALIS 


Transplants 
Graded 5mm & up 
READY SEPTEMBER 15TH 


C.E. Wilson & Co., Inc. 


MANCHESTER, CONN. 








SPECIAL NOTICE 


We want to sell you Pecans, Japan 
Persimmons, Roses, Fruit Trees, 
Shrubs and Evergreens, Cedrus De- 
odora, 2-3 ft. and 3-4 ft. and other 
kinds. 


Write us for prices. 


Commercial Nursery Co. 
NICHOLSON BROTHERS, Proprietors. 
DECHERD, TENNESSEE 





PECAN 
TREES 


CAR LOTS our specialty, but we accept 
orders from nurserymen for any number 
of trees. Also have Satsuma Orange trees. 


Simpson Nursery Co. 
Monticello, Fla. Established 1902 











THE ROSE FARM 


Incorporated 
White Plains, New York 


High quality, field 
grown, budded ROSES 














Humus and Leaf Mold 
Write for Trade Prices 


H. B. Prindle 
70 E. 45th St. NEW YORK 











A DEPENDABLE DIGGER 
at a reasonable price 
Write for a descriptive 
circular and prices 
“Yowrs for growing satisfaction” 
NEOSHO NURSERIES, Neeshe, Missouri 











WATERPROOF PAPER LABELS 
Red or White, Plain or Printed 
Sample Free. 

OHIO NURSERY CO. 
Elyria, Ohio 








éé © ’ ° 99 
We Ship ’Em Quick 
HARDY SHRUBS, ROSES, PRIVETS, FRUIT 
TREES, GRAPE VINES and SHADE TREES. 
CUT LEAF WEEPING BIRCH, A SPECIALTY. 


Champion Nurseries 
PERRY, OHIO 
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BIGGEST DAY AT SHENANDOAH’S GREAT NURSERIES 


andoah, Ia., the Nursery center of the 
Middle States, as well as for the 200 Nur- 


serymen from variovs parts of the country 
who arrived in the morning on a special 
Chicago, Burlington & Quincy Railroad Puli- 
man train of eight cars from Chicago en 
route to the 52nd annual convention of the 
American Association of Nurserymen in 
Denver. 

As the train pulled into Shenandoah the 
voyagers were greeted by smiling faces and 
a hearty welcome to stirring music by the 
Elks Military Band. The greetings were 
extended by the Nurseries, seed houses, in- 
dustries generally, Chamber of Commerce 
and Kiwanis Club—indeed by the whole 
town. Before entering the 55 automobiles 
in waiting for the three-hours tour over a 
40-mile course of the extensive Nurseries of 
Shenandoah the visitors were photographed 
en masse and in groups while the band 
played. 

The tour encompassed an inspection un- 
der.most favorable conditions of the nearly 
three thousand acres of growing stock in 
the leading Nurseries of this important cen- 
ter. It was made in accordance with a 
printed schedule in the hands of each visitor, 
the principal plots being also plainly labeled 
with large descriptive placards. Largest of 
the Nurseries are those of the Mt. Arbor 
Nursery Co., the Shenandoah Nurseries of 
A. F. and R. S. Lake and the Henry Field 
Nurseries and seed testing fields. While 
many of the visitors had ben in Shenandoah 
before, there were more who had not. To 
all the extent of the development of the in- 
dustry at this point was a revelation. It 
was remarked repeatedly that enough fine 
Nursery stock was in sight during the tour 
to beautify a great part of the country. The 
extent and variety of the production com- 
pared favorably with that in Lake County, 
Ohio, of which Painesville is the center, re- 
garded as the largest Nursery center in the 
United States—indeed in the Americas, if 
not in the world. Particularly were the 
quality of the growing stock, the wide va- 
riety and the up-to-date propagating 
methods commented upon. 


At the close of the interesting tour, din- 
ner was served in the armory. Toastmaster 
A. F. Lake in a laudatory speech presented 
the popular “blue grass” president of the 
association from Kentucky, W. W. Hillen- 
meyer, who said that, instead of being over- 
come by the praise of his qualities by the 
toastmaster, he experienced a feeling of 
gratitude to him “because,” said Mr. Hillen- 
meyer “during the 12 years of my married 
life I have been constantly scared for fear 
my wife would never know what a great 
man Iam.” In behalf of the association Mr. 
Hillenmeyer thanked the hosts for the re- 
markable welcome and hospitality, the whole 
plan of the visit being wonderful. He in- 
vited all to go to Kentucky “where we'll 
treat you early and often.” Upon request 
of the toastmaster Mrs. Hillenmeyer stood 
for a moment in her place at the table amid 
cheers. 

President E. S. Welch of Mt. Arbor Nur- 
series, Henry Field, Earl E. May, Leona 
Teget, flower lady of KMA, and Mrs. Helen 
Field Fischer, flower lady of KFNF, also 
spoke briefly. Mrs. Fischer said that Nur- 
men belong to the oldest profession in the 
world, for surely before Adam there must 
have been a Nurseryman to sell him the 
apple. 

From the armory the party went to Earl 
May’s KMA theater and Henry Field’s 
KFNF theater where programs of music 
were interspersed with addresses by the 
visitors. The broadcasters over KMA in- 
cluded Vice-President William Flemer on 
the visit to Shenandoah; President Hillen- 
meyer on a negro sermon (by KMA listen- 
ers’ request by reason of his starring in 
that part three years ago at this station); 
Lloyd Stark on the American Rose Society; 
M. Cashman on the A. A. N. Also over 
KFNF by H. B. Chase, Henry Hicks, Presi- 
dent Hillenmeyer and others. 

At 4:30 p. m. the merry party sated with 
sight-seeing, entertainment and good fellow- 
ship, climbed aboard the special train, pro- 
nouncing it a day crowded with enjoyment 


J UNE 16 was a red letter day for Shen- 





in the highest degree, full of practical and 
profitable information—an occasion for out- 
standing gratitude to Shenandoahns. 

Descriptions of the Mount Arbor Nur- 
series and the beautiful KMA theater have 
been given in this journal. The Shenandoah 
Nurseries were founded in 1865 by D. S. 
Lake of New Hampshire, the sons, A. F. and 
R. S., early in life entering the business. 
Remarkable expansion has rewarded their 
efforts aided by the loyal service of Harley 
J. Deems in the East and South; Harry 
G. Patten in the North and O. B. Train in 
the West. 

With President E. S. Welch in the man- 
agement of the Mt. Arbor Nurseries are 
Harold Welch, vice-prest.; Frank W. Welch, 
supt.; Earl E. May, treas.; R. M. Gwynn, 
secy. E. S. Welch is president of the Plum- 
field Nurseries, Fremont, Neb., and Kelsey 
Nurseries, St. Jceseph, Mo., which control 600 
acres in Nursery stock. The Mt. Arbor Nur- 
series have 27 acres of overhead irrigation. 
E£. S. Welch is president of the Shenandoah 
National Bank and the State Savings Bank 
of Sharpsburg, Ia.; treasurer of the Shenan- 
doah Building & Loan Association, is inter- 
ested in large farming operations in lowa 
and owns and operates a 320-acre fruit 
ranch in California. Representatives of the 
Mt. Arbor Nurseries in various sections of 
the ccuntry are Harold M. Case in the 
West; John A. Wallace in the Middle States 
and “Uncle Walt” Howard in the East and 
South. L. M. Blankenship has charge of 
stock records and covers some of the terri- 
tory near Shenandoah. 

Earl E. May Seed and Nursery Co. busi- 
ness has been remarkably successful large- 
ly through radio publicity. He is 38 years 
old and has a million dollar a year concern. 

Henry Field also has built up an enor- 
mous business through radio transmission. 
His is also a million dollar concern—perhaps 
much greater. 

Other Shenandoah concerns of the kind 
are: The Welch Nursery of J. C. Welch; 
Iowanna Nurseries of Haley & Murphy; 
Shenandoah Floral Co., of Wedean & 
Steurer; O. B. Stevens Floral Co. and the 
H. L. Jackson Nursery Co. 


Shenandoah Notes 

Earl (“Dutch”) Gallup was the Man with 
the Megaphone at the Shenandoah celebra- 
tion. He kept ’em moving and greatly 
facilitated the sight-seeing in the compara- 
tively short time at the disposal of the 
visitors. He was ably assisted by R. M. 
Gwynn, Harley Deems, L. M. Blankenship, 
Harold S. Welch and others on the side 
lines. 


A prominent feature of the dinner at the 
armory was the entertainment by the staif 
of KF NF and KMA. The KFNF orchestra— 
all local men except the leader—fully lived 
up to its reputation as the best of its kind 
in the state. It played to the great satis- 
faction of Mavor Hanson of Wauwatosa, 
Wis., “The Sidewalks of New York,” al- 
though there was no direct mention of Gov- 
ernor A. L. Smith. 

An outstanding dinner event was the 
part taken by the Paint Boys, former!) 
Ray-o-Vak Twins, from the KMA studiv 
High grade vaudeville is their specialty. i» 
their trance act, with one member on th 
dais blindfolded and the other moving abou! 
in the andience selecting articles to be 
named by the “lady” on the stage, the latter 
was asked, when Will Ilgenfritz was 
reached: “What does his palm show?” “It 
shows,” replied the blindfolded one, “that 
the gentleman must keep earlier hours or 
he will never live beyond 25 years.” “Why, 
the gentleman says he is already 55." 
“Well, that just goes to show that he’s beeu 
a dead one for 30 years.” 

When it came Earl May’s turn to speak, 
he said: “You've heard Bert talk. If you 
don’t think Ralph Lake can talk, just ask 
him for a credit if you’re not entitled to it.’ 

As the Paint Boys sang in closing, expres- 
sive at regret in parting: “But then you 
shouldn’t care. Just tune in to KMA any 
day and you'll get vs on the air,” Paul Lind- 
ley remarked that he gets the Shenandoah 
station at 7 a. m. without difficulty at his 
home in Pomona, N. C. 


List of Those on Nurserymen’s Special Train to Denver 


Car 100—Mr. and Mrs. Walter W. Hillen- 
meyer and party, Lexington, Ky.; Mr. and 
Mrs. William Natorp, Cincinnati, O.; Mr. 
and Mrs. Clarence Siebenthaler, Dayton, O.; 
Mr. and Mrs. O. W. Fraser, Sr., Mr. and Mrs. 
O. W. Fraser, Jr., Birmingham, Ala.; Mr. and 
Mrs. Paul C. Lindley, Greensboro, N. C.; Mr. 
and Mrs. Wm. Flemer, Princeton, N. J.; Mr. 
and Mrs. Albert F. Meehan, Dresher, Pa.; 
Mr. and Mrs. L. W. Ramsey, Davenport, Ia.; 
Mr. and Mrs. E. G. Naeckel, Davenport, Ia.; 
Mr. and Mrs. Wm. Smart, Lake Geneva, 
Wis.; Mr. and Mrs. Lloyd Stark, Louisiana, 
Mo. 


Car 101—-E. C. Robbins, Ashford, N. C.; 
Mr. and Mrs. Worley, York Springs, Pa.: 
Mr. and Mrs. R. S. Lake, Shenandoah, Ia.; 
Homer Welch, Frank Welch, Shenandoah, 
Ia.; Lee McClain, Knoxville, Tenn.; M. 
Cashman, Owatonna, Minn.; Sidney S. 
Greenwood, Rochester, N. Y.; Mr. Adair, 
Shenandoah, Ia.; Harold Conway, Roch- 
ester, N. Y.; A. M. Augustine, Normal, IL; 
H. S. Message, Antioch, Ill.; Ralph T. Ol- 
cott, Rochester, N. Y.; Mr. and Mrs. V. A. 
Vanicek, Newport, R. I; H. E. Malter, 
Springfield, O.; A. M. Van Den Hoek, Bridge- 
ton, N. J.; Mr. and Mrs. D. J. Dwins, Co- 
lumbus, O.; C. R. Erickson, Glenview, II1.; 
A. C. Hanson, Wauwatosa, Wis.; H. M. 
Case, Shenandoah, Ia. 


Car 102—A. F. Lake and David S. Lake, 
Shenandoah, Ia.; Mrs. A. F. Lake and 
Kathryn Lake, Shenandoah, Ia.; C. H. An- 
drews, St. Paul, Minn.; John C. Chase, Bos- 
ton, Mass.; J. J. Teeter, Burlington, Ia.; 
Mr. and Mrs. M. C. Mackenzie, Boston, 
Mass.; Conrad Tile Co., West Grove, Pa.; 
Will Adair, Shenandoah, Ia.; J. R. Bragg, 
McMinnville, Tenn.; C. S. Barto, Paines- 
ville, O.; Vernon H. Krider, Middlebury, 
Ind.; J. R. Boyd, McMinnville, Tenn.; F. C. 
Boyd, McMinnville, Tenn.; David B. Lind- 
strom, Chicago, Ill.; Bert Manahan and 
party, Detroit, Mich. 

Car 103—W. F. Bohlender, H. E. Kyle, C. 


Jackson, Tippecanoe City, O.; C. C. Smith, 
Charles City, Iowa; G. A. Marshall, Arling- 
ton, Neb.; E. S. Welch, Shenandoah, Ia.; Mr. 
Wilkinson, Atlanta, Ga.; Mr. and Mrs. O. H. 
Hobbs, Bridgeport, Ind.; W. G. McKay, Madi- 
son, Wis.; Wm. Wells, Millville, Ala.; Miles 
W. Bryant, Princeton, Ill.; W. H. Bell, 
Huntsville, Ala.; D. S. Vaughn, Huntsville, 
Ala.; Mr. and Mrs. John Fraser, Jr., Miss 
Margaret Fraser, Huntsville. Ala. 

Car 104—Harry R. O’Brien, Worthington, 
O.; Chas. A. Ilgenfritz, Monroe, Mich.; Paul 
Stark, Hannibal, Mo.; George Magrie, J. J. 
Barnes, Cincinnati, O.; H. B. Chase, Chase, 
Ala.; O. E. Carr, Yellow Springs,O.; Charles 
O. Rolfe, Chase, Ala.; George Stein, Phila- 
delphia, Pa.; Donald Wyman, North Abing- 
don, Mass.; E. E. Chattin, Winchester, 
Tenn.; A. McGill, Portland, Ore.; Mr. Kil!l- 
mer, St. Paul, Minn.; Miss M. L. Riley, Par- 
deeville, Wis.; Mr. Freeze, Quincy, Ill.; Mr. 
Bailey, St. Paul, Minn. 


Car 829—Paul V. Fortmiller, Newark, N. 
Y.; Chas. J. Maloy, H. L. Haupt, P. H. Far- 
ber, Rochester, N. Y.; L. P. Akenhead, New 
ark, N. Y.; Mr. and Mrs. E. Horton Bowden, 
Geneva, N. Y.; Mr. and Mrs. B. Irving Rouse, 
Rochester, N. Y.; Mr. and Mrs. Peter F 
Willems and daughter, Rochester, N. Y.; Mr. 
and Mrs. D. S. George, Fairport, N. Y.; Mr. 
and Mrs. George S. Searle, Rochester, N. Y.. 
Clayton Bunting, Selbyville, Del.; Lester C. 
Lovett, Little Silver, N. J. 

Car 830—Arthur M. Christy, Newark, N. 
Y.; Chas. W. McNair, Dansville, N. Y.; 
Henry Hicks, Westbury, Long Island, N. Y.; 
Mr. and Mrs. L. C. Brown, Donald C. Brown, 
Roehester, N. Y.; Mr. and Mrs. J. T. Lovett, 
Jr., and son, Little Silver, N. J.; Mr. and 
Mrs. C. W. Vredenburg, Rochester, N. Y.; 
Frank E. Felt, Onarga, Ill.; E. L. D. Sey- 
mour, New York City; Clarence Perkins, 
Newark, N. Y. 

The R. R. representative accompanying 
the party was L. R. Schram, passenger 
agent C. B. & Q. R. R. Co. 
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“Don’t see 


can get along lv 


HE Great Bend Nurseries of Great 
Bend, Kansas were not alone by 
“Don’t 
how any nurseryman can get along 
Hundreds of nur- 


any means in writing, see 
without Semesan.” 

the 
Disease attacks are such 
that 
fall into the common error of assuming 


serymen make same discovery 
every year. 
an old story many nurserymen 
that they are necessary evils, unavoid- 
able hazards. Yet just one year’s use 
of Semesan has frequently changed the 
whole complexion of a nursery busi- 


ness. 


J. D. Meriwether of the San Fernan- 
do Nursery Co., San Fernando, Cal., 
says, “We would not feel like doing 


without Semesan.”’ 


And Fred M. Abbey, Mgr. of the 
Gardenside Nurseries, Shelburne, Vt., 
likewise says, “I would not want to be 
that I have 


without Semesan, 


used it.” 


now 


Use this coupon now. 
worth money to you. 
Use your opportunity now. 
good fortune of other Nurserymen. 


(Reg. U. S. Pat. Off.) the coupon. 


SEMESAN | 


SEED DISINFECTANTS 


SEMESAN 
for Seed Diseases 


SEMESAN, JR. 
for Seed Corn 


holv 


Writing to another rose grower, Mr. 
E. R. Clarke, of the Annapolis Royal 
Nurseries, Nova Scotia, 
said, “Like yourself, for many years I 


Annapolis, 


suffered serious loss from the ravages 
of mildew. I think you can safely re- 
ly upon it that we have the proper pre- 
It is 
going to effect an enormous saving.” 


ventive of mildew in Semesan. 


Crown gall of apple grafts has 


caused most nurseries serious losses. 
Naturally the 


Semesan by the U. 


recommendation of 
S. Department of 
Agriculture as a specific for this deadly 
disease was a boon to the entire indus- 
try. By using Semesan,” write Bunt- 
ing’s Nurseries, Selbyville, Del., “we 
have eliminated fifty to seventy-five 
per cent affected trees at digging time 
which, of course, is well worth while 


and means a big thing to us.” 


Write for a copy of Department of 
Agriculture Circular 376, which gives 


These booklets are 
They cost you nothing. 
Duplicate the 
Here’s 


SEMESAN BEL 
for Seed Potatoes 


any Nurseryman 
ithout SEMESAN” 


results of experiments with Semesan 
in the control of crown gall. 

Semesan is an organic mercury com- 
pound containing a disinfecting ele- 
ment deadly to disease fungi and bac- 
teria existing on the seed, but harmless 
to the delicate seed embryo. It can be 
used for disinfecting all types of seeds 
and seed pieces such as bulbs, corms, 
roots or tubers, as well as for cuttings 
or sprouts. 

Easily and quickly applied in either 
dust or liquid form. Semesan is re- 
inexpensive. Seed treat- 
ments for example, cost only about fc 


markably 


a pound if used as a liquid: only about 
lc a pound when applied as a dust. 

Semesan is sold by reliable seeds- 
men, hardware dealers, druggists and 
general stores. Clearly written, com- 
pletely illustrated booklets on all crops 
make everything so simple you can’t 
possibly go wrong. 


Send for these Free Semesan Booklets: 





E. I. du Pont de Nemours & Co., Inc., 
Dyestuffs Department, Desk G-7 
Wilmington, Del. 


Please send me the following Semesan 





Booklets: 
(. ) Plower ( ) Corn 
( ) Vegetable ( )Potato 


Kindly write name and address in margin 
nf below. 














Juniperus pfitzeriana Juniperus virginiana kosteri Juniperus sabina horizontalis 
(Pfitzer Juniper) (Koster Redcedar) (Coast of Maine Juniper) 


Hits EVERGREENS 


In buying Evergreens from Hill’s you are dealing with the largest growers in America, who have been growing 
Evergreens for 70 years. When making comparisons with other stock on the market, do not compare prices only. 
Be sure you are buying the best strains of Evergreens, true to name, properly root-pruned and transplanted, dug and 
handled under proper conditions and packed to insure safe arrival. 








FIRS Each Each JUNIPERS (Continued) Each Each PINES (Continued) . Each Each 
Size 100 1000 Size 100 1000 ize 100 1000 
ON” sewage on ae aie ee ee 10c Sc Bar Harber ......... x 46” 1S8c 14c White ............-. s oF 8c 7c 
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PEED 5 6b.55 00 6000% x 46” 18c 17c ~=6—pHill Mugho .......... xx 6-8” 14c 13c 
CO xx 8-10” 324c 30c Austrian ............ eo 46” 4c 3c HEMLOCK 
Japonica sylvestris ... x 4-6” 15c 14c BREED ccc ccvecesé x 8-10” 10c 9c Tsuga canadens's ... .xx 4-6” 134c 12¢ 
SD. 75.-asei-0 sik 8 <i kala se 24° 15c 14c Peaderesa .........-. o 46” 3c 2c Tsuga canadens’s ....xx 6-8 ” 164c 15c¢ 
De cccnacank wanes xx 8-10” 35c 30c Ponderosa .......... x 8-10” 8c 7c Tsuga canadensis ....xx 10-12” 40c 37ihc 
Ps <cevaweevewes xx 10-12” 10c Ge Tembmees «on cscccess x 6-8 ” 8c 7c Tsuga canadensis ....xx 12-18” 50c 47ic 


50 of same variety and size at 100 rate; 500 at 1000 rate. o-—Indicates never transplanted. Suitable for bedding out. 
Each x indicates one transplanting. P&B signifies balled and burlapped. | 


WE ALLOW 3% DISCOUNT AND BOX FREE WHEN CASH ACCOMPANIES ORDER 


D. Hitt Nursery Co. 


EVERGREEN SPECIALISTS ~ LARGEST GROWERS IN AMERICA 





Box 402 : DUNDEE ILL. 
































